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STANDARD 
FOR A GENERATION 


Triumph Tankage Dryers have been standard equipment in moderate sized rendering plants 
for a generation. They are simple and reliable and cost little to run. Nearly 1000 are now 
in operation. If you want a dependable tankage dryer, get a Triumph. Ask for Bulletin 40. 


THe C. O. BARTLETT & SNOW Co. 


Main Office and Works: Cleveland, Ohio 

















Established 1857 Curers of the Celebrated 
“REGAL” Ham, Breakfast 


Bacon and Shoulder. 
O e ro e Manufacturers of the 
Famous Brand ‘‘PURITY” Lard. 


° Goods f E t d H 
Pork and Beef Packers and Lard Refiners Trede in any Desired Package. 


Export Office Main Office PACKING HOUSES: 
$34 to 540 W. 37th St. 539 to 543 W. 39th St 


344 Produce Exchange NEW YORK 527 West 36th Street 847 to 49 W. 35th St. 























THE MODERN BOXES 


Nabco, Veneer, Wire-bound Boxes for Strength—Security 


Savein Freight Save in Handling 
Save in Nails Save in First Costs 
Send us your specifications now and 


we will prove to you how to save from 
25 to 40% in traffic charges. 


NATIONAL BOX CO. 


General Offices: 
38th and Racine Ave. Chicago, III. 
Plants: Eastern Offices: 
Chicago, Illinois 712 Liberty Bldg. 
Natchez, Mississippi Philadelphia, Pa. 























a” Service i 


CHEMICAL & ENGINEERING CO. - Manhattan Building - CHICAGO, ILL. 


“NI AG AR A BR AND” Genuine Double Refined Saltpetre (Nitrate of Potash) 
~~ and Double Refined Nitrate of Soda 
BOTH COMPLYING WITH ALL THE REQUIREMENTS OF THE B. A. I. 


manure’ BATTELLE & RENWICK ® “ADEN LANE 


Established 1840 



































More Trouble With Bone Sour in Curing Hams _ Pescribed, 
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Increase your lard profits 


When you make every effort to produce a high class lard 
or compound, do you lose the benefit by packing it in bulk? 
Lard packed in pails can be made an advantage to you in several 
ways. Read the following reasons why it is to your advantage : 


to use pails. 





First: The pail keeps its contents 
free from dirt and odors. 





Second: Your name or trademark 
can be printed or lithographed on 
the outside of the pail thus adver- 
tising not only your lard but other 
products with the same trade mark. 


Third: The retailer is freed of 
loss through shrinkage and _ inac- 
curate weighing. 








Fourth: The pails are easily han- 
died by packer, retailer and retail 
customer. 






| Your NAME GOE~ 
 'N THIS SPA 


Fifth: A labeled pail prevents 
misrepresentation of your product. 


By using Brecht pails and cans you get a first-class product. 
They are made of heavy, high grade tin plate and are carefully 
crated so as to reach you in perfect condition. The sizes range 
from 2 to 50 lbs. capacity, either gross or net weight, as desired. | 


1 
Cc 
That many packers have found Brecht quality, price and 
service to their advantage is proved by the constant growth in 
sales of Brecht pails. You too, may find it profitable to inves- 
tigate. Doso today. ; 


The Brecht Company |: 


1201 Cass Avenue, St. Louis, Missouri 


Chicago 

Monadnock Bldg. Hamburg 

Albertstrasse 26-30 

New York } 

174-176 Pearl St. Liverpool : 
Buenos Aires ESTABLISHED 1853 sT-LOUIS > 1. Dae S Le. 


Calle San Martin 235 6 Stanley St. 





1853 Pokey nog veh 1924 
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Is “Sell Right”’ the Packer’s Solution? 


Salesmanship Seems to be Required on the Part 
of Packer, Sales Manager and Salesman Alike 


When this “Sell Right” discussion started it was plain that the salesman would be in the spot-light. 
cium seems to have hit the sales manager and the “boss” with equal accuracy. 


Packers, sales managers and salesmen seem to enjoy the experience. 


on another page of a salesman who had the nerve to reform! 


Results are evident. 


But the cal- 


Read the confession 


THE NATIONAL PROVISIONER sent the first installment of this discussion to every packer in the country. The de- 


mand for reprints for distribution throughout the organization was immediate. 
Some packers, however, are still “asleep at the switch.” 


“All but Me!” class. 


Perhaps too busy to read—or perhaps they belong to the 


If today’s installment is not too strong “medicine,” any packer may obtain reprints of it for distribution, as many 


as he wants. 


Tonnage is the Trouble 


A Well-known Packer Hits the 
Nail on the Head 
By a Midwest Packer. 

Editor THe NATIONAL PROVISIONER: 

The last few issues of THE NATIONAI. 
PROVISIONER have been more than usually 
interesting, because I think that you are 
coming close to the real trouble in the 
packing business. I believe that there 
are very few of us who do not know what 
the trouble is, but none of us appear to 
know how to avoid this trouble. 

Certainly all the products derived from 
a hog are selling today a cent or two 
cents below a profitable figure. 

“Tonnage Hounds” on His Trail. 

However, if one packer goes up on his 
prices, there are 25 “tonnage hounds” im- 
mediately on the job stealing his cus- 
tomers. 

He stands for it as long as he can, 
then goes after his old customers and 
takes cheaper prices than ever to get 
them back on the books. 

Spasmodic movements of this kind by 
individual packers result in nothing, and 
will continue to result in nothing as long 
as “tonnage” is the main cry among the 
majority. 

A Worn-Out Theory. 

I believe that the present conditions 
have been brought about by an old worn- 
cut theory that increased business, with 
a correspondingly decreased cost, is the 
one best way to increase profits. 


Until the present jealousy and desire 
for more business, and the willingness to 
listen to what the other fellow is doing, 
are dispelled, the packing business will 
only be profitable for a few months each 
fall. 


MIDWEST PACKER. 





The Cut-Price Evil 


In a recent issue THE Na- 
TIONAL PROVISIONER told of the 
“phony” duplicate order scheme 
adopted by some buyers to get 
salesmen to cut their prices. 

But the salesman who actually 
cuts under the market for the 
sake of making a sale is perhaps 
even worse. THE NATIONAL 
PROVISIONER believes that the 
best way to cure this evil is to 
call attention to it. 

Examples of these cut-price 
sales methods will be printed in 
connection with this discussion. 
Names and places will be omitted, 
of course. 

A prize of one free subscrip- 
tion to THE NATIONAL Provi- 
SIONER will be given EACH WEEK 
to the salesman sending in the 
best example of a cut-price sale. 
Send it through your sales man- 
ager, if you prefer. 

Have you had it “put over” on 





you? Tell us about it. 








Tell Salesmen the Truth 


Policy of the Past Blamed for 
Present Conditions 


By a Salesman. 

Editor THe NATIONAL PROVISIONER: 

I have read with interest your recent 
letters on buying properly. In your issue 
of February 23rd there is a letter criti- 
cising the present methods of selling and 
of salesmanship. My comment is that, if 
present-day packing house salesmen and 
branch men are really failures and “duds,” 
they should sing to their executives, and 
put deep feeling into the line, “You made 
me what I am today.” 

For many years packing-house execu- 
tives have deceived their selling organi- 
zations about cost. According to them, 
branch house men have almost constantly 
shown staggering losses. These fictitious 
losses have been used as excuses for un- 
deserved reprimands accompanied by 
threats of dismissal. But, in spite of these 
paper losses, packers continued to increase 
their operations and their financial state- 
ments were better. 

Salesman Lost Faith. 

What has been the consequence? The 
individual salesman naturally assumed 
that there was such a tremendous profit 
in the pork packing business that, re- 
gardless of what price he sold the goods 
for, the company made a profit anyhow. 

At this late hour many concerns are 
trying to take their salesmen and branch 
house men into their confidence, but with- 
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out success, because they have abused the 
intelligence of their men for so many 
years that it is a virtual impossibility to 
restore their faith. 

Sales statistics have become so elaborate 
that they are burdensome and cumber- 
some. Salesmen and branch house men 
have constantly staring them in the face 
the records of their past performances. 
They are urged, hammered and incited to 
keep constantly increasing their volume. 
The Fallacy of Volume. 


Of course, everybody realizes that such 
a constant increase in volume of sales is 
a physical and mathematical impossibility, 
for the reason that everybody has selling 
limitations. The result is that this con- 
tinual and perpetual hammering has in 
many cases destroyed, rather than in- 
creased, the confidence of the salesman. 

A great many packing houses have 
built up such elaborate, carefully-super- 
vised and supposedly-efficient superstruc- 
tures over their actual selling force, that 
the latter is unable to function properly. 
So much red tape and so little efficiency 
have, in many cases, destroyed initiative 
and actually reduced salesmen to nothing 
more nor less than order-takers. 

Overloading a Market. 

The constant dumping of enormous 
quantities of product on sales organiza- 
tions in big markets, without intelligently 
trying to ascertain the selling limitations 
and the saturation point of these markets, 
has caused more losses than poor sales- 
manship. 

If sales organizations are constantly 
urged to sell more product than their par- 
ticular territories can physically consume, 
it is necessary for them, in an effort to 
do so, to lower prices, and thus try to 
take business away from equally aggres- 
sive competitors. 

Other food manufacturing concerns have 
made a careful survey of every possible 
market for their products, and have de- 
finitely ascertained the possible consump- 
tion of them. They also have an intelli- 
gent appreciation of the strength of their 
competitors. The result is that they sys- 
tematically and intelligently try to build 
up their business, keeping their production 
abreast of, but not ahead of, their sales. 

Why Not Study Markets? 

The consumptive powers of every mil- 
lion people are definitely fixed, and un- 
fortunately are not elastic. If packers en- 
joy being in a perpetual state of over- 
production, they will always be forced to 
ship more to big markets than those mar- 
kets can possibly consume. The natural 
consequences are lower markets and the 
falling of their products into the hands 
cf shrewd speculators. 

In other words, lack of profits cannot 
be blamed on the selling organizations, 
but on the foolish optimism of executives 
working on unsound principles, men who 
are always hoping for better prices to- 
morrow. 

A SALESMAN. 
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When may surplus green hams be 
frozen, or when should they be back- 
packed? Ask THE BLUE BOOK, the 
“Packer’s Encyclopedia.” 
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How About Your Door? 


At the last convention of the 
Institute of American Meat Pack- 
ers a motion was made and 
adopted which attracted little at- 
tention at the time—in fact, some 
people turned up their noses at it! 

By this motion the Institute 
members adopted as their slogan 
for the coming year this biblical 
verse: 

“Let every man. sweep over 
against his own door-step!” 

Have you swept up your rub- 
bish, or are you looking across 
the street at the other fellow’s? 











Overloaded the Markets 


Packers Killed Too Heavily and 
Then Cut Prices 
By a Southern Packer. 

Editor THe NATIONAL PROVISIONER: 

I have read with much interest the 
various comments and articles as pub- 
lished in THE NATIONAL PRovISIONER under 
the subjects “What is the Matter with the 
Packing Business,’ and “Sell Right,” and 
I must say that each and every one of 
these articles covers the situation very 
thoroughly, and I think the criticism is 
very constructive. 

I am going to endeavor to outline, as 
I see it, the situation in the South and 
Southeast for the past year and a half, 
which I think will cover the scope of 
heavy hog receipts which were marketed 
during that period. 

Production Exceeded Market Demand. 

To begin with, the slaughter of the ex- 
cessive number of animals has been great- 
er than domestic consumption, and the 
export business naturally being off, has 
thrown upon our domestic market a vast 
surplus of finished product. 

Apparently, packers have loaded up 
their various selling agencies with liberal 
portions of this surplus, with instructions 
to sell, and sales have been made at ridic- 
ulously low prices, regardless of market 
values or costs. Ninety per cent of the 
time Chicago has been quoting loose loins 





The Small Sales Evil 


Many interesting and valuable 
comments on the “Sell Right” 
problem have come in. 

One that is new to many pack- 
ers—but which seems to hit the 
nail on the head—is what we will 
term the “small sales evil.” 

One sales expert declares that 
this growing habit of small unit 
sales, with the accompanying 
heavy delivery cost, is the chief 
evil in the selling end of the busi- 
ness. 

Watch next week’s issue of 
THE NATIONAL PROVISIONER for a 
discussion of this point. 
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at 15 to l6c, and sales in this section are 
made on the basis of 13% to 14%4c. 

Of course the fellows that sat back and 
held their goods were either forced to 
send their goods to the freezers, or sell 
at these very low prices, and in some cases 
on account of holding the condition of the 
product would not warrant top prices, 
therefore lower sales have been made. 


Problem of Meeting Competition. 


As for salesmen making their own 
prices, I do think that is correct, but the 
reason for this reflects back to the propo- 
sition of meetin competition. 

This is indeed a big problem to handle, 
and with all that has been said and done, 
nothing has been accomplished. It is a 
case of one fellow trying to out-guess the 
other, and marketing the products at the 
best prices obtainable, regardless of costs. 

As I seel the situation, we packers 
should discontinue taking these hogs at 
these prices, or make up our minds to get 
our selling prices in line with ous costs 
over and above our cutting bench profit. 

Talked Much, Done Little. 


We have talked much, but have done 
little. There has been more fresh pork 
shipped to the Southern market than could 
be handled advantageously. Packers rep- 
resented by brokers operating car routes 
through this section have demoralized con- 
ditions, and apparently there is no let-up 
to it. 

If any of the packers desire informa- 
tion concerning market conditions, we can 
promise them that we will be only too 
glad to give them authentic reports rep- 
resenting actual sales as made. We are 
just as anxious to have a cutting profit as 
well as a sales profit. However, either 
has been hard to accomplish. 

I believe if you will continue to publish 
articles in THE NATIONAL PROVISIONER each 
week, that they will eventually be effec- 
tive, and bring about conditions that will 
be profitable. 

Yours truly, 
SOUTHERN PACKER. 


The Moral in Verse 


(In the “Sell Right’? symposium recently one 
packer referred to those who ‘‘wear spats and 
braid their hair’ as contrasted to straight think- 
ers in the trade. Tis stirred the muse to pun- 
ning verse which getS at the main point— Prac- 
tice what you preach.’’) 

“SPATS” 

“Spats” are “little quarrels.” 
That's what old Webster says; 
And surely there’s enough of them 

In Packingtown these days. 
The “bunch” is very garrulous 

And fight like dogs and cats, 
And the trouble all appears to be 

With Spats! Spats! Spats! 


Some guys go in for “braided hair,” 
Some wear a pompadour, 

While others have no hairs at all 
(There isn’t any more). 

But deep and dark the secret lies 
In the game of meats and fats, 

And “All But Me” are “always wrong” 
Hence Spats! Spats! Spats! 


Let’s take ’em off and hang ’em up 
And start another tune; 

It’s time to quit this futile stuff 
Of barking at the moon. 

Stop peering in your neighbor’s yard 
Like green Kilkenny cats, 

And see what’s going on at home— 
“Can” the Spats! Spats! Spats! 

LL ee 
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Salesmanship and Selling 
A Few Facts Which the Writer Be- 
lieves are Self-Evident 
By a Veteran Packer. 

Editor THe NATIONAL PROVISIONER: 
Actual experience in selling goods on 


the road, in management of departments 


and as an executive have confirmed my 
belief in a few simple ideas, which appear 
to me to be self-evident truth. 

First: No house can afford to keep 
salesmen that are not high-class, respon- 
sible, intelligent men—simply because they 
can hire them cheap. 

Second: No house can expect the best 
result from the sales departments, branch 
house managers or salesmen, when their 
method of business is such as to check 
the confidence of their own men in the 
figures that are given to them as costs. 


Misleading Cost Sheets. 

I believe it is a fair statement to say 
that 75% of branch house managers in 
some way feel satisfied that the houses 
must be making money on their business, 
when they are given cost sheets with car- 
load after carload of product, which they 
dispose of at a “minus” of anywhere from 
$1.00 to $3.00, and then receive a wire from 
the house that they must double their 
volume next week. And even when they 
have coolers full of product they are ad- 
vised that they are consigning an extra 
car. The fault is not with the manager 
or the salesman. 

Third: The management or department 
management should be able to give the 
manager of a sales department on all ar- 
ticles a price at which they are willing 
to either keep the product or to sell it. 
In other words, the price at which, if the 
sales department would move the product, 
they would have no complaint, and if they 
failed to move it they could feel satisfied 
that the product was of that value for 
them to keep. 


Don’t Look at Competitor’s Prices. 

Fourth: Laying aside all outside in- 
formation as to what others are doing, 
the stock sheets for each concern are the 
legitimate basis on which to base their 
opinion as to values and their desire to 
either sell or retain the product. 

Fifth: The speculative question as to 
whether or not, from day to day, it is 
advisable to crowd sales, is an executive 
question, and should be settled by the 
upset price which they give their sales 
department. 

Sixth: Recognition of the fact that, if 
any certain product is moving out in daily 
shipments to the trade faster that it can 
be replaced by present supplies, and faster 
than the season and general conditions 
warrant, the price is too low regardless of 
the price that competitors may be making 
on the same article. 

And, on the opposite side, if it is piling 
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A Salesman Who Had the Nerve to Reform 


Remarkable Confession of a Man Who 
Passed Up Orders and Stuck to Price 


Following is the exact copy of a letter written by a salesman to the sales man- 
ager of a well-known packing concern, after he had read the first “Sell Right” 
discussion in THE NATIONAL PROVISIONER: 


Gentlemen: 


I have read the reprint from THE NATIONAL PRovIsIONER, and the “Sell Right” 


solution is the best idea that could happen. 


As a salesman I will say it is a crime the way we have allowed ourselves to be 
beaten down on price, and I know we all can get more money for our goods. 


Previous to 30 days ago I belonged to the weak-kneed class of sales- 


men. 


I did not have back-bone enough to pass an order. 


But 30 days ago I decided I was going to make our prices better, and 


be a leader and not a follower. 


I started by passing the fellows that were using each salesman to 
beat the other salesman down in price. 

Heretofore I was doing a large business and making very little money. Now 
I put a legitimate profit on our goods and hold to that price. 

I have lost about 12,000 pounds a week tonnage, but my weekly 
report shows a weekly profit of around $100, where before I was 
showing a loss practically every week. 


It is very discouraging to lose this business, but very encouraging to see a nice 


margin of profit each week. 


If all the packers will grasp the ideas of “Sell Right,” we will all do business, 


and at a profit. 


up in the cellar, can be reproduced for 
less money than the value it is being held 
for, is not moving and piling up in the 
cellar with only a fair speculative chance 
for price improvement it is too high, re- 
gardless of whether others are 
more or less. 

Seventh: Neither Chicago nor any other 
single place can successfully figure that 
they are in a position to set the market 
for the entire country. 

VETERAN PACKER. 

P. S—My experience has been that the 
information furnished by salesmen on the 
road, who are on the ground and run 
against the actual conditions, is usually 
equally as reliable as the information fur- 
nished from the house to the salesman. 


ee 
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Salesmen Appreciate It 


Men on the Road Get Benefit 
from This Discussion 


By a Western Packer. 

Editor 

We received the reprints of the article 
“Sell Right,” and mailed them out to all 
of our salesmen on Saturday. 

We have received complimentary re- 
marks from some of these men about the 
article, and they express the wish that all 
packers’ salesmen could have a copy of 
this, as it would help selling conditions 
very materially if everyone took it to 
heart. 


THE NATIONAL PROVISIONER: 


Any packer who wants his salesmen to read these “Sell Right” 
discussions may order reprints from THE NATIONAL PRO- 
VISIONER, Old Colony Bldg., Chicago. Send in your order. 


Yours truly, 
SALESMAN. 


The Cut-Price Salesmen 


How They Get Their Volume and 
at What Cost 


By a Sales Manager. 


Editor THe NATIONAL PROVISIONER: 
There is no question that the trouble 

with the packing business is in the mer- 

chandising end. Here’s a letter I got 


from one of my salesmen last week: 


“Still some very cheap prices for pork 
over here. today sold to for 
15 cents. Later — came along and 
offered loins at 14% cents, and the cus- 
tomer cancelled the first order and 
bought of ts 














This shows the kind of merchandising 
we are doing. I wish we were all like 
a packer friend of mine, who discharged 
18 salesmen at one time because he was 
unable to control the price of his own 
product through them. He laid off the 
whole bunch and started fresh. 

It takes courage to do this. Some sales 
managers are between two fires—on one 
side the pressure for “volume,” and on 
the other side the appeals from salesmen 
quoting other people’s prices. They go 
on with this ragged system of merchan- 
dising which is a disgrace to an industry 
which has been making such claims of 
efficiency as we have for the past twenty 
years. 

Have we the nerve to face this cross- 
fire of volume demand and salesmen’s cut- 
price appeals? 

SALES MANAGER. 
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National Leather Shows Hide Conditions 


The annual report of the National 
Leather Company for the year ended 
December 29, 1923, covers another unsat- 
isfactory period. Business was done 
throughout most of the year on a descend- 
ing scale of values, particularly in heavy 
leather. 

Delivered sales of merchandise owned 
by the National Leather Company and its 
subsidiaries amounted to $35,000,000 in 
1923, an increase of 22 per cent over 1922. 

In December, 1923, W. R. Fisher was 
elected president of the company, to suc- 
ceed George H. Swift, who was unable 
to continue to carry his duties as presi- 
dent, owing to a diversity of other inter- 
ests. 

The number of -shareholders of the 
company remained about the same, some- 
thing over 30,000. 

President Fisher’s statement to the 
stockholders reviews the situation in the 
leather markets and the company’s opera- 
tions, and is in part as follows: 


President Fisher’s Statement. 

“For the leather industry, 1923 proved 
to be another year of disappointment. At 
the beginning of the year the hide and 
leather market seemed to have _ been 
thoroughly deflated and on a sound basis, 
but, in the first few months, there de- 
veloped a weakness which was followed 
by a sharp downturn in raw prices that 
continued to work steadily lower until late 
fall. On the principal kinds of raw stock 
the reduction averaged over 30%. Influ- 
enced by this, and by the continued pres- 
ence in this country of excess stocks of 
finished leather, values of finisher leather 
further weakened so that losses, particu- 
larly for those concerns making a broad 
line of product, have been unavoidable. 

“Operating results for the first month 
or two of 1923 confirmed the values with 
which we started the year. Losses in gen- 
eral have been due to the fact that busi- 
ness was done throughout most of the 
year on a descending scale of values, es- 
pecially in heavy leather. The accompany- 
ing balance sheet of your company as of 
December 29, 1923, the close of the last 


fiscal year, shows a capital deficit of 
$3,713,883.18. 
“Comparison of the present balance 


sheet with that of a year ago, using even 
figures, will show the following important 
changes, all being reductions: 

In Assets: 


Cash and Receivables 


RREMPE “Csi 5 cos oauh > A> Oe $1,233,000.00 
ROPMBOED: | obs oicins bits vin mike & 4,178 000.09 
Stocks of Affiliated 

ee ee 1,348,000.00 


In Liabilities: 
Current Notes and Accounts 
PRURND  Sisicececscen sere $1,987 ,000.00 
8% Five Year Gold Notes, 
due, November 15, 1925, 


purchased and retired 1,000,000.00 


“The company’s policy has been to buy 
raw material only, as needed; to tan and 
finish only such volume as would be mar- 
ketable, and such kinds as indicated the 
most favorable returns; and to push for 
best possible volume of sales consistent 
with obtaining full market values existing 
from time to time. 

“Conditions in the upper section of the 
industry have been relatively better than 
in the heavy leather section. In_ the 
former field, your company has taken ad- 
vantage by concentrating its production 
on finishes enjoying a strong fashion de- 
mand. In the heavy leather field, in spite 
of serious handicaps, our position has been 


distinctly improved by the better aver- 
age quality, as well as by the smaller 
quantity of present stocks. Rate of inven- 
tory turnover, whether measured by value 
or physical units, has shown improvement 
in both sections. 


Present Market Position. 


“As to the present market position, we 
find, underlying it, a remarkably cleaned 
up condition as to stocks of raw hides, 
calf and sheep skins. This condition be- 
came accentuated toward the end of the 
year, with the result that, about Decem- 
ber 1, the decline of raw _ prices was 
checked. Since then prices for raw hides 
and skins as a whole have shown mod- 
erate advances, even in the face of con- 
tinued hand-to-mouth buying by tanners, 
at a rate decidedly below normal. Opera- 
tion of heavy leather tanneries in the 
United States has, we believe, averaged 
for six months past not over 50% of ca- 
pacity. 

“For most of the period in review, this 
country has been the lowest raw stock 
market in the world. This fact has re- 
sulted, during the last several months, in 
record low raw hide and skin imports, and 
a high record of exports for a country 
which, in normal times, exports practically 
no raw hides or skins. Meanwhile, the 
demand of European tanners has im- 
proved, and has kept raw stock markets 
at points of origin as bare as those here 
at home. 

“The leather market, which hesitated. 
weakened, and, during the fall of 1923, be- 
came almost demoralized, steadied in No- 
vember and has since exhibited a marked 
tendency to firmness. Taking all factors 
into account. the leather industry is 
sounder today and more nearly normal 
than it has been for some years. 

“The industry has faced unprecedented 
conditions ever since it began to be af- 
fected by the tremendous stimulation of 
war demand. Neither the severity of the 
reaction, nor the time necessary for its 
working out, has been correctly foreseen 
by those engaged in the industry, or by 
others. To meet such conditions, drastic 
measures have been necessary and have 
been adopted by your Company. As a re- 
sult we have maintained our credit, we 
have increased efficiency in buying, pro- 
duction, and sales, we have kept our house 
in order, and we feel justified in looking 
to the future with continued courage and 
faith.” 

BALANCE SHEET. 
December 29, 1923 


Assets: 
PE ee $ 529,261.41 
Accounts and notes re- 
ND. S550 k65 40005 2,764,464.80 
PRUREENED, ‘Ssaxoseansae 11,124,812.23 
———————_ $14, 418,538.44 
Stocks of affiliated 
ea 11,997,694.12 
Discount and expense 
on note issue being 
written off over term 
UNE. Gasnctesuess 197,495.10 





$26,613,727.66 








Liabilities: 
Notes and 
er er err 
Five year 8% gold 
notes, due November 
SS ars $10,000,000.00 
Less: Notes purchased 
and retired to March 
10, 1924. out of cast 
appropriated for this 
purpose prior to De- 
cember 29, 1923.... 1,000,000.00 


accounts 
$289,192.14 


—— 9,000,000.00 
Reserve for pensions 
and contingencies .. 
Capital stock: 
Preferred—8% cumn- 
lative par value 
$100 per share... .$13,000,000.00 


Comm 0 n—750,000 
shares of $10 each 7,500,000.00 


538,418.70 


$20,500,000.00 
REP ee 3,713, 883.18 
. —— 16,786,116.82 


Deficit 
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The officers of the company are: Geo, 
H. Swift, chairman of the Board of 
Directors; W. R. Fisher, president; F. J, 
Kitchell, vice-president; A. H. Handy, 
vice-president; H. J. Nichols, treasurer: 
F. W. Crocker, secretary; A. H. Handy, 
assistant treasurer; and F. C. Bassett, 
assistant treasurer. 

The dircetors are: Geo. H. Swift, W. R. 
Fisher, F. J. Kitchell, H. J. Nichols, and 
F. W. Crocker. 

Se ae 

GERMAN MEAT CONDITIONS. 

The German meat and grain situation 
has been vastly improved in the past three 
months as a result of the stabilization of 
the currency and the excessively high tax- 
ation of farmers which has forced them to 
market their products, declares E. C. 
Squire, agricultural commissioner at Ber- 
lin for the United States Department of 
Agriculture, who recently returned from 
that country. Mr. Squire is conferring 
with department officials in laying plans 
for expanding the service of reporting 
foreign agricultural. developments to 
American farmers. 

“The low purchasing power of the Ger- 
man consumer has made it difficult to ab- 
sorb supplies, with a consequent down- 
ward trend in prices,” Mr. Squire says. 
“The increase in slaughtering over previ- 
ous months has been general for all ani- 
mals, but. particularly for hogs. The num- 
ber of hogs still available makes it seem 
probable that a high rate of slaughter will 
be maintained for several months unless 
the currency again suffers a drastic de- 
cline. 

“Prospects: early in February for hog 
production in Germany were quite favor- 
able, although not so good as a year ago, 
due to the medium sized potato crop 
which is the main basis of pig feed. The 
increased slaughtering is already being re- 
flected in the trade in pork products. Ger- 
man official statistics show decreasing im- 
ports of bacon at the end of the year, and 
there has recently been some tendency for 
imports of lard to accumulate at German 
ports.” 

i? 


-———o-—_—_ 


MEAT INSPECTION CHANGES. 


Recent meat inspection changes are re- 
ported as follows by the U. S. Bureau of 
Animal Industry: 

Meat Inspections Granted:—Swift & 
Company, San Diego, Calif.; *The Fos- 
toria Serum Co., Columbus Ave., Fostoria, 
Ohio; The Phoenix Co., 234 N. Front 
St., Philadelphia, Pa.; P. V. Bright & Co. 
318 W. Austin Ave., Chicago; The Great 
Atlantic & Pacific Tea Co., Sherman Ave. 
and Paddie St., Newark, N. J.; The Great 
Atlantic & Pacific Tea Co., 805 Channing 
Place NE, Washington, D. C.; Ryser 
Sausage Co., 1727-1729 Third Ave., Mo- 
line, Ill.; D. Horwitz & Co. Corned Beef 
Packers (Inc.), 942-944 Fulton St., Chi- 
cago; Arnurius, Dunn & Co., 49 Com- 
merce St., Hartford, Conn.; Frank Kab- 
rhel, 149 Nesquehoning St., Easton, Pa. 

Meat Inspection Withdrawn.—I. Blum, 
Chicago; From subsidiary only, San An- 
tonio Packing Co., San Antonio, Tex.; M. 
E. Sampson, Easton, Pa. 





Meat Inspection Extended.—Armour 
and Company, New York, N. Y., to in 
clude Morris & Co. and The North 


American Provision Co.; *Wilson & Co. 
Chicago, to include Wilson & Co. (Inc.) 
and P. O. Reymann Co. 





$26, 613,727.66 


*Conducts slaughtering. 
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Milwaukee Boosts “Ready-to-Serve”’ 


The “Ready-to-Serve”’ meat food pro- 
ducts campaign, being prcmoted by the 
National Association of Meat Councils, 
received a big boost as a result of the 
Meat Trade meeting held in Milwaukee, 
Wednesday evening, April 2. 

The “Ready-to-Serve” campaign is de- 
signed to increase the consumption of 
cooked, ready-to-serve meats, by encour- 
aging everyone handling meats to feature 
them by attractive display and through in- 
tensive sales efforts. 

The meeting in Milwaukee was held 
under the auspices of the Meat Council 
in co-operation with the Wisconsin Re- 
tail Market Men’s Association. There 
were about four hundred present and 
everyone evinced the keenest interest in 
the numerous product displays which were 
arranged by the various packers and saus- 
age manufacturers in Milwaukee and in- 
teresting and effective talks made by sev- 
eral speakers. Principal among them were 
John A. Hawkinson and Oscar G. Mayer 
of Chicago, and Jacob Herman, president 
of Wisconsin Retail Marketmen’s Assoc- 
iation and Mrs. Marjorie Tracy, head of 
the retail training course of the Con- 
tinuation School. 

J. F. Seng, president of the Meat Coun- 
cil of Milwaukee, a nationally-known suc- 
cessful retailer, presided over the meeting. 
Mr. Seng in a brief talk emphasized the 
need of such gatherings, in which men in 
the various divisions of the meat business 
would have a chance to discuss the com- 
mon problems of their responsibility in 
serving the great American public with a 
basic food necessity. 

Mr. Seng made a plea for everyone to 
concern himself with initiating new ideas 
and practices in his business operations, 
stating that Americans in arts, sciences 
and business had been called imitators and 
followers of the established customs of 
the Old World long enough; that it is 
time we set about the serious task of cre- 
ating standards of business, arts and 
sciences that are distinctly American. He 
mentioned the “Ready-to-Serve”  move- 
ment as a step in this direction, and urged 
that every dealer support it for his own 
good. 

John A. Hawkinson, president of Allied 
Packers, Inc., was the first speaker. Mr. 
Hawkinson said in part: 


Packer and Retailer Interests 


“Meat is an essential and necessary 
food, and the task of providing the popu- 
lation of the civilized world with this 
necessary food product can be considered 
equally the duty of the producer, the 
packer and the retailer. 

“The interest of the packer is identical 
with that of the retailer. If the retailer 
does not have the demand he does not 
buy from the packer and the packer has 
no other outlet for his meat food products 
and must necessarily reduce his purchases 
of livestock. The packer is continually 
studying the volume of every department 
and every branch of his business, plan- 
ning and figuring how to increase the 
volume in order to reduce his overhead- 
cost-per-pound of product produced. The 
retailer is confronted with constantly ad- 
vancing expenses of every description in- 
cluding wages, rent. taxes, etc., and the 
only possible offset for the retailer to 
these advancing costs is a continually in- 
creasing volume. 

“Apparently a great change is taking 
place in the demand from the consumer. 
Higher rents and the scarcity of domestic 
help is forcing people into small apart- 
ments, and it is changing their buying 


THE NATIONAL PROVISIONER 


Meats 


habits. It is creating a demand for food 
products that are Ready-to-Serve. This 
includes Ready-to-Serve meat food pro- 
ducts. Some retailers have been shrewd 
enough to see the advantage of catering 
to the Ready-to-Serve trade. Others 
have apparently taken it for granted that 
this was a class of product that was not 
profitable and a class of business they 
could not handle advantageously and have 
permitted this trade to go elsewhere. I 
do not think any of us fully appreciate to 
what extent the Ready-to-Serve demand 
has grown. 

“It is time when, for the best interests 
of the meat industry and the consuming 
public that we use every effort towards 
stimulating consumers’ demand toward 
Ready-to-Serve meat food products. We 
have here tonight the most attractive 
Ready-to-Serve displays I have’ ever 
seen. Displays of this sort can be installed 
by every retailer with no added expense. 
I think there is no greater opportunity for 
the retailer to increase his volume and his 
profits than in increasing his volume of 
business on Ready-to-Serve meat food 
products. 

“The packer recognizes and appreciates 
the development of Ready-to-Serve meat 
and is more than anxious to co-operate 
with the retailer in encouraging its fur- 
ther development. It is possible to enjoy 
this increased volume of business without 
curtailing the consumer’s demands for 
staple meat foods like steaks, chops, hams, 
et cetera. As a matter of fact, the con- 
sumption per capita of meat foods last 
year was one of the greatest in the his- 
tory of the industry.” 


Meat as a Food 


Mr. Oscar G. Mayer, of Chicago, was 
the next speaker. Mr. Mayer said the 
meat industry had not been so aggressive 
as competitive food industries in the mat- 
ter of playing up the merits of its prod- 
uct, but that the time was now here 
when it was necessary for everyone in the 
industry to give his best thought to ac- 
quainting the consumer with the facts 
about meat as a food. 

He pointed out that for years propa- 
ganda disparaging meat had been spread 
before the consumer which undoubtedly 
had been injurious to the meat industry. 
Publicity of this nature, however, is not 
so common now, he said, owing to the 
efforts of the Institute of American Meat 
Packers, which organization has been con- 
cerning itself with this problem. 

{r. Mayer emphasized the need in the 
meat industry for closer co-operation be- 
tween all factors of the industry for the 
common good. At another point, Mr. 
Mayer stated that the interests of the re- 
tailer and the packer are identical, and 
that the “Ready-to-Serve” idea can be 
made of equal benefit to them both, as 
well as to the consumer. 

Miss Marjorie Tracy spoke interestingly 
on the methods being followed in the 
courses of instruction for retail meat deal- 
ers now being given in the Milwaukee 
Continuation School. 


Dealer Should Know Costs 


Among other things, Miss Tracy em- 
phasized the importance to the dealer of 
knowing what his operating costs are. 
“To know this,” she said, “it is necessary 
for him first to know the costs of the 
goods handled.” Accordingly, she con- 
tinued, special care is being taken to in- 
struct the classes in the Milwaukee Con- 
tinuation School in accurate methods of 
determining the cost of the different cuts 
of meat. ; 

As an example of the training being 
given, Miss Tracy analyzed a chart show- 
ing the results of a number of cutting 
tests on beef rounds. Briefly, this chart 


showed the yield of a 72-pound beef round 


27 


to be as follows: Steak, 36 pounds; rump, 
17 pounds; shank meat, 9 pounds, and 
shank bone, 10 pounds. 

Miss Tracy extended a cordial invita- 
tion to the dealers to attend the class ses- 
sions and to aid in the training work by 
making suggestions and asking questions. 

Following the scheduled addresses, 
Chairman Seng called for short talks from 
a number of the men present. One of 
these was Jacob Herman, president of the 
Wisconsin Retail Market Men’s Associa- 
tion. Emil Priebe, Charles Hess and Wil- 
liam Franke were among others who were 
called upon by the chairman. 

A luncheon of “ready-to-serve” meats 
and coffee was served at the close of the 
program. The poof of the pudding being 
in the eating, all of those present found 
that the ready to serve foods were all 
the speakers cracked them up to be—ap- 
petizing, satisfying, and delicious. 

Many of those present were heard to 
say that the meeting was a_ thoroughly 
profitable gathering of the kind that makes 
one wish for more. The committee in 
charge, in the opinion of those in attend- 
ance, deserved congratulations for their 
excellent efforts. 


weet: 
OTHER BOSTON MEETINGS. 

In addition to the meeting for retailers 
held March 20th at 8 P.M. at the Elks’ 
Club, there was also held, under the aus- 
pices of the Meat Council, a cooking de- 
monstration at the Boston Herald-Trav- 
eler Test Kitchen, Boston, Mass. 

“The Boston Herald and Traveler can- 
not be given enough credit for the splen- 


did co-operation they have given the Meat 
Council of Boston,” says Secretary E. J. 


” 


Donohue. “Mr. James Fay has been very 
kind and courteous, as has also W. D. 
Nugent. They have covered all our meet- 


ings and have given us plenty of publicity. 
I wish to go on record giving them my 
sincere thanks and the sincere thanks of 
the Meat Council of Boston for their 
splendid efforts. Miss Marjorie Mills, Di- 
rector of the Better Homes Bureau of the 
Herald-Traveler, has also been extremely 
cordial towards the Meat Council and has 
also given splendid co-operation.” 

At 3 P. M. at Ford Hall the Meat 
Council of Boston in co-operaticn with the 
Department of Home Economics of the 
Massachusetts State Federation of Wo- 
men’s Clubs held a ineeting for women. 
Miss Marjorie Mills, director of the Bet- 
ter Homes Bureau, said the selection of 
food for your family means the difference 
between health and disease, between eager 
living and just existing. It is neither un- 
important nor uninteresting. It is _worthy 
of the best efforts of any woman’s intel- 
lect. 

Can’t Skimp on Food. 

Some women are apt to think food is 
material. They are inclined to feel that 
John’s love of beefsteak on a stew in- 
come should be suppressed. They would 
like to skimp on food and expend the 
savings for clothes or a better house or 
a motor car. This cannot be done profit- 
abl 

Shinetie on food for the sake of less 
important things is like saving on the 
foundation of your house to build a sun 
porch. You cannot enjoy the pleasures 
of life without health and your health de- 
pends upon your food. 

Mrs. Everett M. Willis of the Massa- 
chusetts State Federation of Women’s 
Clubs presided at the meeting. She told 
the women that a great many housewives 
only purchase cuts from the round, rump, 
and loin and ignore all the other cuts 
that are just as palatable and delicious 
when cooked properly. If the women 
would make themselves familiar with the 
less-known cuts, and use a pot roast off 
the shoulder one day a week, and a piece 

(Continued on page 59.) 
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MEAT AND LIVESTOCK REVIEW. 

A review of the live stock and meat 
issued by the Institute of 
Meat Packers part: 
“With hogs continuing to come to mar- 
almost unprecedented numbers, 
during the month just closed, American 
have 


situation 
American states in 
ket in 


been 


consumers enjoying a con- 
tinuous bargain sale of pork products. 
“Fresh pork cuts, as well as smoked 


meats, have been wholesaling in many in- 


stances below the prices which prevailed 
A comparison of whole- 


a decade ago. 


sale 


quotations then and now indicates 
that practically all fresh pork products 
except loins are selling from 12 to 30 


per cent under 1914 prices, and pork loins 
are now only about 7 per cent higher than 
in 1914. Spareribs are 35 per cent lower 
than they were ten years ago, fresh pork 
butts, 13 per 
shoulders 12 per cent lower. 

“Smoked meats likewise continue at low 
levels. Smoked been 
wholesaling at slightly higher levels than 
in 1914, but smoked picnics, and some 
grades of bacon are lawer than they were 
then. 

“As in previous months, consumers 
have been taking advantage of these op- 
portunities and the resulting trade has 
been of large proportions. In fact, the 
demand was active enough to cause a 
slight strengthening of the markets for 
both fresh pork and smoked meats, al- 
though prices changed little. Beef trade 
rather slow until the end of the month, 
when it improved somewhat. 

“Although receipts of cattle were not 
excessive, the production of beef seemed 


cent lower and_ skinned 


price hams have 


to be slightly larger than the demand 
for it. 
“The export trade in pork products 


during March was unusually dull, espe- 
cially during the last part of the month. 
In the United Kingdom, the prices of 
meats and lard remained under parity 
with American prices. On the Continent, 
the trade also has been very dull, owing 
in part probably to exchange difficulties. 

“There were some sales of lard abroad, 
chiefly from stocks previously consigned. 

“Although receipts again were very lib- 
eral, and although product prices re- 
mained about steady, there was a rela- 
tively strong demand for hogs, particularly 
light hogs for shipment to Eastern cities, 
and prices showed a substantial advance.” 
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RECORD HOG RECEIPTS. 


The combined receipts of hogs at 11 
leading markets for January, February 
and March, 1924, totaled 11,468,000, the 
largest on record. This figure is 1,248,000 
more than during the same period in 
1923, and 3,998,000 more than the first 
three months of 1922. 

Receipts of hogs at Chicago for March 
were 873,982, as compared to 877,445 in 
March, 1923. Receipts were also 60,000 
less at the 11 markets than in March last 
year. 





Daily Market 


Service 


The DAILY MARKET SER- 
VICE, established to furnish the 
trade with authentic daily infor- 
mation of market prices and mar- 
ket transactions, is the latest addi- 
tion to THE NATIONAL PROVISION- 
ER’s trade service. 


It includes market prices and 
transactions on provisions, lard, 
sausage meats, etc., together with 
daily hog market information, 
Board of Trade prices, etc. It 
covers export markets also. 

It is mailed each day at the 
close of trading, and a handsome 
leather binder is furnished to sub- 
scribers for the purpose of filing 
the daily reports for ready and 
permanent reference. Subscribers 
also are entitled to free telegraphic 
service (messages collect). 

Application for this service may 
be made to THE NATIONAL PRO- 
VISIONER, Old Colony Bldg., Chi- 
cago, Ill. The cost is $1 per week, 
or $48 per year, payable in ad- 
vance., 
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TRADE GLEANINGS. 


The Forest City Oil Mill Co., Forest 
City, N. C., has increased its capital 
from $10,000 to $15,000. 


The brokerage firm of E. G. James, Chi- 


cago, will henceforth be known as the 
E. G. James Company. 
The Western Agricultural Chemical 


Co., Mexia, Tex., plans to build two build- 
ings for its fertilizer plant. 

The Gehl Packing Co., Santa Barbara, 
Calif., has sold its meat market in that 
town to George Acquistapace. 

A meat curing and cold storage plant 
is being considered for Troy, Ala., by T. 
V. Ballard, J. A. Stallings and others. 

The Geo. M. West Packing Co., Fol- 


lansbee, W. Va., has moved its retail 
store in that town to more commodious 
quarters. 

The Zehner Packing Co., Bellevue, 


Ohio, _plans a two story addition and 
other improvements to its plant, at a cost 
of around $100,000. 


The Beiswanger Packing Company, 
Coatesville, Pa., will exercise its option 
on the Shallcross packing plant at that 
place. The company has occupied the 
plant for three years under a lease, with 
an option to buy. 


The receivership of J. S. Canaday for 
the Skinner Packing Company, Omaha, 
Nebr., was recently sustained by Judge 
Goss of that city. It is said this decision 
will prevent a forced sale of the plant 
and put an end. to litigation. 

A. C. Hofman & Sons, Syracuse, N. Y., 
packers, have declared a dividend of $1.75 
per share on all preferred stock. Sales for 
the first quarter of this year are running 
30 per cent more than in the correspond- 
ing months last year, which was the big- 
gest year in the company’s business. 

At the annual meeting of the Western 
Meat Co., San Francisco, Calif., C. W. 
Reece was elected to the board of direc- 
tors and also elected secretary of the 
company. He succeeds L. W. Snow, who 
recently resigned, on the board. ‘There 
were no other changes in officers or di- 
rectors. 

A dividend of 15 per cent on all general 
claims against Midland Packing Com- 
pany, Sioux City, Ia., was ordered recent- 
ly by federal judge T. C. Munger. The 
claims amount to $1,790,000, and accord- 
ing to the order about $268,500 will be 
paid. The money is available from the 
sale of the plant to Swift & Company. 











American Packing Co. Profit By 
Swenson Installations 


Swenson installations 


Bulletin E-122 on request. 





Our Experiment 
Station at Ann 
Arbor is equipped 
to make tests, on 
a commercial scale 
(under the direc- 
tion of Prof. W. 
L. Badger) on 
problems involving 
evaporation, crys- 
tallization, heat 
transfer, etc., at a 
moderate charge. 











Why Not You? 


meet every evaporating requirement of the 
packing house and fertilizer plant. 
enables us to render you a real service in solving special problems. 
Our evaporator laboratory, at Ann Arbor, Michigan, is available for 
development and testing on a commercial scale. 
complete manufacturing facilities are back of Swenson products. 
Submit your evaporator problem to Swenson. 


Gwenson rvaporsror (0; 


(Subsidiary of Whiting Corporation) 
HARVEY, ILL. 


SWENSON 


Our more than 30 years experience 


Whiting Corporation’s 


(Chicago Suburb) 
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The Master Mechanic 


The mechanical department of the mod- 
ern packing house is a far more impor- 
tant division than it was even a few years 
ago. 

In line with the method of administra- 
tion in other departments, this depart- 
ment, too, must not only be self-support- 
ing, but it must show a surplus if possible. 

Mechanical services performed for other 
departments are now charged for at the 
rate payable for service from outside the 
company. Each department is assigned 
a charge for its relative percentage of 
the fuel cost. Every effort is made, by 
the use of modern machinery and eco- 
nomical methods, to reduce that greatest 
of all packinghouse leaks—the coal bill. 

This is in marked contrast to the days 
when the chief engineer and master 
mechanic’s division were something sepa- 
rate and distinct from the manufacturing 
departments. It then was the hole into 
which profits were poured with unceasing 
continuity, to be carried as a yoke of non- 
production, with a never-lightening load. 
Now the mechanical superintendent is 
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in general charge of all power and repair 


work. He is in position to study the many 
steam and power wastes in the plant and 
correct them; he adopts more economical 
handling methods; sees that the lighting 
is adequate and properly cared for; pays 
especial attention to the curtailment of 
accidents and impresses upon employees 
throughout the plant the “safety first” 
slogan; perfects fire prevention methods; 
and solves numerous problems relating 
to heat, power and refrigeration that only 
a wide-awake, trained engineer can 
handle. 

This new organization is inaugurating 
further savings in the packinghouse re- 
sulting from the substitution of regular 
inspection for periodic breakdowns fol- 
lowed by slow repair work, enforced idle- 
ness of machinery, disgruntled help due 
to lost wages, and unbalanced production. 

The possibilities of service by an up-to- 
date mechanical department are manifold. 
The modern mechanical engineer has 
only scratched the surface of the virgin 
field in which he is working. 

However, the mechanical department, 
the same as any other ambitious depart- 
ment, will measure up to the problems 
presented largely in proportion to the rec- 
ognition and encouragement accorded it 
by the industry. Every packer should re- 
gard his mechanical engineer and the de- 
partment under him as a highly important 
part of his business, and give to that of- 
ficial his confidence and moral support, 
and full recognition for his accomplish- 
ments. 

— 


Hurting Beef Producers 
Beef cattle producers and packers have 
been patient indeed with the dairy inter- 
ests, particularly in the fight made by 
these interests against oleomargarine. 

Oleo oil and oleo stearine are important 
by-products of cattle slaughter. They are 
manufactured from the finest of beef fat 
and are pure. Their use in the manufac- 
ture of oleomargarine, coupled with the 
strictly sanitary methods of manufacture, 
make this product one of the purest and 
most wholesome of any placed on the 
market for human consumption. 

Because oleomargarine enters into com- 
petition with butter, the dairy interests 
have made it their business to see that sts 
manufacture and sale were hampered in 
every manner possible, and thus have de- 
pressed the by-product value of beef fat 
and added to the ultimate cost of the fin- 
ished product to the consumer. 

The competition furnished by oleomarg- 
ine in the butter business is small indeed 
compared with the competition and de- 
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pression in the beef industry furnished by 
the worn-out dairy cattle constantly being 
dumped on the beef market. 

If beef cattle producers banded together 
and secured laws hampering and restrict- 
ing the sale of dairy cattle for slaughter, 
it would only be a fair retaliation. 

The dairy cow injects many undesirable 
features into the beef trade. The percent- 
age of those infected with tuberculosis is 
very high, in comparison with infection in 
beef cattle, and the quality of their beef 
is poor. 

The inroads of the dairy industry on the 
beef industry have been such that the call- 
ing of a halt by beef cattle interests 


would seem to be in order. 


———e 


The Pork Situation 


A slight decrease in the hog run for the 
past month gives hope that the heaviest of 
the hog marketings are completed, and 
that the flood of 1923 and the early months 
of 1924 will subside, probably resting at 
a higher level than the old normal, but 
still showing material decrease in numbers. 

There is little in the general economic 
situation to indicate that farmers will de- 
crease their hog production to a point 
where runs will be considerably below re- 
quirements. Hogs have been, are still, and 
are likely to to remain one of the best 
cash crops of the farm, and the farmer 
needs ready money. 

With a reasonable feeling of assurance 
that that hog runs of the year generally 
will be sufficient, if not a little too heavy, 
we can look to the probable consump- 
tive demand. 

Domestic needs are likely to remain 
fairly constant, but the foreign situation 
is less certain. Improved industrial and 
financial conditions in continental Europe 
will enable the purchase of a diversity of 
products and fats, which may have a de- 
pressing influence on the lard and provis- 
ion demand. And the increased produc- 
tion of hogs abroad will decrease in pro- 
portion to demand for our pork products. 

No really bullish factor looms on the 
pork horizon. A reasonably satisfactory 
relation of supply to demand is indicated 
for the balance of 1924. 

There is nothing to show, however, that 
any recklessness can be indulged in in the 
On the 
other hand, there is everything to indicate 


buying end, on a future basis. 


that there must be increased efficiency in 
the selling end. 

The disastrous cut-price methods in- 
dulged in by some salesmen and some 
concerns will have to be eliminated, as 
they result only in ultimate loss to the 
packer concerned, and lower price levels 
for the industry as a whole. 
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PRACTICAL POINTS FOR THE TRADE 


(Contents of THE NATIONAL PROVISIONER are copyrighted and matter on these pages may not be reprinted except by permission.) 


Bone Sour in Hams 


One of the most frequent inquiries re- 
ceived by THE NATIONAL PROVISIONER is 
that concerning sour meats, and especially 
the common difficulty of bone sour in 
hams. This is a subject of controversy 
and of investigation, and authorities differ. 

However, the following inquiry was re- 
cently received from a well-known curer, 
and the advice as given here was adopted, 
with the result that the curer says he has 
been having much less trouble. Trouble 
in most cases can be avoided by careful 
attention to the details of right methods. 

The inquirer first wrote: 

Editor The National Provisioner: 

The past few months we have been having some 
trouble in the curing of our hams. As we have a 
very mild cure, we give the hams 5 days to’ the 
pound, and pump with a strong pickle before we put 
them in cure. 

Our main trouble is curing near the bone, and very 
often we find a musty odor and a white splotch 
when the hams come out of smoke. 

Any information you can give us to eliminate this 
trouble we will be very grateful for. 

He was asked for further information, 
and replied: 

This cure was given to us as being very mild 


and consequently taking 5 days to the pound. Our 
curing box will run around 38 degrees, seldom over 


40 deg. The following spices are used: 280 Ibs. 
salt, 14 Ibs. nitrate of soda, and 70 lbs. granu- 
lated sugar. This will cure about 3,000 Ibs. of 
meat, 


We put ice in the water when mixing the pickle, 
to have it as cold as possible, and this pickle is 
about 72 degrees; 60 degrees for bacon and should- 
ers. Overhauled after the 5th, 10th and 15th day. 
The pumping pickle is 95 to 100 degrees, one pump- 
ing into shank and body when the hams are put 
down. 

The first point in curing hams is the 
necessary precaution in chilling hogs. 

Inside temperature of the hams should 
be the same as the curing pickle, which 
properly should read between 35 and 38 
degrees Fahr. In our opinion, from 
formula given, the inquirer is not using a 
mild cure, as stated, and we recommend 


the following formula for 3,000 Ibs. of 
meat: 
Mix sufficient salt to 125 gallons of 


water at a temperature of 35 to 40° F. 
to show density on salometer of 95 to 
100°; then add 48 pounds of granulated 
sugar and 9 pounds of nitrate of soda, then 
add to this solution enough plain water 
to make 160 gallons finished pickle to 
show 72 degrees on the salometer. This 
should be a sufficient amount of pickle 
to cure this quantity of meat. 

For a mild cure, hams should be pumped 
in the shank only, using one stitch and 
two strokes with pickle made of following 
formula on the put-down: 100 gallons 
of full strength plain pickle (meaning plain 
salt and water); add 62% pounds nitrate 
of soda and 25 pounds of granulated sugar, 
which brings pickle strength up to about 
108 degrees; temperature 35 to 38°. 

Use this curing formula for hams and 
shoulders at 72 degrees on the salometer, 
and reduce to 70 degrees for bellies. 

Overhauling dates as stated are correct, 
but with the formula furnished hams 


should cure in four days 
based on the top average. 
In regard to the trouble with bone sour 
we are not in possession of full and com- 
plete information, but an excessive amount 
of sugar in the curing formula will cause 
fermentation, which in our opinion is the 
cause for the musty odcr. Another fea- 
ture is the strength of the pumping pickle, 
as shown by the inquiry, which would 
indicate that the inquirer is not using 

nitrate of soda and sugar. 
In regard to the splotches mentioned, 
the inquirer does not state whether this 
is internal or external. This 


to the pound, 


condition is 
condition may occur by improper handling 
through the smoking process. 

It is a serious mistake to put ice in the 
water when mixing the pickle, as this has 
a natural tendency to reduce the strength 
of the pickle. It is recommended that 
the inquirer use the ice in the water be- 
fore mixing the pickle, having the water 


as cold as possible. 
a 


Holding Fresh Moss and Pork 


The following inquiry came from a 
meat dealer and curer in Iowa: 
Editor The National Provisioner: 

Would you give us some information in regard to 
caring for hams and side pork? 

We are loaded with fresh hams and side pork. 
Which way would be the best to keep them? Put 
them in cold storage first, then thaw them out and 
cure them? Or cure them first, and then put them 
in the cold storage. 

What temperatures should be kept? 

The inquirer should cure the hams first, 
then “back pack” and freeze, packing 
tierces tightly so as to exclude air, and 
store in freezer at 26 to 28 degrees Fahr. 
for thirty days. Strength of pickle in 
tierces should be the storage 
temperature. If not moved at the expira- 
tion of this time, transfer to a temperature 
of 14 degrees. 

The better way to handle the side pork, 


Same as 


presumably bellies, would be to freeze 
them green and thaw out and cure as 
required. 





Temperatures! 


Do you watch them 
In the hog scalding vat? 
“ “rendering kettle? 


“« “lard tank? 

“ “ham boiling vat? 
“ “sausage kitchen? 
“smoke house ? 

“«“ «meat cooler? 

«“ “ 


tank room? 


Or in a dozen other places in 
your plant? 


If you do not, you are losing 
money every day. 

Send a 2-cent stamp to THE 
NArtoNAL Provisioner, Old Colony 
Building, Chicago, for a copy of the 
two articles on “Temperature Con- 
trol in the Meat Plant,” which ap- 
yeared in recent issues. 











Icing Meat Cars in Winter 


During the recent severe weather THF 
NATIONAL PROVISIONER received the follow- 
ing inquiry from a packer in the North- 
west: 

Editor The National Provisioner: 

Inasmuch as this company’s plant is located in a 
state where very severe freezing weather occurs in 
winter, we experience some difficulty in shipment of 
fresh meat arriving in a frozen condition. 

There seems to be some radical difference of opin- 
ion among railway men and packinghouse operators 
as to whether refrigerator cars will better resist 
freezing temperature when the ice-bunkers are filled 
with ice and a large percentage of salt. 

We have the opinion of one railway organization, 
stating that the ice and salt do not produce a con- 
diiton which will resist temperature, while another 
railway organization has expressed the opinion that 
such icing will, to a great extent, hold the tempera- 
ture above freezing. 

We will be very thankful for the opinion of those 
with whom you may be able to confer on this ques- 
tion. 

One large packer saved very large sums 
in 1923 by eliminating icing of cars during 
the winter months. They claim ‘they 
never have iced cars to keep the product 
from freezing, and do not give credence 
to this theory. As they are among the 
best in the business, their experience and 
opinion is worth considering. 

They are only icing once between the 
Missouri River and the North Atlantic 
coast. They run through without re-icing 
and with practically no initial icing. Of 
course empty cars are delivered to their 
loading docks partly iced. 

They do use a small oil heater in pro- 
vision cars shipped from plants located 
in the North, where weather is severe dur- 
ing the winter months. 

Another large packer reports that they 
have proved conclusively that they can 
ship eggs in freezing weather or below 
zero with the car iced in the same man- 
ner as for fresh meats. 


Of course they use a little more pre- 
caution in loading the eggs, covering with 
straw and paper, but they claim the re- 
frigeration in the car itself will keep the 
frost out. They had no complaint on re- 
cent shipments from all directions which 
were subjected to temperatures approxi- 
mately 10 degrees or lower. 


rr 


Tanking Hair and Hide Waste 


A small renderer in the West makes the 
following inquiry: 

Editor The National Provisioner: 

I would like to know how to treat hair waste, 
leather scraps and shavings from cattle hides, to 
turn them into hog tankage. 

Would it be satisfactory to mix it into the dryer 
when drying hog tankage? This waste shows 15 per 
cent ammonia. 

Hair waste, leather scraps and shavings 
irom cattle hides to be turned into tankage 
must be cooked at 40 lbs. steam pressure 
for ten hours. 


This will convert it into a gummy mass 
that can be mixed with other tankage, 
pressed dry; or it can be pressed in a 
curb without with other 


press mixing 


tankage. 
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Trouble With Frankfurts 


In a recent issue THE NATIONAL Provi- 
SIONER answered the inquiry of an Eastern 
sausage maker who was having trouble 
with his frankfurts. He wanted to know 
how to produce a nice, soft frankfurt 
without shriveling, not too hard in tex- 
ture and stuffing, and yet with a smooth 
and tender casing when finished. He de- 
scribed his method, which resulted in good 
product which nevertheless 
what hard and tough. 


was some- 

Reading the question and conditions as 
described in THe NATIONAL PROVISIONER 
of February 23, a sausage-maker who has 
a reputation for making quality product 
makes the following comments addressed 
to this inquirer: 

“Your trouble is in the smoke house. 
You smoke your frankfurts too long and 
at too high a temperature; 2 hours at 
170° F. is entirely too high. The smoking 
is the cause of shriveled casings and ‘too 
solid pack,’ and not the stuffing. 

“Here is the principle: Moisture will 
evaporate if subjected to heat. The higher 
the temperature and the longer the time 
subjected to heat, the greater will be the 
shrinkage. That is the reason your frank- 
furts are too solid and have. a shriveled 
appearance. 

“To produce a smooth frankfurt, artifi- 
cial color is absolutely necessary. Cereal 
may be omitted, but it adds to the yield 
and palatability of the product. 

“Holding the sausage in the cooler over- 
night and letting it hang in the natural 
temperatures, as you are doing, is very 
good. This has no bearing on your 
trouble. 

“We agree with you that the trade pre- 
fers a frankfurt that is smooth and of 
eood color, even though inferior to a 
high-grade sausage that lacks appearance. 
Looks count—just ask the flapper! 

“Try this formula: 

50 lbs. beef 
50 lbs. pork 

“Chop in silent cutter with 35 Ibs. of 
ice and water if without cereal; 40 Ibs. ice 
and water, if with cereal. Stuff in wide 
sheep casings, handle the same as you 
always do; that is, chill over night. Next 
morning hold for 1 hr. in natural temper- 
ature. Put in smoke-house, using gas and 
saw dust. 

“Now watch your sausage. Smoke it 
at 135° to 145° F. until the casings get 
dry and a light yellow color. 

“The casing must be dry, but not a dried 
appearance. It must have somewhat of an 
elastic feeling. When you take them out 





Casings handled onmy Sales 
and Service combination 
bring maximum profits. 


This scrvice includes expert ad~ 
vice on manufacturing methods. 


Leading Packers are satisfied clients 
Write for particulars 
ROY L. NEELY 
Broker of Casings Exclusively 
602 Webster Bldg. Chicago, IIl- 


Cable address ‘*CROLESNELY”’ 
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of the smoke house they should be warm 
and soft, not hot and solid. 
“Take from the smoke house to cooking 


vat. To 300 gallons of water in the cook- 
ing vat add 1% oz. certified color. You 
can experiment with any color certified 
by the inspection authorities; this is mere- 
ly an example. 

“Put the sausage in the tank without 
removing them front? the sticks, and cook 
15 minutes at 155° F. Chill as usual. 

“It is hard to put these directions into 
print. The important thing is to keep al- 
most all the moisture in the sausage.” 
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Brands & Trade Marks 














Mould in Sausage 


Do you have trouble with the 
color of your sausage? 

Does it show green rings or 
gray spots? 

Mould IN sausage is caused 
by poor materials or careless 
handling. Mould ON sausage is 
a surface condition and can be 
prevented by proper handling. 

Write to THE NATIONAL PRO- 
VISIONER, Old Colony Bldg., Chi- 
cago, for directions for prevent- 
ing mould in sausage. Send a 
2-cent stamp for the reprint on 
“Discoloration in Sausage.”’ 











WHOLESOME MEAT. POSTERS. 


Fifty-five thousand postoffice and treas- 
ury buildings all over the United States 
are today displaying posters on their walls 
telling their visitors that “Meat is Whole- 
some.” The Postmaster General and Sec- 
retary of Agriculture cooperated with the 
National Live Stock and Meat board in 
distributing the meat placards throughout 
the government buildings. 

The hanging of these posters, designed 
by the Department of Agriculture and 
printed by the National Live Stock and 
Meat board, is a continuation of the meat- 
for-health movement engendered through 
the cooperation of live stock producers, 
commission men, packers and retailers. 


Yo 


Practical points appear every week in 


the advertising pages, as well as here. Do 
you know where to look? 





Pine Sawdust 
for 


Floor or Cooler Use 


We carry a large stock at 
conveniently located ship- 
ping points. 


Shipped in carload or less 
than carload quantities. 


Ask for price delivered to 
destination. 


Sawdust Sales Co. 


19th and Clearfield Sts. 
Philadelphia, Pa. 








In this column from week to week will 
be published trade-mark applications of in- 
terest to readers of THE NATIONAL PRO- 
VISIONER which are pending in the United 
States Patent Office. 

These have been passed for publication 
and are in line for early registration un- 
less opposition is filed promptly. For further 
information address the National Trade 
Mark Co., Barrister Bldg., Washington, D. 
C., trade-mark specialists. 

As an additional feature this company 
offers an advance search, FREE OF 
CHARGE, on any mark our readers may 
contemplate adopting or registering. This 
will avoid the possibility of filing an ap- 
plication, only to find that an existing trade- 
mark prevents its use. 





Jacob Dold Packing Co., 
For smoked boneless butts. 
DAISIES. 


3uffalo, N. Y. 
Trade Mark: 
NIAGARA Application No. 


184,127. 





Swift & Company, Chicago. For dried 
beef. Trade Mark: DELICO. Application 
No. 188,646. 

F. A. Ferris & Co., Inc., New 
City. For bacon. Trade Mark: 
ROOM. Application No. 185,864. 

Rob’t L. Eby Co., Lebanon, Pa. For 
sugar cured dried beef roll. Trade Mark: 


EBCO. Application No. 168,671. 


York 
GRILL 


Frank and Company, Milwaukee, Wis. 
For sausage. Trade Mark: TEA SUM- 
MER. Application No. 189,105. 

Paul C. Squire, Boston, Mass. For 
scrapple, hams and bacon. Trade Mark: 
WILLIAM PENN. Application No. 


174,982. 





Refrigeration 





PUTS MORE PROFIT IN 
SAUSAGE MAKING 


Temperature control that is _ positive 
throughout the various cooling stages of 
sausage making can be accomplished by 
Baker System Refrigeration at a phenom- 
enal low cost. 

With proper temperatures the quality of 
your product will increase and the de- 
mand for your sausage grow larger. This 
means more profits. 


Every Baker Plant Built to Order. 


Your Baker Plant is built to meet the 
refrigerating problems you have in your 
place. We invite you to submit your 
problem to our Board of Engineers for so- 
lution. No obligation, 


Baker Ice Machine Co. 
Omaha, Nebraska. 
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[€~—CaUllOTh abd This WalCliwuld,. 


Lhe wise packer will continue to operate with 


tenaencv. 


3 


upward 
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PROVISIONS AND LARD 


WEEKLY REVIEW 


All articles under this head are quoted by the barrel, except lard, which is quoted by the hundredweight in tierces, 
pork and beef by the barrel or tierce and hogs by the hundredweight. 


Markets Weak—Lard at New Season’s 
Lows—Cash Trade Slow—Stocks In- 
creasing — Sentiment Bearish — Hog 
Movement Smaller—Slaughtering Less 
Active. 

The market for hog products the past 
week has been moderately active and 
weak owing to continued poor cash trade 
and due to uneasiness over increasing 
stocks. The lard market was particularly 
heavy and again this week was in new 
low ground for the season with the tech- 
nical position of the market weak and 
with speculative support seriously lacking. 
Hedging pressure was rather constant but 
in a moderate way as owing to the 
smallness of the trade the market would 
take but little selling from the packers. 

The hog market was irregular, and very 
unsteady, notwithstanding the fact that 
the movement of hogs was more moder- 
ate. This with the holding off attitude 
of the other side tended to bring about 
liquidation by tiring holders. 


Heavy Buying of May. 

The bulk of the trade in lard was in the 
way of switching between the various 
months, and at times there was heavy buy- 
ing of May against sales of July at about 
25 points difference. The lard stocks are 
now nearly three times those of a year 
ago, but even at that are not very bur- 
densome, but there appears to be a rather 
confident feeling that it will be some 
weeks yet before a revival in 
trade will be noted. 

In the meantime the weather has been 
such as to seriously delay the usual farm 
work which has given more time towards 
the marketing of hogs and the corn price 
holds remarkably well making for a per- 


foreign 





Sausage Makers 


are you getting these Extra Profits? 


Record Hog Receipts 


The combined receipts of hogs 
at 11 leading Eastern and Western 
markets for the first three months 
of 1924 totaled 11,468,000, the 
largest on record. This was 
1,248,000 more than a year ago 
and an increase of 3,998,000 over 
the first three months of 1922. 

Receipts at Chicago for the 
month of March were lower than 
a year ago, and were 60,000 less 
at the 11 leading markets than 


in March, 1923. 











sistent unsatisfactory corn-hog ratio. In 
parts of the southwest, however, the cash 
corn level was down to a basis where it 
was said that hog feeding was profitable 
and this was confirmed to some extent by 
evidence of improvement in the cash corn 
demand. 

At any rate the stocks of hogs prod- 
ucts as a whole are large and there is lit- 
tle at the present time upon which to 
look for any improvement in the situation. 
Nevertheless the market usually discounts 
conditions in advance, so that there is the 
possibility that the decline is being over- 
done. With everything pointing to a bet- 
ter future with the population of the world 
steadily increasing and hog production on 
the decline there does not appear to be 
any reason why prices should continue to 
decline forever. 

Hog slaughterings last week were at a 
smaller rate, and were decidedly less than 
a year ago. It is more than possible that 
with any further falling off in killings re- 
ductions in the stocks will readily follow. 





ba 
ut? 
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Have you discovered this new and simple 
way of increasing your profits on Sausage 
Cookers? It pays big dividends! You 
can test it 30 days FREE! It is used 
by America’s leading sausage makers. 
Read what this happy user says: 

“Your simple device has played a very 
important part in substantially increasing 
profits on our sausage cooking processes. 
Accurate temperatures in cooking sausage 
are of vital importance to the appearance 
and good weight of the product. No 
matter how careful our men were before 
we installed your device, the temperature 











POWERS REGULATOR CoO., 
2725 Greenview Ave., CHICAGO 
Gentlemen: Without obligation on my 
part, kindly send me prices and par- 
ticulars of 30 day free trial offer of 
your temperature regulator for Sau- 
Sage Cooking Boxes and Cabinets. 


Name 


Armour & Co., Cudahy Packing Co., Beech 
Nut Packing Co., Midwest Box Co., Oscar 









often got too high, spoiled the looks of 
sausage, and shrinkage reduced its weight; 
and when the temperature got too low 
the sausage was under-cooked resulting 
in a hard, lumpy and unpalatable product. 
Your automatic temperature controller 
has turned these losses into EXTRA 
PROFITS and we believe the saving of 
Labor alone will quickly pay their cost, 
to say nothing of the saving of steam 
used for heating.” 


Regulator applied to Steam Cabinet is 
shown here. It is extremely Accurate, 
easy to install, and needs no compressed 
air for its operation. 


Mail the Coupon. It brings you prices 
and full particulars of our 30 day FREE 
trial offer. 


Partial List of Users 


Mayer, G. H. Hammond Co., Swift & Co., 
Omaha Packing Co., Hormel Packing Co., 
John Morrell & Co., Brennan Packing Co., 
Cincinnati Butchers’ Supply Co., Wilson 
& Co., Allied Packers, Jacob Dold 
Packing Co., Rath Packing Co., De- 
troit Packing Co., Airoblast Corp. 





The outward movement of prod.uct, 
considering the small European demand, 
has been maintained very well but as 
usual one hears that these shipments are 
mainly consignments by packers. How- 
ever, the fact remains that the products 
are leaving this shore not to return and 
it matters little as far as distribution is 
concerned whether Europe buys it today, 
next week or next month, as long as it is 
disposed of. 

The average weight of hogs at Chicago 
for the week ended March 29th was 236 
Ibs. against 231 lbs. the previous week and 
239 lbs. the same week last year. The 
average price of hogs at Chicago on March 
29th was $7.40 against $7.45 the previous 
week and $8.25 a year ago. 

The marked advance in foreign ex- 
change rates especially Continental rates 
will prove an important factor in the lard 
situation ultimately. This advance has not 
improved the buying of hog products as 
yet, but it materially enhanced the buying 
power of the Continent, and its propor- 
tionate share will be felt sooner or later, 
in the market for provisions. A continued 
advance in these exchanges will prove to 
be the most helpful feature in the world 
towards an increase in trade of all kinds. 
Incidentally over the week end it is ex- 
pected that the Dawes reparations report 
will be publicly announced, and endorsed 
in the main by those interested. 

A Reparations Settlement. 

A favorable reparations settlement has 
long been looked for but nevertheless 
there are few in any of the various trades 
that are as yet satisfied that the findings 
will be acceptable to France. Should the 
report meet with general approval it 
should have considerable influence on com- 
modity prices. The lifting of part of the 
load from Germany’s shoulders, or the 
stabilizing of her currency has possibilities 
as far as trade is concerned beyond rea- 
soning. 

Advices to the Department of Agriculture 
indicate that the German meat situation 


Keep the heat right and you keep the money in the meat. 
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has been vastly improved in the past three 
months. As a result of stabilization of 
currency, and excessively high taxation of 
farmers, the latter have been forced to 
market their products more freely. The 
increase in German slaughterings over 
previous months have been general for all 
animals and particularly so for hogs it is 
said 

A number of hogs still available makes 
it seem probable that a high rate of slaugh- 
ter will be maintained for several months 
unless the currency again suffers a drastic 
decline. Prospects early in February for 
hog production in Germany were quite 
favorable although not so good as a year 
ago, due to the medium sized potato crop 
which is the main basis of pig feed. 


Danish pig killings in 1923 reached the 


highest point in history at 3,414,349 
against 2.215,432 in 1922, and an average 


of 2,503,023 in the years 1911-14. 


Stocks at Chicago. 


_ The Chicago monthly stock statement 
follows: 

Apr. 1 Mch. 1. Apr. 1, 1923. 
Pork, contract, bbls. 659 638 863 
Lard, contract, Ibs. 26,033,391 15,799,318 8,704,646 
Lard, other, lbs.... 7,108,455 6,252,395 4,790,850 
Lard, total, lbs..... 33,141,846 22,051,713 13,495,495 
Bellies, lbs, ....... 26,695,165 19,168,874 No trading 
Short ribs, lbs..... 2,881,684 2,563,319 3,995,131 





Total meats, Ibs..154,845,919 149,441,218 124,877,630 


Exports of hog products for the week 
ended March 29 follows: 













Pork, Lard, Meats, 
bbls. lbs. lbs. 
0) See aparraees 50 842,000 6,252,000 
ME: SesvcoGsiconseae ye see » 682,000 
SO nv c0tewannsneeent 36,000 30% 
Sere ae 151,000 35,000 
Other English ports...... 376,000 3,676,000 
SESS is 5,000 630,000 
EE ee eee re 6,796,000 1,588,000 
ET sevisehessiswane& --. 2,594,000 485,000 
0 OE eae . 301,000 3 
Other Con. ports sie 3,670,000 1,225, 
Pn: ci Sa006 »<ase one 300 117,000 132,000 
DEE ~evaseiscbecsacesn Ee Eee 16,663,000 
PORK—The market was duil and 
steady with mess at New York $24.75@ 


25.75 family $27@28, short clears $26@28. 
At Chicago mess pork was quotable at 
2? 

LARD—Demand slow all quarters and 
market weak. At New York prime west- 
ern was quoted at 11.35@11.45c, middle 


thy 


western 11.15@11.25c, city at 1034@197£c, 
nominal, refined to the continent 11.90c, 
South American 12.35c, Brazil kegs 13.35c, 


compound 1134@l12c. At Chicago regular 
lard in round lots was quoted 7% points 
under May, leaf lard .0% under and loose 
lard at 27 under May. 
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BRITISH PROVISION MARKET. 
(Special Letter to The National Provisioner.) 

Liverpool, England, March 22, 1924. 

The market here is extremely quiet, 
buyers showing very little interest in tak- 
ing hold of any goods. This is due both 
to the Chicago advices being on the weak 
side, and the Lenten season here operat- 


ing against the consumption of bacon. 
These two factors together have caused 
quite a bearish feeling. Holders how- 


ever, are not pressing unduly for business 
as it is felt certain that in the near future 
the consumption will be considerably bet- 
ter at probably higher prices. 

Lard is again easicr, the demand being 
small. 

— 

NEW YORK MEAT SUPPLIES. 

Receipts of western dressed meats and 
local slaughter under federal inspection 
for New York City, N. Y., are officially 
reported for the week ending March 29, 
1924, with comparisons, as follows: 








Week Cor. 
ending Previous week 
Western dressed meats: Mar. 29 week. 1923. 
Steers, carc asses “ 7,001% 6,081 6,093 
Cows, 1,105 993 800 
Bulls, carcasses ..... 17 1,117 
Veal, carcasess...... 11,408 9,648 
Hogs and pigs Sean 125 3,210 
Lambs, carcasses ... 20,47 22,581 
Mutton, carcasses 4,850 5,640 
seef, cuts, Ibs. ” 161, 129 312,808 
Pork, cuts, lbs. .....15 336,885 1, 298.252 1,400,286 
Local slaughters: 
SE labbshe aes sos 2am 10,053 9,814 10,554 
PURE Kane accgeete sss 14,149 16,411 19,942 
OE See 61,845 61,453 56,316 
NS 39,920 39,394 33,963 
ae 


BOSTON MEAT SUPPLIES. 
Receipts of western dressed meats and 
slaughter under federal and city inspec- 
tion at Boston, Mass., are officially re- 
porced as folluws ror the week ending 








March 29, 1924, with comparisons. 
Week Cor. 
ending Previous week 
Western dressed meats: Mar, 29 week 1923. 
Steers, carcasses 1.5 1,630 2,232 
Cows, 1,274 890 
Bulls, 85 19 
Veals, carcasses 1,604 736 
Lambs, carcasses 9,409 10,210 
Mutton, carcasses .... 95 225 1,152 
Pe. TR. ncasecacss BORA 268,817 150,194 
Local slaughters: 
Cattle 1,718 1,482 
Calves 3,132 3,231 
Hogs 14,409 21,852 
Sheep 4,347 3,254 





What are the temperature re- 


BEEF—The market was quiet and quirements in the hide cellar? 
barely steady with mess at New York How do temperatures affect 
quoted $15@16, packet $16@17, family shrinkage? Ask THE BLUE 
$19@21, extra India mess $3032; No. 1 BOOK th “Packer’ Encylo- 
canned corn beef $2.35, No. 2 $4, sweet we € acker s cy 
pickled tongues $55@65, nominal. pedia. 

mmr 








| PRINT-A 


PRINT-AD-STRING is made in 
plain colors or combinations of 
colors to harmonize with the 
colors in your labels, making a 
neat package and increasing the 
advertising value of your label. 


2411 Clybourn Ave., 





Send us one of your labels and 
we will make up a sample to 
show you how Print-Ad-String 
will look on your packages. 


CHICAGO PRINTED STRING CO. 


-STRING| 


The tape is made in widths for 
all weight packages, and sold 
under -guaranteed breaking 
strengths which insure safe de- 
livery of your goods to the 
dealer. 


CHICAGO, ILL. 
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CANADIAN LIVESTOCK PRICES. 


Summary of top prices for livestock at 
leading Canadian centers for the week 
ending March 27, 1924, with comparisons. 

BUTCHER STEERS. 


1,000-1,200' lbs. 





Same Week 

week ended 

1923. Mar. 20 
Toronto $ 7.75 $ 8.00 
Montreal 5 7.00 
Montreal 7.00 
Winnipeg 6.25 
Calgary 6.00 
ON Ee oer 6.25 6.25 

VEAL CALVES 
DOTOMO ov ncccccdneseutocuds 12.50 14.00 12.50 
SNR CD kgs wessreane 8.50 9.00 9.00 
OES Se a eer 8.50 9.60 9.00 
ES ee 10.00 10.00 10.00 
DE © nin'gn sos ue wia ass he's 7.00 5.00 6.00 
ae eee 8.00 9.00 7.50 
HOGS 
NNN ig ys eee ateualg teas 8.80 11.82 9.05 
Sa £ eer Seer 9.00 11.25 9.00 
a Oe |) ae es 9.00 11.25 9.00 
IE Win og a ews Chas se aca 7.70 10.45 7.81 
a Ere 6.60 9.73 6.60 
SEO Sct svaGaawe bese ese 7.25 10.45 7.40 
GOOD LAMBS 
PND. Gad soe ckokse ashes 15.50 15.50 15.50 
MONE. AWD 6 5650 0008 soc, Aae 11.50 12.50 
Montreal (E) ...........-. 12.00 11.50 12.50 
oo a oe 13.00 re 13.00 
PE \Guconessuekeas code cae 1.50 12.75 
ee ree 13.00 10. 50 12.00 
4% 


EXPORTS OF PROVISIONS. 


Exports of provisions from the Atlantic and Gulf 
ports for the week ending March 29, with compari- 





sons: 
PORK, BBLS. 
Week Week Nov. rT “1928 
ended Mar. — Mar. to Mar. 
29, 1924 , 1923. 29,1924. 
United Kingdom ... 99 238 1,596 
bo | er 125 265 14,071 
i.e. a 1,090 55 9,646 
BOM Sbwe'sne ae ieisce 1,314 558 25,313 
BACON AND HAMS, LBS 


United Kingdom ...11,777,500 10,165,150 238,621,900 


TINS i ncione dss 9,147,500 7,133,000 169,995,525 
So. and Cent. Amer. ........ 46,000 
West Indies ....... 20,000 144,000 
CURIE COMMENEOS 2.02.0 scesesss 1,107,500 




















Total ............20,945,000 17,298,150 409,914,925 
LARD, LBS. 

United Kingdom . 3,932,636 7,555,798 110,840,531 
COTRINOE oc oie isso 11,024,304 21,920,177 311,831,932 
So. and Cent. Amer. ........ 60,000 1,130,000 
i Ul ee 26,000 11,000 1,627,000 
ar eee ee eee 73,172 

Detel wccncevvcers 14,982,940 29,546,975 425,502,635 
RECAPITULATION OF THE WEEK’S EXPORTS. 

Pork, Bacon and 

From— Ibs. hams, lbs. Lard, Ibs. 
ee) eer 224 8,782,000 13,221,940 
OREM A... 5: V3 b.0' 590%: oa 3, Lak 000 845,000 
BPO. 6:04 0.940060 60000, 0400 2,000 150,000 
DOMME Sklnwasccsseceses waeaboes 96,000 
PR Cs aw be ebnn Sands 150 20,000 26,000 
Seer res OD i seshicss  ":esannuen 
a Re ae eer 2,994,000 644,000 

eee 1,314 20,945, 000 14,982,940 
Previous Week ......c00. 1,563 11 45 25,323,053 
Two weeks ago.......... 997 17 18,091,287 
Cor. Week, 1028. ....008.; 558 17,298,150 29,546,975 


Comparative summary 
from Nov. 1, 1923, to 
1923-1924. 
5,062,600 


of aggregate exports in lbs., 
March 29, 1924, 
1922-1923. Increase Domeem 
Pork, fb6... 8 P| er 
Bacon and 

Hams, 1bs.409,914,925 339,029,550 69,885,375 
Lard, Ibs...425,502,635 401,669,753 23,832,882 


F. C. ROGERS 


BROKER 
Provisions 











Philadelphia Office: 
267 North Front Street 
Trenton, N. J. 
_Frost-Richie Building 
State & Warren Streets 
New York Office: 
431 West 14th Street 
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7e(Mebster 
Spiral Spray Syo22le 


In the paper read by S. C. Bloom before the N. A. P. R. E. at Memphis, December 
13, 1928, he said that “Spray Nozzles are of vital importance in getting good results 
economically in connection with Brine Spray Refrigeration.” He called attention to 
the fact that low operating pressure combined with the production of a fine uni- 
form spray relatively free from fog-like particles should be sought after. He fur- 
ther said that “The form and character of the spray should be maintained reason- 
ably uniform within the range of pressure from 2 to 9 pounds. The nozzle capacity 
should be sufficiently small and the shape of the spray cone such that they may be 
spaced over the vertical area included between the deck floor and ceiling in a man- 
ner to thoroughly cover the area with a mist having uniform inductive effects.” 


THE WEBSTER SPIRAL SPRAY NOZZLE 


fulfills all of these requirements. It is easy to clean and operates with remarkable 
freedom from plugging. 


It is so simply constructed that it will be impossible to assemble improperly and 
is above all, non-adjustable as to capacity except through pressure variation. 


Over 150,000 of these highly efficient nozzles have been installed in Packing 
Houses throughout the United States, Canada and South America. 


Complete brine spray systems installed with guaranteed results. 
Send for literature; arrange for interview. 


Reprint of Mr. Bloom’s article on “Brine Spray Refrigeration” may be had on application. 


ANDAMAN en, AL LO NILA DN SIAAD MAA 


ATMOSPHERIC. CONDITIONING CORPORATION 


MAIN OFFICE: LAFAYETTE BLDG., PHILADELPHIA 


Singer Bldg., Monadnock Block 
New York Chicago 


“The Successful Systems Are Webster Systems” 
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201 Beckel Bldg., 





The Acme 


Combination Sanitary 


Rendering 


and 
Drying Machine 


The inner shell is corrugated 
which eliminates staybolts. 

The hottom heads are rein- 
forced by special construction 
which prevents sagging. 


The most efficient equipment 
on the market. 


WRITE FOR BULLETIN No. 3 


The Acme Engineering Co. 


Dayton, Ohio 











at 


cialties. 





Cary’s Universal Box Strapping 


Known the World Over as the standard for quality and 
strength. This pee ge is made of extra soft annealed 
steel of great tensi 

through it without first punching holes. 
are protected, when case is moved along the floor, by the 
raised bosses which strengthen the edge of the strap. 
Every coil is equipped with our Patent Metal Hanger 
which makes it a complete reel that can be hung anywhere 


without floor space being occupied. 
Made in four widths, %, %, % and 1 
feet; 20 coils packed in a case. 

Also manufacturers of corrugated fasteners and shipping room spe- 


Nails can be driven 
The nail heads 


strength. 


inch. Put up in coils of 300 


CARY MFG. CO. 


Manhattan Bridge Plaza, Brooklyn, N. Y. 




















Furnished in 
Cypress or 
aire 





other uses. Can 
and vats for miscellaneous uses as required. 


Kalamazoo Tank & Silo Co. 


Tank Builders Since 1867 


Vats & Tanks 


For Use In Meat Packing and 


Allied Industries 


For curing, say scalding, chilling and various 
furnish any size and special tanks 


Prompt delivery on receipt of order 


Kalamazoo, 
Michigan 

















WIRE PHONE 


D. GECK, inc. 

80 Maiden Lane, NEW YORK Phone John 1519 
We intend to become the largest handlers ot 
CRACKLINGS AND TANKAGE 
TALLOWS AND GREASES 


in these United States. Watch us grow. 








The Horn & Supply Co. 


Leominster, Mass. 
Horns, Hoofs, Horn Tips and Waste 


Dealers in 
Manufacturers of 


Pressed Horn and Hoof 








W. P. Battle & Co. 


Cotton Seed Products 
57 & 58 PORTER BLDG. 
Memphis, Tenn. 











EASTERN FERTILIZER MARKET. 


(Special Report to The National Provisioner.) 

New York, April 2, 
is very quiet in all fertilizer 
The last sales of ground tankage 
made at $2.75 & 10c f.o.b. 
under this price and the tendency 
toward still lower prices. 


Dried blood and bonemeal are being of- 
fered at continued lower prices with no 


buying interest. 


Several hundred tons of cracklings and 
meat scraps were sold for shipment to 
the Pacific Coast but local buyers are not 
very much interested in taking on any 


material at this time. 


Nitrate of soda is in fair demand and 
quite a little re-sale sulphate of ammonia 
is being placed on the market. 


1924.—The market 
materials. 
were 
New York and 
unground tankage was sold at quite a little 
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Packinghouse 


By-Products Markets 


Blood. 


Chicago, April 3, 1924. 
The blood market is easier. Offerings 
are more plentiful. 
Unit ammonia. 


PPT rer eee 
Crushed. and unground .......ccsscccccoes 2.70@2.80 


Digester Hog Tankage Materials. 
The digester hog tankage materials 
market is quiet with a little easier tend- 
ency. Best grades are offered at $2.40, 
Buyers are looking for a $2.00 market. 
Unit Ammonia. 


Ground, 10 to 12%, ammonia............. $2.40@2.50 
Unground, 10 to 12%, ammonia ......... 2.10@2.30 
Unground, 7 to 9%, ammonia ............ 1.75@2.00 


Fertilizer Tankage Materials. 
There is very little doing in this market. 
The South has not come in to speak of. 
Prices have been made of $3.00 for 
ground and $2.75 for unground, delivered 


Atlanta. 
Unit ammonia. 


High grade, ground, 10-11%, ammonia ...$2.30@2.40 
Lower grade, ground, 6-9%, ammonia..... 2.00@2.20 
Medium to high grade, unground ........ 1.60@1.90 
Low grade and country rend., unground.. 2. 25@1.50 
Se a be SG Swi hss 5 bao pine wh kis 4s Siw-0 id a 2.15@2.25 
Grinding hoofs, pigs’ toes, dry ......... 26.00@28.00 


Bone Meals. 
The bone meal market is quiet. Ma- 
terial is offered at under production cost. 


Per ton. 
Ee cee Seer $24.00@26.00 
Dt Hn c.c6cssnesis <> een ene eeeae 18.00@20.00 
Steamed. SE ga Gs aha S aa ech seen 13.00@15.00 
Cracklings. 
The cracklings market is very soft. 


Offerings are plentiful, and there is little 
buying except here and there at extreme 


bargains. 

Per ton. 
Pork, according to grease and quality. .$30.004240.00 
Beef, according to grease and quality... 18.00@25.00 


Bones, Horns and Hoofs. 


Bones and horns are active. Hoofs are 
quiet. The market on all of these is 
about steady. 
ih NE oS idk den cGecadesadeeaeaune $150.00@200.00 
ea meer a er 85.00@125.00 
SSE Ser es 50.00@ 65.00 
DE {sab nkins cies sae CAbee dhe som wew es 25.00@ 28.00 
Hoofs, black and striped, unassorted .. 25.00@ 28.00 
Hoofs, white, unassorted .............. 35.00@ 40.00 
Round shin bones, unassorted, heavies. 60.00@ 65.00 
Round shin bones, unassorted, lights.. 50.00@ 55.00 
Flat shin bones, unassorted, heavies.... 45.00@ 50.00 
Flat shin bones, unassorted, lights ... 35.00@ 40.00 
Thigh bones, unassorted, heavies ...... 70.00@ 75.00 
Thigh bones, unassorted, lights ....... 60.00@ 65.00 


Glue and Gelatin Stock. 


Jaws, skulis and knuckles are quoted at 
$30.00@32.50.. 


Per ton. 
See BR OPE IEP TOC LT ee $26.00@28.00 
Bdible pig skin strips .....cccccccccccce kegiee bey: 
Page manufacturing bones .......... ¢ 38.00@40.00 
SUN NEI 45.554 54560 60054558 3060906005. 0 20.00@22.00 
Cattle jaws, skulls and knuckles...... 30.00@ 32. 00 
ts and hotel kitchen bones.......... 23.00@25. r 

Sinews, pizzles and hide trimmings...... 17.00@19. 


Animal Hair. 
The hog hair market continues rather 


quiet. Recent quotations follow, delivered, 
Chicago basis: 

Field and coil dried, winter, lb. ......... 24@2Ke 
Processed, winter, Ib, ........cccccccccccees 

ee arr re rere ryerirr ag ea8e 
Cattle switches (110 for 100); each ..... 2 @2%c 
ee Re aaa ae eee 0 Bo 


Horse mane hair, gree l 
Unwashed dry horse ane hair, lb.. 


Pig Skin lied 
There is little demand for pig skin 
strips. Sellers have asked 5c per Ib. 
basis Chicago, while buyers are offering 
around 4c for No. 1 tanning grades, and 
a little trading has developed at 3-3%c for 
Nos. 2 and 3. 


: “4a sige 
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oS TALLOW—The market for tallow the GEORGIA SWINE GROWERS. his efforts to attain that honor. Dr. A. M. 
past week continued rather weak, and at The outstanding event in Georgia live- Soule, of the State College of Agriculture, 

pe the lows of the move, with demand lim- stock — reseigr cr gy Sh — spring etab” ain ee Tons gy os eo 

yee be : . a meeting of the Georgia Swine rowers’ a P ni rgia, 

80 ited and Oar interested only at Association, held at Griffin, Ga., March told how the farmers in_his county had 
concessions. Offerings were less pressed 26 and 27. ‘Several hundred farmers from “come back.” W. H. White, Jr., of At- 

Is jor sale, but the undertone was heavy, and all parts of Georgia were present and were lanta, told of his efforts to establish a 

d- as a result little or no business of conse- royally entertained by Griffin citizens. —e — rk Peg! use much of 

0 quence was reported. The weakness in Edward N. Wentworth, of Armour and ‘he livestock produced in Georgia. 

. “ee : Se) Company’s livestock bureau, Chicago, gave The Association gave consideration to a 
cocoanut and palm oil, and heaviness an interesting talk on present conditions huge development program which con- 
ail cleswhere in the grease list, was against and possible developments. “Jim” W. templates a five-year plan of general farm 

50 the market, but the prospects of cotton Vaughn gave one of the most interesting development work, and unanimously voted 

30 oil going to the soap-kettle have been talks ever heard. His wit and philosophy, to refer it to the Executive Committee 

00 climinated, at least for the time being. combined with his descriptive ability, held with full power to act thereon. Delegates 

At Liverpool the market was dull and the audience entranced. declare that more interest was shown at 

‘ steady and unchanged for the week with John M. Berry, owner of the 1923 In- this meeting than at any live stock gather- 

ts \ustralian fine at 46s 3d, and good mixed ternational Grand Champion boar, told of ing in recent years. 

of. at 44s 3d. At the London auction on 

‘or April 2nd, demand was poor, and the mar- 

oil ket easier, at unchanged to six pence de- WHOLESALE DRESSED MEAT PRICES. 

¢ . , 
cline, with 961 casks offered and only 36 Wholesale prices of Western dressed fresh meats were quoted by the U. S. Bureau 
sold with mutton tallow at 47@ 49s, beef x a _ BR ; 
ia. at 45s@46s 6d, and good mixed at 45s@ of Agricultural Economics at Chicago and three Eastern markets on Thursday, April 

40 45s 6d. 3, 1924, as follows: 

90 At New York special loose was 7%@ ay ew 

4 714¢, extra 73%c, and edible 8%c. At Chi- 

300 cago the market was unchanged with the STEERS: rete yw BOSTON. ree nn eeaet en 
undertone barely steady, with prime 16.50@17.50 $15.50@16.00 15.00@18.00 15.50@16.00 
packers’ tallow 7%4c bid, f.0.b. Chicago, 14.00@16.00  13.50@14.50 14.00@16.00  14.00@15.50 

{a- and 734c asked; fancy tallow 73%4¢ bid— TS BOG TEOO icin cess DS.CCGICGG nk cteasss 

Marte st P »di 2 QT 7 ss 

st. 8c asked, and edible 8@8%4c. Chicago re 11.50@12.50 13.00@13.50 13.00@14.00  12.50@13.50 
ported sales of edible at 8c f.o.b. 10.50@11.50  11.00@12.00 11.50@12.50 11.00@12.00 

5.00 market in the east 9.00@10.00 10.00@10.50 10.50@11.50 10.00@11.00 

. was moderately active and very firm with 
sales of oleo New ork at 954C, andl witty (9 SRI ae crisis cuit ecitisinenesaccisse ewes §— Seemesieeer” —siegeegeicsions 11.00@12.00 

; Rites) ARMIN he thc Oc Bieighictecmee,  .avinehsead’e. Wambdesaciere 0.50@11.00 
the week’s output disposed of the early SOCEM x. xc deescad nee kee 
>ft. part of the week, making for rather light 
aegee g 

tle offerings, and a stronger undertone. In aietaeiine aii 

ae OEE RIES TAG RR 00@19.00)  .... eee eee 19.00@22.00  ........... 

seal the west, the market was steady with oleo 16.00@17.00  ........... 17.00@19.00  18.00@19.00 
at Chicago 9c while Chicago reported sales 3.00@15.00 12.00@13.00 15.00@17.00 15.00@17.00 
at 9Y%4 c.a.f. New York for export. 9.00 @12.00 9.00@11.00 11.00@14.00  11.00@13.00 

hai OLEO OIL—The market was dull and — gyegn tamb and Mutton— 

5.00 about steady, with extra New York 12%c, LAMB: 
medium 1034c, and lower grades 9%c. Choice .. 27.00@28.00  28.00@29.00  29.00@30.00  28.00@30.00 
At Chicago extra was quoted at 11%c. Good 26.00@27.00 26.00@27.00 28.00@29.00  27.00@28.00 

are Medium 25.00@ ged 25.00@26.00 26.00@28.00  26.00@27.00 

° Common SLGCGEROG  Secckenecs Scadscadaae. Seesenmecian 
is 
SEE PAGE 43 FOR LATER MARKETS. ne 

0.00 Medium a ieauneds ikea VEST RCE RS SeUGSSSERERS, Aeaancasees, eeeeetaeee sedaennesus 

5.00 Common .......-ce- eM re ey Meee ' Gee eteae GeeReRannns  endetinagS es eX ew esgresite 

5.00 LARD OIL—The market was fairly MUTTON: 

8,00 active and steady for the higher grades, 1 CRA Rt ie I Oe Oe 19.004 20.00 20.00@21.00 19.00@20.00 22.00 

0.00 while the lower grades were easier. At Medium ... eee 16.00@18.00 17.00@19.00 a aes pep Gages 

4 New York edible was quoted at 14™%4c, ex- Common oe a Saiels Ronee «ae hea pe. See 

0.00 tra No. 1 at 1134c, No. 1 at 11%c, and ¥resh Pork oe 

= No. 2 at 10%c. : LOINS: 

5.00 NEATSFOOT OIL—An easier tone S210 Wis MM AERMBS Ss Suisikscddeesceeds 18.00@19.00  16.50@17.50 17.00@18.00 15.00@17.00 
prevailed throughout, with demand rather ier NN MUNI 6.5.5.6 Sista eis oie Hees iio docp 16.50@37.80 asco mee Heed bog = 

by , Ty > 74 - le cece rereccetoeeeee 5.00@ . 0.00 @ 1b. . @ 19.9 8 , 

quiet. At New York pure was quoted at Lae 1b. couvane as Cee tea. ee 13.50@14,50 14.50@15.00 13.00@14.50 12.50@13.00 

| at l434c, extras at 11%4c, No. 1 at 10c, and TE BOF Olio oe 5.5 s..ciciese's sarees 12.50@13.00 14.00@14.50 12.00@13.50 12.00@12.50 
cold pressed at 17c. ‘ 

: GREASES—While the market has been a 9.50@10.00 .......s0ee 10.00 @11.00 9.00 @11.00 

8.00 rather quiet, the undertone, considering eS aa Oe ae ake as ” 

0.00 the weakness in tallow has been fairly PICNICS: eT ae 

2.00 steady in the grease market. The lower Waa... 8.50@ 9.00 9.50@10.00 8.00@ 9.00 .........0. 

32.00 grades were in demand, and offerings were wary ee aa . ’ 

5.00 Il held, while a littl bastaeas BUTTS: 

‘9.00 well held, while a ittle export business in re 2.506 i 3 
choice white, April shipment, was claimed. PIGStON: BCHIO c.2'05.00:k's's ose be crltgigne a avs 19 SOGBSGO~ ~ eicecncewess 12.50@14.00  12.00@13.00 
Sentiment is divided, and it appeared as a zie) ; Sa 2 ; a 

nie though much depends upon the tallow eal prices include “hide on’? at Chicago and New York. 

| d situation. F 

red, At New York yellow and choice house 
were quoted at 614@63%4c, B White at 7c, 

l4 2 > 83 I ‘ 

te +s oir tee eee The Grucadler Crushers and Pulverizers 

“4 export. _ ’ REDUCE COSTS AND FLOOR SPACE 

: At Chicago the, market was, about un: zag Seva: Drie Rel ore Fel ft, Oe 

Bie changed compared with a week ago, but for fertilizer materials and 0 er By-products. 4m 

: actually reduce cost, require less floor space and cos 
vO important trade was reported passing. little PA nothing for Fn due to correct design and 
At Chicago brown was eS 6c, owerful construction. ie 

. »] 14,65 te ant on positive guarantee 
skin y A psi vy “4 DOC, a TaN Whi Why not investigate the Gruendler equipment. It will 
the (c, and choice white 7%@7%c. swe tating of ating Msmmer Ceicanscs, Beet Weeds, 
c a anutac 4 ammer Cc ’ 

-ing Shin F one Beef a a Tankage, Fertilizer Grinders to 

and How must tierces for ee monet - WRITE FOR INFORMATION 

for made to comply with trade regulations GRUENDLER PATENT CRUSHER & PULV. CO. 

Ask THE BLUE BOOK, the “Packer’s 932 N. Main St. tablished 1885 St. Louis, Mo. 
Encyclopedia.” 
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Cotton Seed and Crude Oil 


Discussion of that vital topic “What's 
the Matter with the Cotton Oil Business?” 
which has appeared in the pages of THE 
NATIONAL PROVISIONER during the past few 
weeks has aroused the widest interest. 

Evils of seed buying was the first topic 
taken up. The second article dealt with 
hedging in the oil markets. Discussion 
was invited, and the following is the first 
response, from a well-known student of 
the industry. 

He offers a definite plan for standardiz- 
ing the buying of seed, and in the face 
of the deplorable results of the past it is 
surely worth considering. 

He says the hedging of seed against 
crude oil is all right in theory, but is not 
practical, as the banks will not permit it. 
He offers a plan of distributive market- 
ing as an alternative. 

His letter follows: 


Memphis, Tenn., March 31. 
Editor The National Provisioner: 


You invite discussion of the cotton oil 
articles running in your columns. Here 
are two points: First, as to 


Cotton Seed—An Index Figure. 


The buyer of cotton, either as lint or 
unginned, has always a guide in the daily 
and even hourly quotations of the market 
price of cotton. The buyer of cotton seed 
has no such guide. 

During U. S. Food Administration times 
he had, and it was a purely mechanical 
system of assuming certain yields of oil, 
meal, hulls and lint in certain zones, mul- 
tiplying these by certain prices of each, 
and addin the sums together. This rep- 
resented the value of the products of a 
ton of such cotton seed as was available 
in that zone. The price of cotton seed was 
this figure of the value of the products of 
a ton of seed, which we may call the 
index figure, less a “spread” of so many 
dollars a ton to cover cost of manufacture 
and profit. 

The system wasn't perfect, but it served, 
and relieved the mill manager of much 
work in the purchase of seed and insured 
him a fair profit. The system expired 
with the war, and many were the regrets 
of crushers that nothing was left of it 
for the future. 

It is my belief that the essential feat- 
ures of that plan can be legally restored, 
if the mills want it, in some such way as 
this: 

Arrange with Bradstreet or Dun for an 
index figure to be published either daily 
or weekly, such figure to be a fair estimate 
of the yields of the four products in cer- 
tain zones (or take the old U. S. Food 
Administration yields). Multiply these by 
the market price of the four products in 
the specified zones. That is the guide 
which corresponds to the market quota- 
tions for cotton. 

There cannot be a fixed spread under 
the law, but there can be a fair fixed pro- 
portion of the value of the index figure 
which shall go to the grower or owner of 
the seed and which shall go to the mill 
buying the seed. I suggest 75 per cent 
for the former and 25 per cent to the lat- 
ter. The essential fairness of some such 
proportion will hardly be disputed. 

There is no fixation of the price of cot- 
tonseed by agreement or otherwise. There 
should be an agreement among millers 
as to what is their fair and just propor- 
tion of the value of the products of a 
ton of seed, and this figure, once agreed 
upon by them, should be open and above 
board as the index figure itself. 

Then seed could be bought by the mills 
uniformly, and I believe legally, by paying 
this agreed percentage of the index figure 
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for cotton seed. The result would be uni- 
form values of seed for a day or a week, 
according as the index figure was pub- 
lished daily or weekly, fluctuating from 
week to week or from day to day only 
and in accordance with changes in the 
market price of the products. 

I offer this suggestion for what it may 
be worth. 

Distributive Marketing. 

As to hedging: Not disputing its ad- 
vantage, it remains a fact that a majority 
of the mills will not, or will not be al- 
lowed by their bankers to have anything 
to do with futures. 

Here is a condition as opposed to a 
theory, however sound the theory. To 
meet it for this class of mills I suggest 
distributive marketing. Sell each month 
of the twelve an estimated one-twelfth of 
the season’s production. This is perfectly 
sound, and in the long run will win. 

In the past the greatest obstacle to fair 
prices for both cotton and cotton oil has 
been neglect of this simple principle, or 


inability to carry it out in practice. If 


an increasing number of mills would pre- 
pare themselves with proper credit and 
storage to do it and practice it, it would 
remove of itself much of the violent fluc- 
tuations of the markets and the specula- 
tive character this industry now has far 
too much of. 
Yours very truly, 


LEHMAN JOHNSON. 


(EDITOR’S NOTE.—The next installment 
of THE NATIONAL PROVISIONER’S dis- 
cussion on ‘‘What’s the Matter with Cotton 
Oil” will take up the matter of the future 
market.) 

— 


The Cotton Oil Situation 


In the opinion of a well-known Texas 
cotton oil operator, present cotton oil 
values are sounder than was indicated in 
a recent market discussion in THE 
NATIONAL Provisioner. He says: 

Hillsboro, Tex., March 25. 
Editor The National Provisioner: 

I have read with interest your review of 
the vegetable oil markets in the March 22 
issue. Your conclusions are, in my opin- 
ion, eminently correct, except I think you 
understate the fundamental soundness of 
present cotton oil values. 

I am handing you herewith my analysis 
of the monthly available supply for the 
next five months of 150,000 barrels. 

More than one-half the seed yet to be 
crushed are in Texas. I know one party 
who has a crude mill in the best oil-pro- 
ducing section. He does good manufac- 
turing, and has finished his season’s run, 
and made 281.25 pounds of crude oil per 
ton. He also has a mill in West Texas, 
where he has also finished and at that 
mill be made 262.50 pounds of crude oil 
per ton. 

As he does good manufacturing, I think 
his average of these two mills is fairly 
representative of Texas production. It 
has been a most adverse year for oil pro- 
duction, due to an exceedingly dry sum- 
mer in Texas and consequently reduced 
oil yields, and followed by much rain in 
the fall that caused large refining losses, 
due to bad seed. This is especially true 
in West Texas, where the crop was 
gathered late, and on the south plains of 
Texas where late seed is yielding as little 
as 230 pounds of crude oil and all of it of 
bad quality. 

The refining loss will average much 
above normal. You are aware of the poor 
oil yields in Arkansas, Louisiana, Ten- 
nessess and Missouri, due to much imma- 
ture seed, on account of the early ravages 
of the leaf worm that stripped the cotton 
of its leaves and cut off the maturity of 
the seed. 

In estimating only 150,000 tons of seed 
yet to be marketed, I am basing it in part 
on my knowledge of Texas, and assum- 
ing, on account of the very short crop in 
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the Valley and the Southeast, that market- 
ings must be practically over. For last 
month a total of 147,000 tons was mar- 
keted, but only 33,000 tons was marketed 
in Texas. 

South Must Buy More Fats. 

The South must buy more than its usual 
quantity of fats, and while it will be a 
steady demand and people will only buy 
as they need it, the sure demand does 
exist. This is especially true of the South- 
west, due to low killing of hogs by the 
farmers, which resulted from high-priced 
cotton that induced the greatest effort to 
raise that commodity, and to high-priced 
oe which made hog growing unprofit- 
able. 

If the government figures on hogs’ of 
3,000,000 less on January Ist than last year 
are to be relied on, and the fact we have 
received about 2,500,000 more at terminal 
markets since January Ist than last year, 
we must now have about 5,500,000 less 
than last year, at this time. 

While we do, at this time, have a de- 
pression in lard, considering our exports 
and the fact lard stocks, notwithstanding 
our enormous runs of hogs, are relatively 
small, it would seem that all fats are in 
a strong statistical position and even very 
high prices may be realized, in the late 
summer and early fall. 

It is fundamental in economics that 
people run away from the production of 
any commodity they are producing at a 
loss, and this is certainly true of the hog 
farmer. While we are more or less in a 
period of hysteria at present, consumption 
of food products soes steadily on, and 
so far as the Southwest is concerned it 
must buy, in the next six months, more 
fats than ‘probably ever in its history and 
it prefers compound. 

Of course the small stocks must be 
carried by someone, as you say. The sup- 
ply of crude oil yet to be sold in Texas 
is about 100,000 barrels. Woodall & Pen- 
dleton have recently made a census of the 
mills in Texas on unsold oil as crude and 
in seed on hand, and it shows this result. 


Yours very truly, 
ED. WOODALL. 


ANALYSIS OF THE FEBRUARY 29, 1924, COTTON 
OIL CENSUS REPORT 


Seed on hand Feb. 29, 1924 ....... 386,000 tons 
Seed estimated to be received after 
We es NE waos sasesuns aces 150,000 tons 
Total seed yet to be crushed .... 536,000 tons 


536,000 tons of seed will yield 260 


Ibs. to ton of refined oil ...... 139,360,000 pounds 


Refined oil on hand .............. 205,078,000 pounds 
Crude oil on hand will refine at 
Be MOD acuvevessnccesnevewsens 115,661,000 pounds 
Total refined oil available ...... 460,099,000 pounds 
OE: cinuhan aces sdensenecdtseues 1,150,250 barrels 
Less carryover July 31, 1924 ...... 400,000 barrels 
Five months available ........... 750,000 barrels 
DPBS onan o Sis seecwessnessosese 150,000 barrels 


CHEMICALS AND SOAP SUPPLIES. 
(Special Letter to The National Provisioner.) 
New York, April 2.—Latest quotations 

on chemicals and soapmakers’ supplies: 

Seventy-six per cent caustic soda, $3.76 
@$3.91 per cwt.; 98% powdered caustic 
soda, $4.16@$4.56 cwt.; 58% ‘carbonate of 
soda, $2.04@$2.19 cwt. 

Clarified palm oil in casks of 2,000 Ibs., 
71%4@73%4c 1|b.; olive oil foots, 10@10%c 
lb.; East India Cochin cocoanut oil. 14c 
lb.; Cochin grade cocoanut oil, domestic, 
1034@11c lb.; Ceylon grade cocoanut oil, 
10@10%c lb. : 

Prime summer yellow cottonseed oil, 
103,@11%c lb.; soya bean oil, 12%@12¥%c 
Ib.; linseed oil, 93@94c gallon; crude corn 
oil in barrels, 10 7-8c Ibs.; peanut oil in 
barrels, New York, deordorized 16%c Ib.; 
peanut oil in tanks, f.o.b. mills, 12c 1b. 

Extra tallow, f.o.b. seller’s plant, 7%c 
lb.; dynamite glycerine, nominal 16c Ib.; 
saponified glycerine, nominal 12%c I|b.; 
crude soap glycerine, nominal lle Ib.; 
chemically pure glycerine, nominal 16¥c 
lb.; prime packers grease, nominal 6 5-8@ 
634c¢ Ib. 
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VEGETABLE OILS 


WEEKLY REVIEW 


THE NATIONAL PROVISIONER is Official Organ of the Interstate Cottonseed Crushers’ Association, the Texas Cottonseed 


Crushers’ Association, South Carolina Cottonseed Crushers’ 


Association, the Georgia Cottonseed Crushers’ 


Association and the Mississippi Cottonseed Crushers’ Association. 


Market Steady—Price Movement Small— 
Undertone Firm—Lard Weak—Crude 
Tightly Held—Cotton Weather Being 
Watched. 

The market for cottonseed oil futures 
on the New York Produce Exchange the 
past week has been more or less marking 
time and awaiting developments. Prices 
covered a rather narrow range, with the 
market very steady at all times, while the 
undertone continued to be one of firmness. 

On the declines, there was a lack of 
selling pressure, but on the bulges buying 
power was small, with the latter due 
mainly to the persistent weakness of the 
chief competitor with the lard market 
again in new low ground for the season. 
Refiners’ operations were mixed, and it 
appeared as though some of the leading 
refiners did not want the market to go 
up as yet, and at the same time, would 
not let it go down. 

Stabilizing the Market. 

On the bulges they were seilers, and on 
the breaks they bought. This gave the 
impression that the refiners’ disposition 
was to try and create a more or less 
stabilized price, to make for confidence 
in values, and to enlarge distribution. 

Sentiment among the professional ele- 


ment continued more or less bearish, as 
they watch little or nothing excepting the 
fluctuations. in other markets. The weak- 
ness in lard induced some professional 
selling, but even this element did not 
follow the declines, and took profits on 
minor setbacks. In the south, opinions 
were well divided, and among the Cana- 
dian distributors, a mixed sentiment pre- 
vailed. 

There was rather general belief that lard 
values were to seek lower levels, with the 
stocks steadily increasing, and with trade 
generally quiet at the moment, with ex- 
port lard demand poor. But one must 
not forget that for the past two or three 
seasons, at some time or other, cotton oil 
has gradually worked to a premium over 
lard, and there are those who feel that 
such will be the case again this season, 
before the end of this crop. 


Conditions Little Improved. 


Conditions within the cotton oil market 
itself appeared to be a little improved, but 
outside conditions were against the mar- 
ket. Reports on cash trade were rather 
more favorable than they have been of 
late, although no material improvement 
in demand was in evidence. However, 
reports indicated that the prospects were 
that March consumption would be better 
than that of February, and compare favor- 


ably with the 167,000 bbls. in March a 
year ago, while in southern quarters, ex- 
pectations are for a March consumption 
of 175,- to 180,000 bbls., which would be 
quite a bullish argument, if materialized. 

The oil and compound consumer, how- 
ever, continues to buy in a hand-to-mouth 
way. As one of the prominent trade fac- 
tors put it, it is buying like the spinner 
is buying cotton, and like the mill is 
selling crude oil. 

To say the least, the cotton oil market 
the past week acted as though it wanted 
to go up, but there was not the specuiz- 
tive demand to create the advance, and 
the action in lard was mainly accountable 
for this. There are many interests who 
are awaiting setbacks on which to buy, or 
who are awaiting a turn in the outside 
markets for encouragement. In the mean- 
time, consumers’ stocks continue smai'!l, 
and while a majority feel that the south is 
carrying the load, there are a few v.iio 
feel that the bulk of the visible stocks 
is in very strong hands. 


Sentiment Has Reversed. 


That sentiment has reversed itself 
somewhat is plainly evident, by the more 
general advice from commission house 
quarters and from cash interests to buy 
the distant positions. It is hardly iikely 
that there will be any famine in oi! the 
balance of this season, but at the same 
time it would take only a moderate in- 
crease in the distribution over a year ago 
to create a pinch somewhat like that 
which occurred at the tail end of last séa- 
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The distinctive features are: 
Exceptional Purity 


200 FIFTH AVENUE - 





To remove objectionable color and odor from your product 
USE 





THE PURE CARBON FOR PURE PRODUCTS 


Great Capacity for Absorbing Impurities 
High Decolorizing Activity 
Marked Efficiency for Improving Odor and Flavor 
Remarkable Filtering Properties 
Write us for further particulars 


INDUSTRIAL CHEMICAL COMPANY 
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son. Until this possibility is eliminated 
entirely, it may be well, if one is bear- 
ishly inclined, to operate close to shore, 
or in other words, look on, pending de- 
velopments. 


The crude markets continue very tight, 
and if the mills are “holding the bag,” 


as it is contended, they are certainly show- 
ing more subbornness than ever before 
in their history. Offerings have been very 
limited, and even on advances, but very 
little came out. In the southeast the mar- 
ket was 83@8'%c, in the Valley 83%c, 
and in Texas 8.15c@83c 

According to one who is in close touch 
with many of the southern mills, there 
is a disposition in the south to see the 
fight through to the end, and it was said 
that many of the mills have made up 
their minds to hold for ten cents, which 
they believe will be ultimately paid. The 
latter is a little far-fetched, and it will not 
pay the mills to become too strong head- 
ed, and it might prove beneficial, where 
it is profitable, for the mills to gradually 
dispose of their holdings. If the mills 
hold too long, they may get themselves 
into the usual jam of over-staying their 
market. 


Awaiting Government Figures. 


The statistical position of cotton oil 
will be well defined in the next tsovein 
ment Report, so that there is livile to he 
said that is new about this phase ef the 
market. When the March figures are pub- 
lished, about the middle of April, one caa 
conclusively analyze supplies for the bal- 
ance of the crop, and from that time on, 
the situation will become one entirely of 
demand, with the progress of the new 
cotton crop gradually working its way 
into the market as a factor. In connec- 
tion with the latter, the weather has been 
such that the season is backward, so that 
the prospects for a good increase in the 
area is still dependent upon weather con- 
ditions from now on. There is little use 


of arguing, at this time, how much the 
acreage will be increased, if any. 
[The Government’s weekly weather 


summary follows: “Much more favorable 


weather for outdoor operations prevailed 
during the week in Southern States where 
considerable field work was déne in prep- 
aration for spring planting and planting 
of early crops. The preparation of cot- 
ton land made good progress in all por- 
tions of the belt, this work being favored 
by the dry and generally warm weather 
though a cool wave had again overspread 
the cotton belt at the close of the week. 

“The planting of cotton is very back- 
ward. There was some planting done in 
the Southern portions of the East Gulf 
States and in the Florida Peninsula. 
Planting in Texas is still confined to the 
Southern third of the State and germina- 
tion progress and condition of the early 
planted are poor. In an average season 
planting usually begins by April 1 in 
Southern South Carolina, Central Georgia, 
Northeastern Louisiana and North Central 
Texas. 


COTTONSEED OIL—Market transac- 
tions: 


Thursday, March 27, 1924. 


—Range— —Closing— 
Sales. High. Low. Bid. Asked. 
ReOL oclaSncie seas Sete beds SDD 
Rat: . .cctuneos 960 a 1000 
RON csesebeusase Joes eese) ee ee 
May.......... 2500 988 975 977 a 978 
Fa. < .siaasoesocesossceiicc ss. era 1010 
July. . ....... 5800 1027 1014 1017 a 1019 
Aug.......... 300 1037 1029 1020 a 1030 
Sept.......... 3400 1044 1030 1035 a 1036 
Fas etn Ce aD 
Total sales, including switches, 12,000 
P. Crude S. E. 825 Sales. 
Friday, March 28, 1924, 
—Range— —Closing— 
Sales. High. Low. Bid. Asked. 
a ee ee re ree Ee 
ROK 2 cc.ccs ss ee 950 950 950 a 980 
Mav.......... 3800 976 969 970 a 972 
fame oc ee. GPM CRS Oe 
July. ......... 5500 1018 1009 1010 a 1011 
‘Aug. ......... 300 1030 1023 1015 a 1023 
Sept........-. 800 1034 1025 1027 a 1028 
CS Se Roe . SDa 999 
AS ene ee ... 900 a 950 
Total sales, including switches, 11,000 


Fr. Crude S. E. 825 Bid. 












oo 


Boreas, Prime Winter Yellow 
Venus, Prime Summer White 
Sterling, Prime Summer Yellow 





IvORYDALE, 


The Procter & Gamble Co. 


Refiners of all Grades of 


COTTONSEED OIL 


Puritan, Winter Pressed Salad Oil 


Moonstar Cocoanut Oil 
P&G Special “¥-Pe Cocoanut Oil 
HIO 


Port Ivory, N. Y. General Offices: 


‘ Kansas City, Kan, 
Refineries J ore eet 
l atilliy Texas 

N, CANADA 


WN 


White Clover Cooking Oil 
Marigold Cooking Oil 
Jersey Butter Oil 





CINCINNATI, OHIO 
Cable Address: “Procter” 
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Saturday, March 29, 1924. 


ge— —Closing— 
Sales. High. "tas. Bid. Asked. 
oS ee : 950 a 980 
TR ca se ona. 686) SERS Sle Se eee 
May.......... 600 969 969 969 a 97} 
BUEMO. icine oe sous eee kus ae: OO 
a0by, ....-..2. 1600 1010 1009 1010 a 1011 
ee ate ere i) ee Bh ae 
Went ......... 7004025 1024 1026 a 1028 
| La 980 a 995 
2) er es re 910 a 940 
Total sales, including switches, 2,900 
P. Crude S. E. 825 Bid. 
Monday, March 31, 1924. 
—Range— —Closing— 
Sales. High. Low. Bid. Asked. 
OSS ee 950 a 1000 
ADE. Soca a soe Shae acon este ee oe 
May. ....:.... 1100: 977 974 976.aq 977 
BMG... sik cane Guilepaete meee, See ee 
July. ......... 2800 1015 1005 1015 a 1016 
ORES ER eee seas Apeee Lalas. RR ae 
Lo RR selitetk 1400 1028 1025 1031 a 1035 
Oct 980 a 995 
Nov stata ec) eS eee 
Total sales, “including switches, 5,700 P. 
Crude S. E. 825 Bid. 
Tuesday, April 1, 1924. 
ange— —Closing— 
Sales. High. Low. Bid. Asked. 
Spot : eh 970 a 1000 
Apr bcc sie. tasns, Se See 
May 2000 986 981 986 a 987 
UT ee ee re en me CU 
July. . 3000 1025 1020 1024 a 1025 
BO: 2 Fk uo 2% sess sane WOOF 2 1055 
Sept - 4400 1041 1036 1039 a 10 40) 
Oct 990 a 1005 
Nov. suiershate, gatas Rewer 925 a 950 
T otal sales. including switches, 19,600 
P. Crude S. E. 830 Bid. 
Wednesday, April 2, 1924. 
—Range— gag 
Sales. High. Low. Bid. Asked. 
SG ER a eas ies le aa 979 a 1000 
ADRS. .cisnche chs sesh ave Mele 
May. . 3400 981 977 979 a 980 
[See ee ae ee 
J) nica 3000 1022 1015 1021 a 1022 
AM soe Sack Sas. 3a eo eee 
Sept. . ....... 1800 1038 1034 1037 a 1038 
6S ES ae 975 a 999 
ia! oe 920 a 925 


Total sales, including switches, 10,200 P. 








Crude S. E. 8%@Y. 
Thursday, April 3, 1924. 
—Range— —Closing— 
High. Low. Bid. Asked. 
LT ee aes eae 985 a 1025 
| Se re ree Eerie .. 985 a 1025 
BURY 3 Rickthcin sacks 993 987 Ri a 992 
| SIRS Seager te See oe ae a 1020 
SORE. Bok areas eee 1035 1022 1033 a 1035 
PANN epee Wins eee ote 1045 1045 1040 a 1045 
BRE: fut ances 1054 1043 1051 a 1054 
NDP. 5's cuetavs eee sinereese See eee 
NOW. 5 caste ones 925 925 925 a 950 
SEE PAGE 43 FOR LATER MARKETS. 

COCOANUT OIL—The market has 


been somewhat weaker, but on the decline 
a fair demand was in evidence, and sales 
were reported of 3,000 tons at eight cents 
bulk, c.i.f. New York, for nearby shipment. 
Offerings were fairly liberal, and further 
weakness in tallow tended to operate 
against the market. On the whole, de- 
mand was not large, and’ the large in- 
terests were bidding out of line with sell- 
ers’ ideas. ° 

At New York Ceylon type in barrels 
was quoted at 914@93{4c, tanks 8'%4@85Kc, 
tanks coast 8@8%c Cochin type barrels 
New York 10@10%4c; edible bbls. New 
Work, 11@11%c. 

SOYA BEAN OIL—Continued dullness 
was the feature of the market, with very 
limited stocks making for light interest. 
At New York crude in barrels was 11@ 
12c. tanks 10@35c; edible, bbls., 121%4@13c; 
tanks, coast, 10@10™%c. 

PEANUT OIL—Little was doing, and 
the market was featureless, but refined in 
barrels New York was firm at 151%4@16c. 
tallow 
to- 


PALM OIL—The weakness in 
cocoanut oil, 


and the easier tone in 
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VARIOUS CONDITIONS INSIDE OF A RENDERING TANK 





THE BANNON METHOD 
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BANNON SEPARATOR IN POSITION 


(ELEVATION) 








































































































AFTER SKIMMING BEFORE SKIMMING WHILE DUMPING 
BY THE ORDINARY METHOD 


. OFF LARO TANKAGE | | OFF LARO AND 
INSTALL 4 DRAW-OFF LARO-SATU 
WASH THE TANKAGE FLOATERS 
LARD. SATURATED al | 
FLOATERS TH LARO THE ORDINARY METHOD | | BANHON 
BANNON 
RE-RENDER FLO | 2 3 a re | 
PLOAPERS.| [SFCORTERSR: 7 
\\ eee — ed ant ORTERSA NI .. = 2 | . — 
THE TANK WATER | | TANK WATER TANK WATER LARD 
WILL CONTINUOUSL: RECEIVING TANK 
PARATE LARO Bani A on 
TANK-WATER ANG nA 
FLOATERS FROM Pent 
GACH oTH ER Fa antes ll 
1S SIMPLE To OPERATE va 
FOOL- PROOF, EFFICIENT 
6 Li Se 
EXTRA LARGE SAVING| 
1f CELLAR 16 
INZEOIBLE oe, op ee > em cum om 0 a a 
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YOU CAN SAVE MONEY BY USING BANNON SEPARATORS NOW 








| WHEN WRITING TO US 

M) STATE SIZE AND NUMBER 

(| OF RENDERING TANKS USED 
WRITE TODAY 





SCORES OF SEPARATORS 
ARE IN DAILY USE IN 
NORTH AND SOUTH AMERICAN 
PACKING HOUSES 


NO PLANT TOO LARGE 
NO PLANT TOO SMALL 
FOR BANNON SEPARATORS 


THE BANNON COMPANY:.ro. 


32 ILLINOIS ST. 
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vether with lower cable offerings of palm 
oil, and a rather slack demand, made for 
an easier tone in palm oils. Prices were 
off about a half cent from last week’s 
levels. At New York Lagos spot was 
7Y,@754c; shipment 7.20c.. Niger, spot, 
654@634c, shipment 6%c. 

PALM KERNEL OIL—Demand was 
limited, and the market about steady, with 
imported, New York, 9@9%c. 

SESAME OIL—The market was some- 
what easier, with demand very limited 
and with some grades pressing for sale. 
Spot sesame, barrels, New York, was 11%, 
but cotton oil was relatively cheaper. 
Offers for shipment were quoted at 11@ 
1l%c, in barrels, New York. 

COTTONSEED OIL—Demand con- 
tinues on a hand-to-mouth basis, but the 
undertone on the whole was steadier. At 
New York refined in barrels was quoted 
at from 10 to llc, according to seller, with 
store oil well below refiners’ prices. 
Southeast crude 83%@8M%c, Valley 83%c, 
Texas 8.15@83%c 

ey 


¢ 


COTTONSEED CRUSHER MEET. 


The program of the twenty-eighth An- 
nual Convention of the Interstate Cotton 
Seed Crushers’ Association to be held at 
the Roosevelt Hotel, New Orleans, La., 
May 7, 8 and 9, will introduce a number 
of important innovations to add to the in- 
terest and facilitate business. 

Every committee of the Association will 
hold an actual meeting during the week, 
either before or during the convention 
days. The Rules Committee will meet as 
usual in open session on May 5 and 6, 
during which days the American Oil 


Chemists’ ‘Society will be in annual ses- 
sion. 


The leading speaker on the opening day 


of the convention will be Oscar Welles of 
Birmingham, Ala., president of the First 
National Bank of that city and second 
vice president of the American Bankers’ 
Association. He will speak on “The Bank- 
ers’ View of the Situation in Oil Milling.” 

At 3:00 p. m. on the first day, May 7, 
there will be a special session devoted to 
fire protection. It will be under the aus- 
pices of the Insurance Committee, Fs 
which H. A? White of Greenville, N. on 
chairman. The chief event will be an as 
dress by A. M. Schoen of Atlanta, Ga., 
chief engineer of the Southeastern Under- 
writers’ Association He will tell the oil 
mills just what they must do to put their 
mills into the acceptable class of fire 
hazards and how to do it. 

The big event of the second day, May 
8, which will be designated as ‘“Cotton- 
seed Meal and Cake Day,” will be an ad- 
dress on “Recent Discoveries in Feeding,” 
by Dr. F. B. Morrison of Madison, Wis., 
the international authority on feeds and 
feeding. He is professor of Agricultural 
chemistry at the University of Wisconsin 
and assistant director of the State Experi- 
ment Station. 

During the afternoon of May 8 there 


will be an open session of the Commerce 
Relations Committee, at which John Aspe- 
gren of New York will deliver an address 
on “New Marketing Conditions in Oil 
Mill Products.” 

Indications point to a very large attend- 
ance at this convention. Choice rooms at 
the headquarters hotel are already difficult 
to secure. Those intending to attend 
should secure reservations without delay. 








THE EDWARD FLASH CO. 
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THE WEEK’S CLOSING MARKETS 


FRIDAY’S CLOSINGS 
Provisions. 

Provisions somewhat firmer toward 
week end with lighter offerings and better 
commission house demand, with lard in- 
fluenced by strength in cotton oil and 
more moderate hog receipts. Export de- 
mand for hog products still slow and out- 
ward shipments smaller. 


Cottonseed Oil. 

Cotton oil more active; very firm at 
new highs for month on better commis- 
sion house buying, strength in crude and 
better tone in cotton and lard. Reports 
of cash demand, compound and oil show- 
ing improvement. Southeast and Valley 
crude, 8'%4c, sales and bid; Texas, 83<c. 

Quotations on cotton seed oil at Friday 


noon, were: April, $9.95@10.25; May, 
$10.01@10.03; June, $10.22@10.32; July, 
$10.44@10.45; August, $10.50@10.56; Sep- 
tember, $10.65@10.65; October, $10.10@ 
10.30; November, $9.30@9.50 

Tallow. 


Tallow, extra, 7%c n. 
Oleo Oil and Stearine. 
Stearine, 9'%4c 
eS 

FRIDAY’S GENERAL MARKETS. 

New York, April 4, 1924.—Spot lard at 
New York, prime western, $11.40@11.50; 
middle western, $11.25@11.35; city steam, 
$11.00; refined, continent, $11.90; South 


American, $12.35; Brazil kegs, $13.35, com- 
pound, $11.75@12.00. 


Liverpool Provision Markets. 


Liverpool, April 4, 1924.—(By Cable.) 
—Quotations today: Shoulders, square, 
54s; New York, 53s; shoulders, picnics, 


50s; hams, long cut, 76s; hams, American 
cut, 79s; bacon, Cumberland cut, 79s; 
bacon, short backs, 74s; bellies, clear, 68s; 
spot lard, 65s 6d 


Hull Oil Market. 
Hull, England, April 4, 1924—(By 


Cable. )—Refined cottonseed oil, 44s 6d; 
crude cottonseed oil, 39s 3d. 


fe 
PHILADELPHIA MEAT SUPPLIES. 


Receipts of western dressed meats and 
local slaughter under city and federal in- 


spection at Philadelphia, Pa., are officially 
reported as follows for the week ending 
March 29, 1924. 





Week Cor. 
ending Previous week 
Western dressed meats: Mar. 29 week. 1923. 
Steers, carcasses .... 2,422 2,103 2,362 
Cows, carcasses . 833 387 
Bulls, carcasses . 315 138 
Veal carcasses 1,899 946 
Lambs, carcasses .... 7,253 7,387 7,517 
Mutton, carcasses ... 1,035 883 1,37 
eer 571,317 491,654 483,092 
a slaughters. 
Fwengsssesnvens 2,408 2,209 2,014 
tokens Re 2,269 2,376 1,773 
MET fe dunoseky-cis cue 20,300 19,366 20,359 
WEN” Ssh acew awk Bees 5,04 5,508 5,442 
a 


PORK CUTS AT NEW YORK. 


(Special Report to The National Provisioner from 
H. C. Zaun.) 


New York, April 2, 1924.—Wholesale 
prices on green and sweet pickled pork 
cuts: Pork loins, 19@21c; green hams, 
8-10 Ibs., 16%c; 10-12 Ibs., 16c; 12-14 Ibs., 
15c; green picnics, 4-6 lbs., 9@10c; 6-8 lbs., 
8@9c: green clear bellies, 6-8 lbs., 13t4e: 
8-10 lbs., 12%c; 10-12 lbs., 12c; 12-14 lbs., 
12c; green rib bellies, 10-12 Ibs., 12c; 12-14 
Ibs., 12c; sweet pickled clear bellies, 6-8 
Ibs., llc; 8-10 Ibs., 1lc; 10-12 Ibs., 1lc; 
12-14 Ibs., 1lc; sweet pickled rib bellies, 
10-12 Ibs., 11c; 12-14 Ibs., 1lc; sweet pickled 
hams, 8-10 lbs., 151%4@16c; 10-12 lIbs., 15c; 
12-14 Ibs., 15c; dressed hogs, 11%c; city 
steam lard, 1034c; compound, 12c. 


SOUTHERN MARKETS 
Dallas. 


(Special Wire to The National Provisioner.) 


Dallas, Tex., April 3, 1924—Crude cot- 
tonseed oil, 8%c, strong; cracked cake 
and meal, $35.00 asked, no bids; slab cake, 
$33.50 asked, no bids; hulls, $10.00@12.00; 
nearby months dull, forward strong. First 
cut linters, 814@10c, second cut, 4@5c; 
mill run, 44%@7'%c, quiet. 


Memphis. 
(Special Wire to The National Provisioner, ) 


Memphis, Tenn., April 3, 1924—Crude 
firm at 8%c, Valley; considerable selling 
at that today. Forty-one per cent pro- 
tein meal, $39.00; loose hulls, $16.00, Mem- 
phis. 


New Orleans. 
(Special Wire to The National Provisioner.) 


New Orleans, La., April 3, 1924—Crude 
firm; tendency higher; 8I4c bid, Valley; 
nothing offered. Refined oil more active. 
Inquiries numerous, offerings light. Thirty- 
six per cent meal, $38.00; 41% meal, $41.40; 
43% meal, $42.40, slow demand; loose 
hulls, $16.30; sacked hulls, $19.50; demand 
exceeds supply; all prices delivered New 


Orleans. 
ae 
SOUTH ST. PAUL. 


(Reported bv 1, §. Bureau of Agricultural Eoco- 
nomics and Minn. Dept. of Agriculture.) 
South St. Paul, Minn., April 2, 1924. 

CATTLE—With the St. Paul market 
the heart of the recent storm center which 
practically isolated the city over the week- 
end, packers were on a_hand-to-mouth 
basis for supplies. Uneven upturns fol- 
lowed on practically all killing classes so 
that by midweek prices were from 25@ 
50c or more higher than last week with 
fat she stock showing the big end of the 
advance. Much of this advance will un- 
questionably be wiped out with the re- 
sumption of normal receipts. 

Top prices for a load lot of matured 
beeves reached $10.50, while best yearlings 
on sale cashed at $10.25. Bulk of fat 
steers and yearlings found an outlet at 
$7.00@8.50. Fat she stock scored at $4.00 
@6.75. for the in-between sorts mostly, 
with better grade selections upward to 
$7.00 for cows and up to $8.00 or more for 
heifers. Canners and cutters cashed at 
$2.75@3.50 and bologna bulls at $4.00@ 
4.25, a few choice heavies up to $4.50 and 
above. 

HOGS—A severe snow storm cut re- 
ceipts at this point to 29,000 the first 
three days of this week, compared with 
54,400 same period last week and 35,900 
last year. The short runs early in the 
week forced hog values up to new high 
levels for the season, a top price of $7.35 
taking the better grades of lightweighi 
hogs. A lower trend was noted today, 
the bulk of the butcher and bacon hogs 
turning at $7.10@7.20, the heavier butch- 
ers largely realizing the lower figure. 

Rough or heavy packing sows were sal- 
able at $6.00@6.25, most of the smooth 
sows of desirable weight selling without 
being sorted from the butchers. Weighty 
slaughter pigs are quotable up to $6.75, 
bulk of the pigs selling around $6.50@ 
6.60. 

SHEEP—Sheep and lambs show little 
change from a week ago. No strictly 
choice or prime lambs have been offered, 
the bulk of good to choice native wooled 
lambs selling at $15.00@15.50. Choice 
clipped lambs sold today at $14.00. Most 
of the fat ewes offered were medium and 
heavyweights which cashed at $9.50 to 
$10.00, choice lights being quotable up to 
$11.00. 
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RECEIPTS AT CENTERS. 





























SATURDAY, MARCH 29, 1924. 
Cattle. Hogs. 
Chicago ..... 500 6,000 
Kansas City . 500 3,500 
Omaha ...... 200 17,000 
Oe EE a eidccusescocssesis 300 6,000 
St. JOmeMh 2... 2c ccesccceee 250 4,000 
Oklahoma City ........... 200 400 
Wort Worth .......cccccees 400 500 
Milwaukee eeu 100 
POE Korg oo 'g.wiew.es ce auniind ee 300 
EROS niin cs cc cosas ence ,000 
WOUND <n cacnes anccceseaes u 400 
Indianapolis F 5,000 
Pittsburgh 2,500 
Cincinnati . 2,500 
Buffalo .......- 2,000 
Cleveland ..........- 2,000 
Nashville, Tenn. .........- 100 1,100 
i. eee Sielee tana 100 200 
MONDAY, MARCH 31, 1924 
Cattle. Hogs. 
Chicago ... 15.000 39,000 
Kansas City 11,000 14,000 
Omaha 7,000 9,000 
a ee rs 4,000 18,000 
BE. Joweplh .. 2... cccccvccses 3,000 8,000 
Oe 1,500 3,500 
Bb. POW 5 cc ccccccccccusces Sl 500 9,500 
Oklahoma City ..........-- 1,000 1,000 
Fort Worth ..............- 2,500 2,700 
Milwaukee 100 po 
De See 1, me 
Louisville ......... yt 
Wichita ..... bere 
Indianapolis . reo 
Pittsburgh ... 9, 0 
Cimeinmatl ........cccrccseee reo 
Buffalo 2... .scccecccccccces 14, 
Cleveland .......2.eceeeees 8,000 
Nashville, Tenn. oo 
TOBORRO osc cccccccvecsencs ‘ 
TUESDAY, APRIL 1, 1924. 
Cattle. Hogs. 
CRAGRID onc accccccseccececs 11,000 25,000 
Kansas City .......----+-- 8,000 yon 
CN 6.050 aes cacaviensaie's 9,000 18, 
a OS err oc 4,000 19,000 
St. Joseph .......--eeeeees 2, by 4 
Blows CH 2... cs ccvcnccees By aT G00 
OE DUM wcccccesccvscccesss 1,000 1200 
Oklahoma City .........+-- = 1 
Fort Worth ..... ae 
Milwaukee i. ae ri 500 
Denver. 800 +a 
Louisville ......-ee-eeceees 200 4 
errr 1,000 akaee 
Indianapolis .......-+--+-++> 1,100 gre 
Pittsburgh .........--e-eees 100 a. 
Cincinnati ....-..---+-++--> 600 oD 
WRUNG hvac cn cccscccesecigion 100 2 
Cleveland ......----eeeeees 200 3,5 
Nashville, Tenn. ......---- 100 1,500 
WEDNESDAY, APRIL 2, 1924. 
Cattle. Hogs. 
Chicago ......-ccccceseess 10,000 26,000 
Kansas City .......-++-++> 7,000 15,000 
CRAMER (6 6c view snecsceswrgse 6,700 19,000 
a PPP er 2,500 14,000 
ge Ore 3,000 9,000 
ea rer 21,000 
Pe WN aaah oscdecnasekdes 1,800 13,000 
Oklahoma City .. 7,000 1,600 
Fort Worth .. 1,400 1,200 
Milwaukee 200 1,000 
Denver ..... 900 1,400 
SN | CEC ee 200 1,800 
| RPP 300 1,200 
Indianapolis ...........-.-- 1,000 8,000 
PUSHES «nace ccecess 100 2,000 
Cincinnati ..........eeeeees 500 4,500 
0 OPE eer reer 400 4,000 
gS PPP orc or 500 5,000 
Nashville, Tenn. ........--- 100 _ 1,600 
TOPONTO oo ccc ccc csccccewens 700 1,700 
THURSDAY, APRIL 3,1924. 
Cattle. Hogs. 
CID gone cisedincgaesseae 11,000 36,000 
‘cunees BME cos dccseewemoes 2,000 8,500 
CID a eid a so cicicciveccncasis 4,000 17,000 
SPT 1,500 11,000 
Gs POM ing sccccdacswees 1,600 5,500 
Sioux OY .. 66s. cceccccses SOO 18,000 
OG, ME Wa kc dcnes-cdde'eeus 2,200 11,000 
Oklahoma City ...........- 300 500 
Fort Worth 3 1,000 
Milwaukee 3,000 
, eee 3,400 
Wichita ... 800 
Indianapolis 10,000 
Pittsburgh 2,500 
Cincinnati 5,700 
er 1,920 
FRIDAY, APRIL 4, 1924. 
Cattle. Hogs. 
Re Pa Son aac atid cane 7,000 
Kansas City 7,000 
Sas oa ds ectie So ake oi 13,500 
ap” SS eee 15,000 
St. Joseph 4,500 
Sioux City 11,000 
IE 9. cio 6 bc sowaen eeaita . 14,000 
Ee 200 900 
1. So. eer 1,100 1,300 
po eee eOr ERT Tr, 100 500 
SE - heevadscbersecésesy 100 100 
yp APPR 100 1,000 
Indianapolis - 900 8,000 
Pittsburgh ogee 3,000 
Cincinnati : - 600 4,000 
COS dices h wekuckek dies 200 4,000 


Sheep. 


Sheep. 


3,200 
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LIVE STOCK MARKETS 


CHICAGO. 


(Reported by U. S. Bureau of Agricultural Economics) 
Chicago, April 3, 1924. 

CATTLE—Gathering unevenly higher 
prices during the week most classes of 
killing cattle are selling at the peak of the 
season to date. Fed steers, beef heifers 
and fat cows advanced 25@40c, fat heifers 
and weighty steers of value to sell at 
$10.50 upward showing the most advance. 
The supply of heavies continued small, 
bulk of the steer run comprising light 
steers and yearlings, many of the latter 
displaying common and medium finish. 

Broad shipping demand was responsible 
for the elevation of bigweight, long-fed 
bullocks to $12.35, a price paid for 1548- 
lb. averages. Best mixed yearlings made 
$12.00. A spread of $8.25@$10.75 absorbed 
most fed steers excepting shelly light 
kinds. 

Canners and cutters 
strong prices. 


were active at 
Scarcity and urgency by 
shippers advanced bulls 35@50c. Veal- 
ers seesawed but values ruled about 
steady with a week earlier on desirable 
handyweight calves, lightweight medium 
grade offerings closing unevenly lower. 
HOGS—Reversal to a “winter” basis 
with heavyweights outselling lights, mild 
declines from the year’s high of $7.75 
reached Monday and general early partici- 
pation in trade daily by all interest, which 
eliminated much of the extreme “draggi- 
ness” of recent operations, were outstand- 
ing features of the hog market. 
Although receipts dropped off sharply 
from those of a week ago, shippers re- 
duced their buys to about half of those 
last week. This allowed prices to ease 
off from Monday, with light and heavy 
butchers 5@10c higher than last Thurs- 
day, while light lights were 10 to 25c off 
and packing sows around 5c lower. Kill- 
ing pigs were 25c lower. 
SHEEP—Declines _ effected 
lambs during mid-week were mostly 
erased today, when best wooled kinds 
made price gains of fully 25c while plainer 
grades and shorn lambs sold on a strong 
market. Today’s top of $16.65 was 15c 
above last Thursday, but still a_ like 
amount under Monday’s high time. 
Weight affects prices little until weli 


on fat 





MAXWELL and SON 
Order Buyers 


Cattle, Hogs, Sheep 
and Calves 
Buffalo Stock Yards 


BUFFALO, N. Y. 


Phone Jefferson 2302 











Schwartz- 


Feaman-Nolan Co. 


ity Stock Yards 
CH. Missouri 


Offer 


their personal services 
in buying 


Cattle or Hogs 


on order 
for particular Packers 


ansas 
ansas 





past the 90-lb. mark though offerings scal- 
ing above 100-Ibs. usually sell 50c@$1.00 
below top kinds. A top on fat ewes not 
seen at this market for about four years 
was made when best kinds reached $12.00 
Wednesday. Few aged sheep arrived and 
look around 25c higher for the week. 


——_qo—_—_. 


ST. LOUIS. 


(Reported by U. S. Bureau of Agricultural Economics.) 
E. St. Louis, April 3, 1924. 

CATTLE—Beef steers upward to $11.10, 
the high point to date for the year, the 
initial appearance of quarantine ‘Texas 
cattle and the relatively large number of 
low priced, thin-fleshed steers were the 
features of the current week’s trade. Com- 
pared with week ago beef steers are strong 
to 25c higher; beef cows, 25c_ higher; 
light vealers steady to 25c lower; other 
classes steady. 

Tops for week: matured steers, $11.10; 


long yearlings, $11.00; light yearlings, 
$9.90. Bulks for week: steers, $7.00@ 


$9.75: yearlings and heifers, $7.00@$8.25: 


fat cows, $4.75@$6.25; canners, $2.35@ 
$2.75; bologna bulls, $4.50@$5.00. 


HOGS—Although four day receipts wit- 
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nessed a decrease from last week of about 
10,000 locally and 65,000 at eleven leading 
markets, demand was slow owing partly 
to Lenten influences and prices on butcher 
hogs were barely maintained at last week’s 
levels. Pigs, however, are 25@50c higher; 
packing sows 10c higher. Big packers 
bought sparingly and were bearish at all 
times. 

The price spread on good hogs con- 
tinues very narrow with bulk today $7.60 
@$7.65; top, $7.70; bulk light lights, $7.25 
(@$7.60; 110@130-lb. pigs, $6.75@$7.25; 
100 lbs. down, $6.00@$6.50; packing sows, 
$6.60@$6.65. 

SHEEP—Receipts were negligible and 
market very quiet at prices essentially the 
same as last week. Several lots of wool 
lambs brought $16.25, the remainder 
largely $15.50@$16.00. Clipped lambs sold 
mostly at $13.50@$14.25.° Best ewes 
graded little better than medium and land- 


ed at $11.00 and $11.25. 
conpeilpaiiee 


KANSAS CITY. 


(Reported by U. S. Bureau of Agricultural Economics.) 


Kansas City, Mo., April 3. 1924. 
CATTLE—Woth receipts showing a 
slight decrease as compared with last 
week, beef steers ruled fairly active, most 
classes selling at strong to 25c higher 
levels. Killing quality as a rule was bet- 





LIVESTOCK PRICES AT 


LEADING MARKETS. 


Following are livestock prices at five leading Western markets on Thursday, April 3, 1924, 
as reported to THE NATIONAL PROVISIONER by leased wire of the Bureau of Agricultural 


Economics, U. S. Department of Agriculture: 










Hogs (Soft or oily hogs and roasting 

pigs excluded) : CHICAGO. KANSAS CITY. OMAHA. E. ST. LOUIS. ST. PAUL. 

<5 Cen eeusihbshe esos buds aoens nooks $ 7.35 $ 7.30 $ 7.70 $ 7.20 
BULK OF SALES adtebeewheeesanceee 7 7.00@ 7.20 740@ 7.65 710 7.20 
Hvy. wt. (250-350 Ibs.), med.-ch 7.10@ 7.20 7.40@ 7.60 7.10@ 7.20 
Med. wt. (200-250 lbs.), med-ch....... 7.00@ 7.20 7.55@ 7.60 7.10@ 7.20 
Lt. wt. (160-200 lbs.), com.-ch........ 6.50@ 7.15 6.90@ 7.65 7.00@ 7.20 
Lt. It. (130-160 Ibs.), com.-ch........ 6.00@ 6.50@ 7.55 6.75@ 7.20 
PmOKine MAES, GUO. ..0ccccccccccces > 6.55@ € 6.60@ 6.75 6.25@ 6.75 
PC PE, BOM, cccnsccseesesesece 6.55@ 6.70 6.40@ € 6.40@ 6.60 6.00@ 6.25 
Sightr. pigs (130 lbs. down), med. ch. 4.75@ 6.50 6.00@ 6.50 ~~ ......... 6.00@ 7.25 6.25@ 6.65 
Av. cost and wt. Wed. (pigs excluded) 7,45-238 lb. 7.12-236 lb. 7.16-241 lb. 7.42-236 lb. 


Slaughter Cattle and Calves: 


STEERS (1,100 LBS. UP): 
Choice and prime . 
Good 


11.65@12 
10.40@11 
8.35@10. 















SN. $25 20 eC aSt caso nr ese- 7.00@ 8.50 
STEERS (1,100 LBS. DOWN): 
REOR GRE HERMES 2c ccccstcccosevess 11.50@12.25 
Sdecerecesercescoceccncceseoces 10.15@11.65 
EER: wn oss nccnneesdesvecnconenvec 8.25@10.40 
COMMON ..ccccccccccccccccevecceces 6.00@ 8.35 
Onmner and cutter ....cccscccccccse 4.25@ 5.85 
LT. YRLG. STEERS AND HEIFERS: R 
Good to prime (800 lbs. down)...... 9.75@12.00 
HEIFERS: i 
Good-choice (850 Ibs. up)........-.. 8.15@10.75 
Common-med. (all weights)......... 5.50@ 8.15 
COWS: 
Good and choice ..... 6.50@ 8.35 
Common and medium . 4.00@ 6.50 
Canner and cutter ..........+.. soee 2.79@ 4.00 
BULLS: 
Good-ch. (beef yrigs. excluded)..... 5.00@ 7.00 
Can.-med. (canner and bologna)..... 4.00@ 5.25 
CALVES: 
Med.ch. (190 Ibs. down)............ 8.25@11.75 
Cull-com. (190 lbs. down)........... 5.00@ 8.00 
Med.-ch. (190-260 Ibs.).........+-00+ 6.25@11.50 
Med.-ch. (260 lbs. up)... 5.00@ 9.50 
Cull-com. (190 Ibs. up).. 3.50@ 7.75 


Slaughter Sheep and Lambs: 
Lambs, med.-pr. (84 lbs. down)....... 


14.50@ 16.65 
Lambs, cull-com. (all weights)........ 


11.25@14.50 
12.00@ 15.00 
Wethers, med.-pr. (2 yrs. old and over) 9.750 13.25 
Ewes, common to choice...........++- 7.5 
Ewes, canner and cull..........+.+0+ 3.50@ 






7.50 


1 


).50@11.75 
}.75@10.75 
7.75@10.00 


10.80@11.75 
9.60@11.00 
7.75@ 9.85 


11.50@12.25 
10.35@11.50 
8.25@10.35 











6.00@ 8.00 6.00@ 8.00 6.75@ 8.25 
10.25@11.75 10.70@11.60 11.35@12.25 10.25@11.50 
9 30 9.50@10.80 10.2. g 9.00@10.25 
7 7.65@ 9.60 8 7.25@ 9.00 
5 5.50@ 7.75 5.50@ 7.25 
3 3.50@ 5.50 3.50@ 5.00 
8.25@11.00 8.85@11.00 8.50@11.50 8.50@11.00 
6.50@ 9.50 7.25@ 9.50 7.25@ 9.25 6.75@10.00 
*3.50@ 6.75 4.50@ 7.25 3.50@ 7.00 4.75@ 6.75 
5.75@ 7.50 6.00@ 7.75 6.00@ 7.50 5.50@ 7.00 
4.00@ 5.75 4.25@ 6.00 4.25@ 6.00 3.50@ 5.50 
2.25@ 4.00 2.25@ 4.25 2.25@ 4.25 2.25@ 3.25 
4.65@ 6.00 4.50@ 6.50 5.00@ 7.00 4.25@ 5.00 
3.00@ 4.65 3.50@ 4.50 2.75@ 5.00 3.25@ 4.25 
7.25@10.00 7.00@11.25 6.00@ 9.50 
3.00@ 7.25 3.50@ 7.00 3.50@ 6.00 
5.00@ 9.50 6.00@11.00 4.00@ 7.50 
5.00@ 8.00 5.00@ 9.00 3.50@ 6.50 


3.00@ 5.25 





3.00@ 5.00 2.50@ 4.00 
14.25@16.00 
10.50@ 13.25 
10.50@ 14.00 
8.25@12.25 
6.75@11.00 
2.50@ 6.50 


14.00@16.00 1 
10.50@ 14.00 1 
11.25@14.25 1 


.00@16.00  13.75@16.00 
.00@14.00 10.00@12.75 


.25@14.25 ) 
50@12.50 8.25@12.25 
6.50@11.00 


00@11.50 
50@ 7.00 3.00@ 6.50 





mI oe eK 





E. R. Whiting 


Indianapolis 


, PAN bea: & MeMURRAY 


Live Stock 
Purchasing Agents 


L. H. McMurray 


ON 


indiana 
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ter than last week and sales from $10.00 
(@$10.75 were frequent with the week’s top 
on load lots at $11.05. Bulk: of the fed 
otierings cashed from $8.00@$10.25, Texas 
steers in the quarantine division bringing 
$6.00@$7.00. Best handyweights cleared 
at $11.00 and best yearlings made $10.70. 
Better grades of beef cows and _ heifers 
were scarce and closed strong to 15c 
higher while canners and cutters and 
plain qualified heifers were dull and weak 
to 15c¢ off. Bulls moved slowly at weak 
to lower levels. 

Calves sold very unevenly. Best veals 
held steady with tops at $10.00 while plain 
lightweights and other grades were very 
draggy at lower price levels. 

HOGS—Local receipts were larger this 
week but today’s quotations are 5 to 15c 
higher than last Thursday, lights showing 
the least advance. The sharp upturn early 
in the week landed choice butchers at 
$7.45 or within 5c of the year’s top while 
today best medium and weighty butchers 
sold upward to $7.35. 

Shipping orders have fallen off slightly 
this week, due largely to the scarcity of 
desirable lightweight offerings. Packing 
sows are 5@10c higher with the bulk at 
$6.40 to $6.50. 

SHEEP—With receipts slightly larger 
than last week, fat lamb prices are around 
25c lower, best wooled offerings going at 
$16.25 and the bulk at $15.75@$16.10. Sev- 
eral lots of clipped lambs cashed from 
$13.75(@$14.25. 

Sheep have been extremely scarce and 
prices are strong as compared with a 
week ago. Best wooled ewes landed at 
$11.00 while shorn offerings reached $9.25. 
Shorn wethers sold upward to $10.00. 


a 
OMAHA. 


(Reported by U. S. Bureau of Agricultural Economics. ) 
Omaha, Neb., April 3, 1924. 

CATTLE.—Moderate country loadings 
met broad outlet and most killing classes 
closed the week carrying a healthy under- 
tone and at higher prices. The killing 
quality of beef steers and _ yearlings 
showed improvement. Fat steers eligible 
to sell above $10.00 are selling at strong 
prices, others 15@25c higher for the week. 

Top weighty steers reached $11.00; med- 
ium weights, $10.90; long yearlings, $10.85. 
Bulk of fed steers cashed at $8.75@$10.25 
and yearlings at $8.00@$9.50 at the close. 

Butcher cows and cutters are selling 25 
@35c higher; fat heifers 35@50c higher. 
Canners steady; bulls, 25c higher; vealers, 
50c higher. 

At the close. bulk fed cows sold at $5.25 
@$7.00; heifers, $6.00@$7.50; canners and 
cutters, $2.50@$4.25; bologna bulls, $4.25@ 
$4.50; practical veal calf top, $10.50. 

HOGS.—Curtailed receipts early in the 
week proved a bullish factor generally and 
in line with competitive points local values 
reached new high levels for the year. 
Under fairly liberal receipts and curtailed 
shipping demand later values worked back 
to last Thursday’s levels, spots on strone- 
weight butchers uncovering a 10c_ loss. 
Bulk of sales today range from $7.00 
$7.20; top, $7.20; packing sows mostly 


$6.50@$6.60. 





E. E. JOHNSTON 


Established 35 Years 


Hog Buyers 
Exclusively 


Live Stock Exchange 
East Buffalo, N. Y. 
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SHEEP.—Despite rather moderate re- 
ceipts this week, demand proved indiffer- 
ent and fat lamb prices worked lower, 
both clipped and wooled offerings sharing 
about equally in the decline which in most 
cases amounted to 50c. The high mark 
of the week of $16.15 was made Monday, 
several loads bringing that price. 

Clipped lambs sold up to $13.85. Sheep 
prices showed little change for the week. 
Best wooled ewes sold at $11.10 and 
clipped ewes $9.00. 

a as 


ST. JOSEPH. 
(Special Letter to The National Provisioner.) 
South St. Joseph, Mo., April 1, 1924. 

CATE LE—Cattle receipts light for two 
days this week, numbering around 5,300 
compared with 6,300 same days a week 
ago. Steers and yearlings were plentiful, 
but quality only fair, nothing choice being 
included. 

Steers sold actively with values strong 
to 15c higher for the period. Yearlings 
showed strength Monday, while Tues- 
day’s market ruled weak. Best steers 
available sold $10.00@10.25, with bulk of 
sales $8.25@9.75. Choice steers are 
quoted up to $11.00 or better. Colorado 
pulpers sold $8.25@8.65. Best mixed year- 
lings sold up to $8.75, with most sales 
$7.50@8.50. 

Cows are strong to 15c higher, while 
heifers are barely steady. Choice cows in 
small lots ranged up to $7.25, with bulk of 
decent killers selling $4.75@6.50. Canners 
and cutters sold mostly $2.50@4.00. One 
load of heifers sold at $9.00, with others 
ranging $5.00@8.50. 

Bulls show no change, sales’ being 
mostly $4.25@5.00, with choice butchers 
up to $6.00. Calves are unchanged, best 
going at $9.50, and common kinds down 
to $5.00. 

Receipts of stockers and feeders were 
fair and the market strong. Best medium 
feeders sold at $8.60, with other sales 
ranging $7.00@8.50, the latter figure tak- 
ing two loads of 805-pound Texas white 
faces. 





Order Buyers 
of 


Cattle Calves 
Hogs Lambs 


Henry Knight & Son 


aa Stock Yards 
Louisville, Ky. 


References: Dun & Bradotreets 
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HOGS—Hog receipts for two days 
around 13,500 against 11,000 same days 
a week ago. Market fairly active on both 
days, with values 10@15c higher than last 
Saturday. Tuesday’s top $7.45 and bulk 
of sales $7.20@7.40. These figures com- 
pare with Saturday’s top of $7.30 and 
bulk of $7.10@7.25. Hogs weighing less 
than 200 pounds sold up to $7.35 Tues- 
day, while heavyweights made the top 
price. Packing sows higher, selling most- 
ly at $6.50. 

SHEEP.—Around 10,000 sheep were 
received during the first two days this 
week, practically all from Colorado feed 
lots. Monday’s market held steady, best 
lambs selling at $16.25, with others rang- 
ing $15.85@16.15. Tuesday’s market slow, 
values mostly 25c lower. Top lambs sold 
at $16.00. 

Aged sheep scarce and market un- 
changed. Ewes sold mostly $10.75@11.00. 
A few yearlings sold at $14.00. Small lots 
of feeding lambs sold $14.75@15.25. 

rs 
SIOUX CITY. 
(Special Letter to The National Provisioner.) 
Sioux City, Ia., April 2, 1924. 

CATTLE—Rapid disappearance of the 
heavy snow of last Saturday has begun 
to be felt in increasing volume of live 
stock at this market. For the half week 
ended today a total of only 6,500 cattle 
have arrived at this market. Half of these 
were here today. The market is in good 
condition at the advance of 25c scored 
on the famine run of Monday, and the 
market appears to be in good condition at 
the advances. 

A few odd steers have sold at $11.00@ 
11.25, but $10.85 has been top for loads 


J. W. MORPHY 


OMAHA 


Buyer of Hogs 


on Order 


SPECIAL ATTENTION GIVEN 
YOU WILL BE PLEASED 


6 COMPETENT BUYERS 
7 ASSISTANTS 


We Handle Hogs Only 
Utility and Cross Cy 
Reference: Any iii Packer 

















P. C. Kennett & Son 
Louisville 
P. C. Kennett & Son 
Nashville 
P. C. Kennett & Son 
Montgomery 
Kennett Sparks & Co. 
E. St. Louis 
Kennett Murray & Co. 
LaFayette 








KENNETT-MURRAY 


Order Buyers — Live Stock 
Offices at Ten Markets 


Kennett Murray & Darnell 
Indianapolis 
Kennett Colina & Company 
Cincinnati 
Kennett Murray & Colina 
Detroit 
Kennett Murray & Brown — 
Sioux City 
Kennett Murray & Company 
Omaha 
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and the near choice lots of medium to 
“strong weights have been selling at $10.00 
4@10.50; fair to good styles $9.25@10.00 
with common to fair running down from 
$8.75 to as low as $7.25 for many killers. 
Demand is good for fat grades of she 
stock with bulk selling at $5.50@7.00, 
some specialties with full loads of corn 
ey heifers at $8.00; canners and cutters, 
2.50@4.00; best veals, $11.00; fancy fat 
pulls up to $6.00 but bulk at $4.00@4.50. 
Prime feeders up to $8.50 but bulk of 
stocker and feeder grades $6.00@7.235. 
HOGS—Mid-week days are bringing 
hog supplies back almost to winter vol- 
ume. With 21,000 here today the market 
averaged 15c lower than on Tuesday and 
late in the day it was around 15@25c 
lower than Tuesday. Best medium and 
heavy butchers sold at $7.25 and the bulk 
of all hogs $7.15@7.25; light butchers are 
now selling close up to the market for 
heavy and medium butchers, not much in 
packing grades and light weights selling 


below $7.00. Throwout packing sows 
around $6.50. 


SHEEP—tThe sheep market has taken 
a lower turn. Not many coming to this 
market. Prime fed lambs in the fleece 
$15.75; choice light ewes $10.75. 

at ee 


LOUISVILLE. 


(Special Letter to The National Provisioner.) 
Louisville, Ky., April 3, 1924. 

CATTLE—With a moderate number of 
cattle so far this week, the market figured 
steady on most classes although the strict- 
ly choice killing grades were hardly as 
high as the previous week. Two loads of 
prime heifers, averaging 650 lbs., toppea 
Monday’s market at $9.00 and there were 
numerous sales ranging from $7.50@$8.65. 

The heavy steer trade held steady, not 
many prime ripe kinds offered with the 
medium to good steers at unchanged 
rates. Bull trade ruled easier, general 
tops $5.00, few choice higher, one butcher 
bull up to $7.0? on Monday. 

A good outlet for the best quality 
stockers and feeders is shown so far this 
week with one or two loads of choice 
feeding steers at $7.50 opening day. The 
outlook is for a fair trade the remainder 
of the week. 

Quotations: Prime heavy steers $8.25 
($9.00; heavy shipping steers $7.50@$8.25; 
fat heiters $5.00@$8.75; fat cows $4.00@ 


$6.50; canners $2.00@$2.50; bulls $3.00@ 
$5.25; feeders $5.50@$7.00; stockers $3.00 
@$6.00. 


Calf values held steady so far this week 
with arrivals around 1,000 the first three 
days, best veals $9.50 down. 

HOGS—Hog values reached the $8.00 
market Monday, the highest price in over 
five months on this market but since then 
some reaction has taken place, declines of 
the past two days totalling 20c with best 
porkers back to $7.80, the same as last 
week’s close. More choice hogs needed 
here to supply the requirements of the 


trade. 
Top hogs, 165 Ibs. up, $7.80; 120@165 
Ibs., $7.25: pigs, 90@120 Ibs.. $6.00; 90 Ibs. 


down, $5.00; throwouts, $5.80; stags, $4.65. 

SHEEP—Sheep and lamb supply are 
light with a broad outlet for the choice 
fall lambs as high as $14.00 and $16.00. 
Best fat handy-weight sheep $6.50@$7.50. 


ae 
ARGENTINE BEEF EXPORTS. 


Cabled reports of Argentine exports. of 
beef this week up to April 4, 1924, show 
exports from that country were as fol- 
lows: .To England, 70,824 quarters; to 
the continent 64,485 quarters; to other 
ports, none. 

Exports for the previous week were as 
follows: To England, 179,530 quarters; to 
the continent, 48,735 quarters; for other 
ports, none. 
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BEEF CATTLE IN MISSOURI. 


Another contribution to the history of 
Shorthorn cattle in the United States ap- 
pears in a bullein published by the Mis- 
souri State Board of Agriculture, on the 
“History of Shorthorns in Missouri Prior 
to the Civil War’, written by John Ash- 
ton. The state of Missouri has been very 
rich in the history of this great breed of 
beef cattle both before and since the Civil 
War, and a bulletin will appear at a later 
date covering the more recent period. The 
bulletin furnishes a valuable addition to 
the chronicles of beef cattle history in 
the United States. 

ee 


PACKERS’ PURCHASES. 


Purchasers of livestock by packers at principal cen- 
ters for the week ending Saturday, March 29, are re- 
ported to The National Provisioner as follows: 


CHICAGO. 

Cattle. Hogs. Sheep. 
Ne ee er 7,041 10,700 14,484 
ee ae OO, -p hns apn s 500s <see > 5,688 14,900 13,873 
RENEEED: Ge OOS. cacccwcsdcsccssce ED Lae Baas 
PRTG GED Kick atcad seen aeos 5,464 15,000 4,724 
Anglo Amer. Prov. Co. ........ ee 5,700 sei 

G. ‘H. Hammond Co. 7 - 2,292 7,300 — 
Libby, McNeill & Libby spesee 87 ey se a 
Brennan Pac king Co., 8,600 hogs; Miller & Hart, 
6,300 hogs; Independent Packing Co., 5,800 hogs; 


Boyd, Lunham & Co., 8,300 hogs; 
& Provision Co., 18,500 hogs; 
hogs; others, 24,100 hogs. 


KANSAS CITY. 


Western Packing 
Roberts & Oake, ° 














Cattle. Calv a. Hogs. Sheep. 
Armour & Co. ........ 2,699 925 4,809 2,257 
Cudahy Pkg. Co. ..... 3,077 896 3,128 3,579 
Fowler Pkg. Co. ...... 625 cine cove 
eee Gt GM, covcssncnes 2,595 1,048 2,871 1,445 
PCE <ccenkap ede 3,124 912 8,450 5,383 
i SR aaa ,900 217 6,472 3,103 
Local butchers ........ 710 175 3,636 x 
TORR vc cecscncessvced 15,730 4,173 29,366 15,768 
OMAHA. 
Cattle & 
ma lves. Hogs. Sheep. 
DE BMD cn cce oh aesepesesie © 4,563 21,879 6,617 
Comehy Phe. O8. 2 ccccccccccose 5,014 21,827 11,369 
Dold Pkg. MS seb sh dee bnoseness 1,323 9,306 e008 
PEEP OED. S0cncnsccssstsaanne ™ 3,389 11,235 4,027 
OS ee 5,665 18,917 10,908 
oe 4 aa 101 bose 
Mayerowich & Vail ............ 86 
Mid-West Pkg. Co. ........... 30 
oo Ba A eee 65 
pamm Meth B BOMS ....ccsccces 63 
i Me. SM. MOINS. cnn 0ssh owes 112 
SEE: EE. GOR -cccnevsnvves’ 428 
8! a SS 170 
Bimetale PRE. 00. ...ccccoveses 146 
ON SE BOD. sane vv ebeesess 561 sistem 
oe nr «cesses asdaehwn oun 8 9,050 
Saar 646 
Kenneth & Murray eshebsanes 9,586 
PN tenwosba ebawenedsounenns 6,780 
DE cvesstsaewesdessenseseu 21,716 109,226 32,921 
ST. 
Cattle & 
calves. Hogs. Sheep. 
EP erry 3,003 5,612 1,665 
ME SU. x ciwenes ees oseae 2,256 11,165 1,540 
DE OES Gidsensaunene sevens 580 4,114 200 
St. Louis Dressed Beef Co. .... 905 ies aia 
Independent Pkg. Co. ......... 483 846 1,020 
East Side Pkg. Co. ........... 742 3,828 274 
gl See 20 2,219 







American Packing Co. ... 34 508 "48 
Krey Packing Co. oe 









































Sartorious Pkg. Co 11 “450 pee 

Sieloff Pkg. Co. . 7 a 20 

PE ce ceS sek aces ne basce es © 6,823 50,553 383 

ee ye Tr eer 16,063 78.995 5,170 
ST. JOSEPH. 

ae. Calves. Hogs. Sheep. 

oe ft es eaposs & 3,047 643 12,772 13,942 

oS See 1,695 304 6,202 5,257 

Martie & Oo. 0.000000 1,414 463 6,659 2,421 

ee, Sees 3,376 182 11,067 2,813 

WE. cxokekssauesaee 9,532 1,592 36,700 24,433 
SIOUX CITY. 

Cattle. Calves. Rey Sheep. 

Cudahy Pkg. Co. ....... 2,855 181 1,432 1,173 

Armour & Co. ......... 2,844 155 3. 985 904 

we aa 1,617 50 394,973 pie 

Races Tip. Os. ......06. 68 51 aie eee 

Smith Bros. Pkg. Co. .. 46 16 37 en 

Local butchers ........ 107 25 “ee 9am 

Packers & order buyers 1,811 -. 44,507 216 

BEER. ow chcacsvesaes tg 9,348 478 90,934 2,293 

OKLAHOMA CITY 
Cattle. Calves. Hogs. Sheep. 
ee We re 76 947 2,395 28 
tA eee 753 387 2,667 
GO -gndb ep cnousaccecs &3 23 421 

WE ea’ sesthawsen 1,612 1,357 5,483 28 
ST. PAUL. 

Cattle. Calves. Hogs. Sheep. 

Armour & Co. ......... 2,498 4,221 24110 1,418 

Hertz & Rifkin ........ 19: 74 fone ones 

oO ® 837 101 oes eves 

I 3,328 6,234 36,625 1,008 

EN obs dbdecevcenyees 661 722 13,676 eee 

eS TTP ET Eres: 7,518 11,352 74,411 2,426 
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WICHITA, 
Cattle. Calves. Hogs. Shown. 
Cudahy Pkg. Co. ...... 972 525 6,539 498 
Dold Pkg. Co. ........ 245 29 «4, — 
Local butchers ........ 134 Ppt’ 
OO eae 951 554 10,991 498 
DENVER 
Oates. Calves. Hogs. Sheep. 
eeee Me OO. onc csccsce 174 2,168 2,003 
Remon 4 O00. as.oscsws 386 148 2,172 1,848 
Blayney & Murphy 376 147 814 12 
Miscellaneous .......... 422 26 «1,578 494 
SEE ov eawitea as keee an 1,701 495 6,732 4,357 
MILWAUKEE. 
Cattle. Calves. Hogs. Sheep, 
Plankinton Pkg. Co.... 764 12,075 7,627 295 
Swift & Co., Harrison. . 16 sate un 
United Dressed Beef Co. 65 entex 
SE ae ae aS ee a iars 808 
Le eer 37 46 195 one 
a, SRE, 5s ocd agen 96 2 4 10 
ert Freres 246 340 178 22 
SE Ione skates chee 460 192 7 ° 
NR cSt knencassuce 1,684 12,655 8,819 327 
INDIANAPOLIS. 
Cattle. Calves. Hogs. Sheep. 
Eastern buyers -- 1,298 3,069 19,690 
Kingan & Co. .. 1,996 617 39,461 iA 
ee Oe HO. cc cescrcns , 3,210 i 
Ind. Abattoir Co. 1,318 61 1,993 203 
memour & C0. 2. .eccccs 23 107 3,272 
Hilmeier Bros. ......... Mee Fy 889 
DROWN BTOR. osccccassr 191 19 rrr 
SR AE: ED. wravcascs 107 ane, 572 
Schussler Pkg. Co. ..... 59 oat 347 
Meier Pie. O00. ..ceses 89 14 240 
Ind. Provision Co. ..... oaks 474 
Wabritz Pkg. Co, ...... 14 82 15 
Riverview Pkg. Co. eae 370 
Miscellaneous ......,... 337 104 133 20 
BE. évancnevesvcess 5,485 4,073 40,651 645 
CINCINNATI. 
ns. Calves. Hogs. Sheep 
E. Kahn & Son ....... 478 3,359 1 
ay ag Gro. & Bak. Co.. iva 52 1,851 

ke SO eae 69 67 337 oat 
Gus Juengling ......... 175 93 55 
Schroth Pkg. Co. ...... 8 ater 3,023 ‘sau 
H. H. Meyer Pkg. Co. . 24 aie 2,616 eae 
J. Hilberg & Son ...... 159 3 chee 24 
W. C. Rehn & Son .... 170 120 eee ones 
Peoples Pkg. Co. ...... 2 114 
J. Bauer & Son ........ 5000 ocae 
A. Sander Pkg. Co. .... 1,549 
J. Vogel & Son ....... 937 
J. Hoffman & Son 456 
Lohrey Pkg. Co. ...... 273 noe 
deal Pkg. ©0. ....0.. aT Tr 932 er 
Sam Gall ......cccccees cece opine cove 287 
Schlacter & Son ....... esas wees sess 26 

WER cvccccccscccvers 1,576 927 15,333 587 

RECAPITULATION. 

Recapitulation of packers’ purchases by market 
for the week ending March 29, 1924, with compari- 
sons: 

CATTLE. 
Week ending Prev. Cor. week, 
March week, 1923 
ee MEL EOT LOLOL E TESS. 29,18 27,253 
eee ey 15,730 17,664 18,643 
errr: rr 21,716 26,273 25,669 
Se arr 16,063 15,758 17,115 
i (oS deka enen ese 9,532 9,838 11,367 
PE TED on vnvececeveses 9,348 9,568 6,501 
ees 1,612 1,147 2,136 
OO rrr 5,435 5,698 4,525 
Cincinnati 1,576 1,378 2,124 
Milwaukee 1,684 1,718 1,715 
Wichita 951 1,186 862 
Denver .. 1,701 Seam 2,056 
a er 7.518 7.205 5.792 
HOGS. 
Week ending Prey. Cor. week 
re we 1 
0 OPCS er EP eeey. 144,300 42,100 163,100 
MN SORT Saccccdvocvkees 29,366 20,453 63,7 
PE. inceddacdsea eens 109,226 100,956 106,823 
Se Perec o 78,995 67,956 53,580 
ee rere ae 36,700 33,681 62,434 
DR EN one bitesenes 90,934 85,368 81,877 
Oklahoma City ........... 5,483 4,173 3,091 
en . EEE eee 40,651 40,341 40,885 
CRRCIIEE on co ccsccvsccess 15,333 15,825 15,362 
EID cocccvawsbnseese 8,8 8,996 10,879 
ay ro 6,732 aes 8,503 
rr 74,411 77,897 12,069 
SHEEP. 
Week ending Prev. Cor. week, 
March 29. _ week. 1923 
REND oo ss05 Seen tonen nes 39,049 36,196 51,114 
een GU ciccccceccese 15,768 17,725 24,743 
NL 55 nes00000000e0h 32,921 42,970 43,69 
eT eee ae 5,1 3,848 4,930 
Pe  cnscatunncnoets 24,433 28,851 27,699 
MEN, '4 5 c6.dcso schnso 2,293 722 2,790 
Oklahoma City ........... 28 cece 114 
NS Se en 645 668 867 
EN are 587 542 675 
MREIEID  cocceesccucecs 327 264 25 
TUMOUR, coc ccceccccenevcse 498 264 145 
Sn cccccecececavessss 4,357 ae as 2,318 
Pe Eg occcerevenvesacss 2,426 1,576 2) 479 
-— Yo 
NEW YORK LIVESTOCK. 
Receipts for week ending Saturday, 
March 29, 1924, are as follows 
attle. Calves. Hogs. Sheep. 
Zoreey, CE. ceswsastave 4,84: 9,122 11,610 16,735 

gle 1,111 3,672 24,795 940 
Central Union :....... 8.848 1,823 94 20,251 

errr 9,802 14,617 36,499 38,926 

Previous week ...... 7,404 16,762 53,749 18,909 

Two yeeks ago ...... 2 11,107 34,297 31, "659 
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THE NATIONAL PROVISIONER 


HIDE AND SKIN MARKETS 


(SHOE AND LEATHER REPORTER) 


Chicago. 

PACKER HIDES—125,000 packer hides 
sold at easier levels. In addition to busi- 
ness in 25,000 light cows at 94@9%c, 
4,000 sold at 934c and other lots are held 
for 10c. About 6,000 ‘Texas sold at 1lc for 
lights and 8c for extremes. Close to 
3,000 native bulls made 8%c for January- 
February-March kill, being “%c lower. In 
addition to the 6,000 small packer March 
hides sold at 95gc for native lines and 8c 
for brands another killer moved 5,000 
March kill late in week at 95c for na- 
tives and 7c for brands. Some murmurs 
of quiet business at 9c are heard but not 
confirmed. Native steers are quiet and 
did not move in the big movement. Sole 
leather tanners feel the outlets will be to 
them and in their estimation 12%c would 
be fair value for winter kill. Sellers ask 
l4c; Texas 13c last paid and 12c nominal; 
butts sold at 12c; Colorados made llc; 
branded cows sold to several buyers at 
8c; heavy cows are quiet and listed 10% 
@llc nominal; some back dating hides 
held 12%c; light cows 934c and 94@ 
934c; native bulls 8%c; branded 74%4@8c 


nominal; small packer hides 94%@9%c 
nominal. 
COUNTRY HIDES—tTrade is at a 


standstill in hides of country description. 
Buyers and sellers are farther apart in 
their views than heretofore as buyers feel 
their stand on the market is justified and 
they have reduced their limits still fur- 
ther. Sellers are known to be carrying 
moderately ample lines of material in an- 
ticipation of a better market Jater and tlie 
developments in the packer situation came 
as a complete surprise. Pending a more 
thorough analysis these sellers are in- 
clined to withhold offerings for the mo- 
ment. Outside collectors are also bull- 
ishly inclined because of small collections 
and prevailing low prices making it diffi- 
cult to secure material from the producers. 
There is still a limited export demand 
current for stock over 50 lbs. in weight 
at 8@8%c as to descriptions and per- 
centages. All weight hides are quoted in 
a wide range as to qualities and views of 
buyers and sellers at 74@8%c delivered 
basis. Heavy steers are quoted at 10@ 
llc nominal; heavy cows and buffs 8@ 
8'%4c for export qualities, which usually 
stipulate small grub content. Domestic 
buyers are reported as being interested in 
current receipt material at 7¥%c Chicago 
basis but are securing little stock. Ex- 
tremes have been valued quite highly at 
10@10%c for average to good quality 
lots. As high as llc was reported paid 
recently for best extremes and up to 9c 
was realized on buff weights, said to be 
for export. Domestic buyers indicate a 
willingness to purchase current quality 
material at 9c now where recently 9'%4c 
was the bid level for such material. 
Branded country hides are listed at 6% 
@7'4c flat with trading at a standstill be- 
cause of the uncertainty surrounding the 
future market. Small packer branded 
hides sold at 754@8c here this week with 
the inside considered a high rate now. 
Bulls 7@7%c for country run and coun- 
try packers at 74%4@8c. Glues 5@6c. 
CALFSKINS—Business in skins _ is 
spotty. One packer sold a car of kip ex- 
port at 17%4c net and the next day moved 
6,000 February kill at 17c for natives, 
141%4c for overweights and 12c for 
branded. There are still moderate unsold 
lines and domestic interests are not 
keenly interested. Nothing has _trans- 
pired in calfskins other than that there is 
a little interest for small parcels at 18c 
for cities and 19c for packers of March 
kill. City collectors are generally not of- 
ferings. Volume buyers: talk under 18c 


on cities and seem unconcerned. Packers 
have no established asking price but talk 
22c, based on recent export business. Out- 
side city calfskins have been selling up to 
1734c this week for choice first salted va- 
rieties and ranged down to 17c; resalted 
mixed skins list at 14@l6c. Deacons 
$1.25@1.35 paid on choice city and mixed 
descriptions. Common countries quoted 
close to $1.00 nominal; a lot of 8,000 
March packer slunks made $1.25 again, 
leaving only one seller with March un- 
sold. City kipskins quoted 14%@15c nom- 
inal and mixed descriptions down to 12c. 

MISCELLANEOUS MARKETS—Dry 
hides show no action being quoted at 15 
@17c nominal; horse hides are quiet and 
list at $3.75@4.50 for descriptions with de- 
mand narrow. Packer pelts are unchang- 
ed at $3.20@3.40 for descriptions; shear- 
lings $1.15@1.20; some special lots held 
for $1.25. Dry pelts are quiet at the mo- 
ment and quoted 30@32c last paid; pick- 
led skins $6.50@9.50; hog $15@25c. 

New York. 

PACKER HIDES—Operations in city 
slaughter stock are slow for the moment 
as traders are watching developments in 
the west. Holdings consist mainly of 
March take-off and while sellers are anx- 
ious to move stuff they are not ready to 
talk sacrifices. Native steers are quoted 
at 12@13c with the inside nearer a trading 
basis. Butts list at 11@11% nominal and 
i 10@10%c; cows 9c; bulls 84@ 
ic. 

SMALL PACKER HIDES—The situ- 
ation is apparently weaker because of the 
declines registered in large and small 
packer stock in the west. While some 
export inquiry is noted for stock, they 
are principally for special descriptions of 
stock and it is hard to fill same at this 
season of the year. The situation is 
strictly nominal with values waiting on a 
settled basis being established in the west. 
All weight cows are quoted at 9@9%%c 
last paid and steers at 10%,@11%c for 
weights and descriptions. Bulls sold at 
734@8%c, for qualities. 

COUNTRY HIDES—The situation is 
quiet with tanners not inclined to operate. 
Dealers for the most part continue to talk 
strong levels despite the easier feeling and 
trading in packer and small packer stock. 
Dealers feel that the present dip is only 
temporary and are willing to look on 
awhile longer. Tanners can see nothing 
ahead but lower prices. Mid western light 
hides which are held up to 10%c for good 
lots and salable at 9'%4c. Some sellers 
even talk higher. Southern lights are 
listed at 9@934c for qualities. Western 
light hides are offered at 10c and wanted 
at 9'%4c for best descriptions. Canadian 
lights are well sold out and offerings are 
extremely limits. Heavy hides are meet- 
ing with moderate call for export account 
at 8@8%c range as to qualities and for 
best sectioned material. 

CALFSKINS—A small lot of N. Y. calf- 
skins 9-12’s sold at $3.05. Kipskins are 
rumored sold but no details are known. 
Three weights last sold at $1.60@2.15-3.10 
and business is rumored at further re- 
ductions. Outside skins are selling at 
$1.35@1.50 range on lights. Untrimmed 
material is listed at 17@18c for cities. For- 
eign calfskins are quoted easier and in 
larger supply. Courlands are offered at 
$1.40 without locating counter bids. 

FOREIGN WET SALTED HIDES— 
Action in frigorifico descriptions of stock 
is still slow, nothing but some cows being 
reported sold this week. Unsold stocks 
of standard varieties of steers are still 
moderately small but slaughter of 100,000 
a week is expected to result in some ac- 
cumulation unless action is speedily re- 
corded. 


47 
SLAUGHTER REPORTS. 


Special reports to The National Provisioner show 
the number of livestock slaughtered at the follow- 
ing centers for the week ending March 29, 1924: 

CATTLE 


Week ending Cor. week 
March 29. Pev. week. 1923 
8 


Dh” eae eRe 195 -27,25 
Kansas City 21,164 5 
23,799 23,203 


ae 
E. St. Louis . ~ 











St. Joseph . 7,461 8,666 
Sioux City . 7,226 6,447 
Cudahy : 745 8 
Fort Worth .. Se. aseec 
Philadelphia 2,209 2,014 
Indianapolis = 2,167 1,748 
MOIR ka 6 di tes & 4,6:nsiae 1,718 1,482 
New York & Jersey City 10,058 oe 10,554 
Oklahoma City ......... 3,069 1,936 3,439 
HOGS. 
GOED circeccectvekdecn 7 937 128,472 163,100 
Kansas City .. 366 53 64,130 
Omaha ..... $4284 70,991 
i. St. Louis 43,940 54,805 
St. Joseph . 25,707 55,816 
Sioux City . . 47,448 933 
OO a -.- 16,019 18,490 
ec as. Oe ee 12,516 
PONE WOUUNEN, (56 occswecncs 7,657 é 
Philadelphia ........... 20,300 29,359 
INGIABRPONS 4. wcccccs cess 18,314 26,483 
RE er 13,720 21,852 
New York & Jersey City 61, 845 56,316 
Oklahoma City ........ 5,483 13,091 
Ghiieago ...... aoe 44,377 57,114 
Kansas City 3 17,725 25,134 
Omaha ..... 40,275 40,177 
E. St. Louis 3,927 4,835 
St. Joseph ... 20,304 21,032 
Sioux City 693 2,694 
LS See ee 230 252 342 
Fort Worth YY aware 
Philadelphia 5,503 5,442 
Indianapolis 54 222 236 
New York & Jersey City 39,920 39,394 33,693 
I ay. carsevieops et een 4,911 4,347 3,254 
Oklahoma City ......... me? “Qa 114 


CHICAGO HIDE QUOTATIONS. 


Quotations on hides at Chicago for the 
week ending April 5, 1924, with com- 
parisons, are as follows: 

PACKER HIDBS. 


bases ~ ey Week ending Corresponding 
’24. Mar. 29, 24. week, 1923. 
Spready native 


Cre @16e @16ce 20@22c 
Heavy native 

eee 12% @13c 13@14c 19@20c 
Heavy Texas 

ae @12¢ 12b@13ax 18@19¢ 
Heavy butt 

branded 

Pee @12c¢ 12%@138ce 18@19c 
Heavy Colorado 

eee @llc 114%@12c 17@18e 
Ex-Light Texas 

ee @ 8e @ 9%ec 1384%@14c 
Branded cows.. @ 8c 8b 9@ 9%ax 134%@14c 


H = 3 : y native 
nu@11%e 15@16e 


10@10%e 14144@15%e 


10@11¢ 

L ty A h t native 
Co ne Oe 9% @10¢ 
Native bulls ... 


8%@ 9c @ 9c 138% @l4c 
Branded bulls .. 74@ 8c @ 8c 11% @18e 
eee 19@22c @22c¢ @18e 
| Tras @17%e @18%ec 15% @16e 
Slunks, regular. @1.25 1. ia 1.25@1.35 
Slunks, hairless 35@50c 40@ 35@7T5e 


Light, Native, Butts, Colorado pet — steers lc 
per lb. less than heavies. 


CITY AND SMALL PACKERS. 
Week ending Week ending Corresponding 
Apr. 5, ’24. Mar. 29, ’24. week, 1923. 
Natives all 


weights ..... @ 9%5%c @10c 14 @15%e 
Bulls, native .. @ 8&e @ 8%ec 12 @18%ec 
Branded hides. . @ 8c @ Te 12 @18%c 
Calfekine ...... @18c @18c 17 @l17%e 


Cs ree @15c @l5c 154 @16c 
Light calf ..--$1.50@1.60 $1.50@1.60 $1.30@1.35 
Slunks, regular. $1-50 1.60 $1.50@1.60 $1.00@1.10 
Slunks, hairless 

We L Mewes 35 @40c 35 @40c 35 @70c 


COUNTRY HIDES. 
hater =a Week a Corresponding 
Apr. 5, 24. Mar 


"24. week, 1923. 
Heavy steers .. 9 @l0c 9 Bios 18 @l4c 


Heavy cows ... 8 @ 8%c 8 @ 8%c 12%@13%c 
ME wc tanied trae 715@ 8e 8 @8%ce 12%@13k%c 
Extremes ...... 9144@10%c 10 @10%ec 13 @14%e 
SE ska éweewees 7 @T&c TH@ 11 @l1%e 
Branded. .....3% 64%4@ Tc 7 @T%e 11 @l11k%e 
Calfskins ...... 14 15¢ 14 @l5c 14 @l5c 
ME ir ce hd ne ae 12 @138ce 12 @l138c 13. @l4c 
Light calf ....$1.25@1.35 $1.40@1.50 $1.10@1.20 
Deacons .......$1.10@1.20 $1.20@1. roy $0.90@1.00 
Slunks, regular.$0. wee 00 $0. 90@1. opi th 
Slunks, hairless.25 @30c 25 G300. 25 
Horsehides © ....$4.00@4.50 $4.00@4.50 $4. BOGS. 00 
Hogskins ...... 25 @30c 25 @30c 15 @20c 
SHEEPSKINS. 


Week end., Week end., Corresponding 

Apr. 5 24° Mar. 29. '24. week, 1923. 
Large packers .... '$8.25@3.45 $3.25@3.45 $3.35 ry 
Small packers ..... 35@3.50 3.35@3.50 > 00@ 


Packers, shearlings. 1.15 @1.15 10 15 
Country pelts ..... 1.75@2.25 1.75@2.25 i 75@2.75 
eee 28@31c 28@3ic 27@3ic 
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ICE AND REFRIGERATION 


ICE NOTES. 

Extensive improvements have been 
made in the ice plant at Easton, Md. 

The Chapin-Sacks Corporation plans to 
convert an old brewery in Savannah, Ga., 
into a cold storage plant. A capacity of 
100 cars of perishable products will be 
had when alterations are completed. 

The Merchants Cold Storage Corpora- 
tion has been incorporated in Greensboro, 
N. C.. with a capital stock of $150,000 by 
W. W. McDonald, E. L. Palmer and 
Jackson Seals. 

The Trenton, Mo., branch of the Mis- 
souri Farmers association chain of cold 
storage plants was recently opened for 
business. 

The Weiser Ice & Cold Storage Com- 
pany has opened a creamery in connec- 
tion with its plant in Council, Idaho, and 
will begin making butter. 

The ice plant of Bailey, Wicks and Ho- 
bart, Clarkston, Wash., has been en- 
larged, adding 700 tons to its ice storage 
capacity. 

The Chester Ice & Fuel Co., Chester, 
S. C., has begun construction of its new 
ice plant in that city. 


The Hampshire Cold Storage Co. has 
been incorporated in Romney, W. Va., 
with a capital stock of $65,000 by J. D. 
Christopher, L. P. Kelley and others. 

The Crystal Ice & Fuel Co., Goldsboro, 
N. C., plans to erect an ice plant. 

The Diamond Ice Factory, Lynchburg, 
Va., plans to build an addition to its plant 
and increase its storage facilities. 

on 

STEAMSHIP REFRIGERATION. 

British owned steamers have a total 
refrigerated carrying capacity of nearly 
three-quarters of a million long tons, ac- 
cording to a supplement to the 1923 “Re- 
view of the Frozen Meat Trade”, issued 
by W. Weddel & Co., Ltd. 

There are 328 steamers fitted with re- 
frigerating machinery, only vessels having 
a refrigerated carrying capacity of over 
100 tons of meat being included. The total 
capacity of insulated cargo chambers in 
the vessels listed is 69,137,500 cubic feet. 
Many of these vessels have space suitable 
for either frozen or chilled meat. 





JOHN R. 


Glenwood Avenue 
West of 22nd St. 


Cold Storage Insulation 


All Kinds of Refrigerator Construction 


LIVEZEY 


PHILADELPHIA, PA. 














eORK [NSUL ALi ss 


INVESTIGATE THE IS YEARS GOOD RECORD 
pManuractureo ApPLieD AND GUARANTEED -By- ) 











207 E. 43rd St. 


Freezer and Cooler Rooms 
spectatists ir CORK INSULATION 
Morrow Insulating Co., Ine. 


for the Meat and 


Provision Trade 
te and ara 
cations on reques' 


NEW YORK 














themselves, 
dividends for their owners. 


before shipment. They are self-contained, 


operator. 


YORK . - - 












The Key that 
Unlocks the Door 
to INCREASED PROFITS 


HOUSANDS of York Machines have paid for 
and are now earning substantial 
These machines are 
designed for service, built of the best materials for 
the purpose, thoroughly tested and rigidly inspected 
require 
very little attention and do not require a skilled 
There is probably no-other equipment 
you can buy that will be a greater help in increas- 
ing your profits than a York Refrigerating Machine. 


YORK MANUFACTURING CO. 
(Ice Making and Refrigerating Machinery Exclusively) 
PENNA. 
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In addition, on December 31, 1923, there 
were 10 steamers building with a total re- 
frigerated carrying capacity of 1,023,500 
cubic feet and another 500,000 is furn- 
ished in the new Australian Common- 
wealth steamers. 

Cold stores located in London alone 
have a capacity of 15,168,500 cubic feet, 
and the provincial cold stores 23,153,900 
more. These provincial stores are located 
at various points in the United Kingdom 
outside of London. Included in the above 
total are only those having a capacity of 
100,000 cubic feet or more. 

This total storage capacity will accom- 
modate 268,257 tons of meat stowed in the 
ordinary way, but if stowed solid, as on 
board ship, to meet an emergency, the 
space would accommodate 383,224 tons. 

ei 

YORK REFRIGERATING SALES. 

Recent sales and installations of York 
refrigerating machinery and equipment 
are reported by the York Manufacturing 
Compay, York, Pa., as follows: 

Carsten Packing Co., Tacoma, Wash.; 
a one-ton refrigerating machine. 

George Galat, packer, Kenmore, Ohio; 
one 8-ton refrigerating machine. 

John Morrell & Co., packers, Los Angeles, 
Cal; one 30-ton refrigerating machine. 

King’s Market, Nampa, Idaho; a 1%- 
ton refrigerating machine. 

Vince Kuzela meat market, Clutier, 
Iowa; a 134-ton refrigerating machine. 

The Family Grocery & Market, Dixon, 
Ill.; one 3-ton refrigerating machine. 

Swift & Company, San Diego, Cal.; one 
16-ton refrigerating machine. 

Max Leverenz meat market, Elgin, III; 
a one-ton self-contained refrigerating ma- 
chine. 

Frank Senica grocery and meat market, 
Oglesby, Ill.; a 2-ton self-contained re- 
frigerating machine. 

Swift & Company, Greensboro, N. C.; 
one 8'4-ton refrigerating machine. 

Ed. F. Miller meat market, Lancaster, 
N. Y.; one 2-ton refrigerating machine. 

William J. Wolfe meat market, St. 
Joseph, Ill.; one 3-ton refrigerating ma- 
chine. 

John Ricger meat market, St. Paul, 
Minn.; one 3-ton refrigerator machine. 

L. L. Porter, meat market, Omaha, 
Neb.; a 2-ton self-contained refrigerating 
machine. : 

Fisch & Bergman meat market, Minne- 
apolis, Minn.; one 3-ton refrigerating ma- 
chine. 

Larson Brothers meat market, Duluth, 
Minn.; one 3-ton refrigerating machine. 

J. E. J. Holland meat market, Dothan, 
Ala.; one 2-ton refrigerating machine. 

A. Starsinger & Son, meat market, 
Watts, Cal.; a 2-ton self-contained refrig- 
erating machine. 

George F. Bruss meat market, Toledo, 
Ohio; one 5-ton refrigerating machine. 

Alfred Johnson meat market, Minne- 
apolis, Minn.; a 1%4-ton refrigerating ma- 
chine. 

Barrington 


Packing Co., Barrington, 


Ill.; one 3-ton refrigerating machine. 
Gialanella 


Brothers meat market, 
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he S a matter of service, and as a measure of “preparedness,” our stock-room 

on is constantly maintained with the maximum number of Jamison Type Cold 

the Storage Doors ready for immediate shipment. 

| Suppose you were in a hurry for Doors. Suppose it were absolutely necessary 

see that old doors be replaced with new ones quickly. Suppose it were necessary that 

nt doors be obtained immediately for installation in an addition to your plant. 

ng 

~ These suppositions often become facts—and especially so at this season of the 

wh year. With the coming of Spring, comes the yearly “clean up, fix up” period— 

iw: a time when the plant is usually gone over from front to back—from top to bot- 
tom—making repairs where ever necessary in order to maintain peak efficiency. 

es, 


, Cold storage doors, especially, are subjected to unusually heavy wear—and, while 
, they sometimes can easily be repaired, in the majority of the cases it is more 
logical to replace them completely. 


er, 

yn, It is for just such necessary emergencies that we maintain this large stock of 
standard sizes of Jamison Doors. They are waiting here for you—ready to be 

ne . . ° . . . 
shipped out the day your order is received. This saves time—several weeks time! 

L; And where is it that time doesn’t mean money? 

ja- 

et, As part of this “Stock for Immediate Ship- If you haven’t received our new catalogue No. 11, 

e- ment” service, we issue weekly a Stock Sheet “7H for it. You will find it the most interesting 


x 3 . 74 pages of cold storage door information you have 
showing the sizes and number of doors in ever read with reproductions of doors, blue-prints of 


v3 stock each week. This will prove invaluable construction details and tables telling door numbers 
bs P . in stock and their dimensions. You will want this 
and we suggest that Se allow us to put you as a guide in ordering the necessary doors during 


Ty on our list to receive it regularly. your repair season. Address Desk No. 8 please. 


JAMISON COLD STORAGE DOOR CO. 


Hagerstown, Maryland, U. S. A. 
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Newark, N. J.; 
chine. 
_Chatham Brothers, butchers, Nassau, N. 
a one-ton refrigerating machine. 


one 2-ton refrigerating ma- 


Snyder-Fancher Co. market, Middle- 
town, N. Y.; a 2-ton self-contained refrig- 
erating machine. 

Rauscher’s Meat & Grocery 
ternational Falls, Minn.; 
erating machine. 


George E. Miller, 


Market, In- 
one 5-ton refrig- 


meat market, Frank- 
lin, Ohio; a one-ton self-contained refrig- 
erating machine. 

Stephen Hassett meat market, Cincin- 
nati, Ohio; a one-ton self-containd refrig- 
erating machine. 

William Selsor, meat market, St. Louis, 
Mo.; a one-ton refrigerating machine. 

G. Boullion meat market, Little Rock, 
Ark.; a one-ton refrigerating machine. 

Johnson Brothers grocery and meat 
market, Hibbing, Minn.; one 3-ton refrig- 
erating machine. 

Hurley & Ryan Co. market, Old Forge, 
N. Y.; a 2-ton self-contained refrigerating 
machine. 

Lindberg & Souers meat market, Akron, 
Ohio; one 3-ton refrigerating machine. 

. P. Ott meat market, Lakewood, 
Ohio; one 2-ton refrigerating machine. 

Adam Schaefer market, Mount Vernon, 
N. Y.; one 2-ton self- contained refriger- 
ating machine. 


GET THE FACTS! 


Learn about the great economy, the great efficiency and 
the durability of “Sterling” Refrigerating Equipment. 
about its several distinct mechanical features that are respon- 
sible for greater all-around operating efficiency. 


“STERLING’’ 
Mechanical Refrigerators 


Learn 


In a number _packinghouses, 
sausage factories, etc., “Sterling” 
equipment is working day after day 
and year after year—and piling up 
dollars for its owners. And it will 
do the same for you. 


Catalogs, etc., free on request. 
Write now—today. 


United Iron Works, Ine, 


Kansas City, Mo. 


Sales offices in all principal cities. 








Buehler Brothers, Inc. meat market, 
Rockford, Ill.; one 2-ton self-contained re- 
frigerating macihne. 

Charles White, butcher, Paterson, N. 
J.; one 2-ton refrigerating machine. 

Imperial Market, Hicksville, L. IL, N. 
Y.; one 4-ton refrigerating machine. 

Fred: C. Dedreux meat market, 2195 
Lee Road, Cleveland, Ohio; one 3-ton re- 
frigerating machine. 

John Dudzinski Lake- 


meat market, 


wood, Ohio; a 2%-ton refrigerating ma- 
chine. 

Roberts & Fitzgerald, meat market, 
Mankato, Minn.; one 5-ton refrigerating 
machine. 

A. Rowe & Sons Co., packers, Terre 
Haute, Ind.; one 20-ton refrigerating ma- 
chine. 


Thomas Flynn Co., meat market, Ford 
City, Pa.; a 2-ton refrigerating machine. 

Fred Moch, butcher, Albany, N. Y.; one 
12-ton refrigerating machine. 

Louis Thill meat market, Aurora, III; 
a 1%-ton refrigerating machine. 

Skallerud & Strom meat market, 
neapolis, Minn.; 
machine. 

Cudahy Packing Co., Quincy, IIl.; one 
8-ton refrigerating machine. 

Romann & Liebbe meat market, Musca- 
tine, Iowa; one 10-ton refrigerating ma- 
chine. 


Min- 
a 1%-ton refrigerating 
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Swift & Company, Gardener, Mass.; one 
6-ton refrigerating machine, and a direct 
expansion refrigerating system. 

Charles Leglar market, Albany, N. Y.; 
a one-ton self-contained refrigerating ma- 
chine. 

Samuel 
burgh, 
chine. 

Litzinger & Lehnan market, Patton, 
Pa.; one 2-ton refrigerating machine. 

Robinson Brothers meat market, War- 
saw, Ind.; one 5-ton refrigerating machine. 

Lloyd Brothers meat market, Martins- 
burg, W. Va.; one 2-ton refrigerating ma- 
chine. 

H. M. Gleason & Co., grocery and meat 
market, Charlotteville, Va., a 2-ton self- 
contained refrigerating machine. 

W. M. Heim meat market, Blairsville, 
Pa.; one 2-ton refrigerating machine. 

A. Simme & Sons meat market, Alden, 
N. Y.; one 6-ton refrigerating machine, 
and a brine refrigerating system. 

Frank L. Schwinger, abattoir, Tona- 
wanda, N. Y.; one 8-ton refrigerating ma- 
chine. 

Hetzler Packing Co., 
one ammonia condenser. 

A. H. Bliss meat market, Grafton, 
Iowa; a 34-ton refrigerating machine. 

A. R. Russell meat market, Huntsville, 
Texas; one 3-ton refrigerating machine. 

A. H. Kiner meat market, Columbus, 
Ohio; one 10-ton refrigerating machine. 

Davis & Palmer meat market, Lewis, 
Iowa; one 2-ton refrigerating machine. 

George Revelle meat market, Seattle, 
Wash; one 3%-ton refrigerating machine. 
J. Karl Bauer meat market, Baltimore, 
Md.; one 34-ton refrigerating machine. 

Young Brothers meat market, Cleve- 
land, Ohio; one 2-ton self-contained re- 
frigerating machine. 

Skaggs United Stores, meat market, Se- 
attle, Wash.; one 3-ton refrigerating ma- 
chine. 

Schroyer, Steinbis & Barger market, 
Eagle Rock, Cal.; a 134-ton refrigerating 
machine. 

Schroyer, Steinbis & Barger 
Pasadena, Cal.; a 134-ton 
machine. 

J. O. Warner meat market, Fostoria, 
Ohio; one 4-ton refrigerating machine. 

Gulf Mercantile Co. meat market, Gulf, 
Texas; a one-ton refrigerating machine. 

B. H. Lueken, meat market and grocer- 
ies, Sigel, Ill.; a 1%-ton refrigerating ma- 
chine. 

T. M. Whitaker meat market, of Steu- 
benville, Ohio, has added to his York 
equipment one 4-ton refrigerating ma- 


chine. 

N. G. Juve meat market, Hartford, S. 
Dak.; a one-ton refrigerating machine. 

Henry B. Hagan market, Freeport, L. 
I., N. Y.; one 2-ton refrigerating machine. 

Lewis H. Bohlman meat market, Web- 
ster Grove, Mo.; one 2-ton self-contained 
refrigerating machine. 

John J. Connelley & Sons market, North 
Troy, N. Y.; a one-ton refrigerating ma- 


Benjamin meat market, Pitts- 
Pa.; one 2-ton refrigerating ma- 


Columbia, Mo.; 


market, 
refrigerating 


chine. 
Harry L. Miller meat market, Oakland, 
Md.; one 4-ton refricerating machine. 


Ryser Brothers meat market, Medicine 


Lodge, Kan.; one 3-ton refrigerating ma- 
chine. 

John Sprick & Co. meat market, Belle- 
ville, Ill.; one 3-ton refrigerating ma- 
chine. 

Carl W. Bowers meat market, Bartles- 
ville, Okla.; one 3-ton refrigerating ma- 
chine. 


F. W. Starke grocery and meat market, 
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Supplied or Erected Complete 


UNITED CORK CO.’ 


St. Louis Office: 1420 No. Broadway 
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tional Government inquiry is not inclined 

to waver in his testimony, nor to dilate 
upon its non-essential features; he feels the 
urge to stick to concise, cold facts. 


A WITNESS under examination in a Na- 


The following are brief abstracts out of the 
testimony of Mr. Chas. H. Knight, of the Louis- 
ville Provision Co., Louisville, Ky., before Mr. 
Fisher of the U. S. Department of Agriculture, 
in a recent hearing in Chicago. 


Q. “Will you just describe what is meant by 
a refrigerator truck?” 


Mr. K. “A refrigerator truck is just the or- 
dinary type of large truck, usually, with an 
insulated body on it in which you put the ice 
and salt and make a brine solution, the same as 
you would on a railroad car, and the motion of 
the truck rolling over the road circulates this 
brine through the system of pipes ——-—_—_—. 
(Referring to ABC Refrigerator Motor Truck 
Bodies.) “We are handling now a volume of 
around 80,000 pounds a week by this system. 





* * * 


A. B. C. Refrigerator Motor 


Q. “Now, Mr. Knight, how far, in your judg- 
ment, do you think meat can be successfully 
and profitably handled by these refrigerator 
trucks, with hard roads, of course?” 


Mr. x. * I think it is very safe 
to figure on a 125 to 150 mile run without chang- 
ing crews or anything. 








Q. “Then I take it, that from your experi- 
ence, you are of the opinion that the meat can 
be delivered cheaper by the slaughterer within 
one hundred miles of his plant than if it is trans- 
ported a longer distance over the railroad?” 


Mr. K. “Yes, sir, it can be handled cheaper 
because it does not require a permanent pack- 
age. It costs fully 25 cents per 100 pounds to 
package meat so that the railroads will accept 
it from you. The package in which it is carried 
on this truck is a return package, and they get 
full credit when they bring it back to the house, 
and it is used over and over again, being a per- 
manent package. Secondly, the meat has its 
original bloom on it, delivered to the customer 
within 6 to 8 hours from the time it is packed in 
the house.” 


Truck Bodies and Wagons 


ANHEUSER-BUSCH, Builders 


St. Louis, 


U.S.A. 





PAUL W. & GUY F. MINNICK 
280 Madison Ave., New York 
Eastern Sales Representatives 





CANAVAN MOTORS CORPORATION 
401 Wells Fargo Bidg., 216 U. S. Natl. Bank Bldg., 617 Pioneer Bldg., 
SAN FRANCISCO PORTLAND SEATTLE 
Western Sales Representatives 


Westinghouse Bldg., 
LOS ANGELES 
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CLEAN | 
REFRIGERATION 


at a turn ofa button 


The biggest single profit maker in any business handling 
perishable food products is ‘‘Clean Refrigeration”’ 


a. 
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Features of The Climax 
Model B Refrigerating Unit 


1. Self Contained Unit—The Com- 
pressor, Motor, Oil Separator, Con- 
densers, Liquid Receiver, Scale Trap, 
Valve Controls, and Safety Switch all 
mounted on one substantial frame. 

2. Compact in construction, yet is 
readily accessible at every part. Floor 
space required 3’ x 6’. Can be taken 
through any 214’ doorway or passage. 

3. Complete High Side Unit with mo- 
tor mounted weighs only 1500 Ibs. Does 
not require special foundation. Can be 
placed on wooden floor at side or rear 
of refrigerator, if desired. 

4. Simplicity of control by means of 
water valve also provides absolute safety 
under all conditions. 

5. Wrist Pin upkeep eliminated. There 
are no Connecting Rods, Wrist Pins or 
Wrist Pin Bearings. 

6. All working parts fully submerged 
in oil. 

7. All bearings generously oversize. 

8. Non-clearance Compressor. 

9. Simple and efficient Suction and 
Discharge Valves, readily accessible by 
removing Cylinder Head. 

10. All Control Valves and Automatic 
Safety Valve contained in one piece drop 
forged steel manifold block. 

11. Multiple, headered, double pipe 
condenser. All gas chambers welded. 
All water pipes accessible for cleaning. 
12. Entire water system easily drained 
to prevent freezing. 


13. Machine cannot be accidentally 
operated without a sufficient supply of 
condenser water. 


14. Large volume, welded oil separator 
provides positiveseparationofoil from gas. 
15. Extra large liquid receiver—welded. 
16. Entireunitcarefullytestedatfactory. 
17. All materials and workmanship of 
highest order. All parts interchangeable. 
18. Designed to give high operating 
efficiency. 


"4 
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Write us about your requirements. The services of our 
engineering and sales departments are offered without 
expense or obligation to you. 


—Because spoilage losses are cut down. 
—Because you can store perishable foods, bought at low 
prices, taking long profits when prices are higher. 


. — Because you are absolutely independent of ice deliveries. 


You have refrigeration Sundays, Holidays—every day, 
at the turn of a switch. 

—Because you avoid the muss and slop of melted ice. 

—Because your food products are always free from damp- 
air odor taints. 

—Because your food products are never water-soaked or 
water-spoiled. 

—Because your place is invitingly clean and fresh in appear- 
ance. 





REFRIGERATION UNITS 


provide Clean, Dry Refrigeration at lowest cost both for 
operation and upkeep. Note these advantages of our 


Model B unit. 

Can be moved through a 2% ft. door. Takes up only 36 in. x 72 in. 
floor space when assembled, is only 4 ft. high, and weighs only 1,500 
Ibs. Requires no special concrete foundation. Is economical to operate 
and absolutely dependable. Installed to meet your particular require- 
ments by experienced Refrigeration Engineers. 

We also make Rotary Type Units for smaller requirements. 


Climax Engineering Co. 

1821 South Fourth Street Clinton, lowa 
For your convenience in any emergency, we have 16 , 
Also 


Service Stations scattered from Coast to Coast. 
Sales Offices in Principal Cities. 







Manufactured and 
guaranteed by a 
$2,500,000 Corpor- 
ation, the Climax 
Engineering Co., 
assuring the most 
prompt and thor- 
ough service,should 
the need arise. 
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New Haven, Conn.; a 2-ton self-contained 
refrigerating machine. 

A. L. Crandall Co., market, Syracuse, N. 
Y.; one 2-ton self contained retrigerating 
machine. 

Peter Echrich, grocery and meat mar- 
kets, Ft. Wayne, Ind.; one 8-ton refrig- 
erating machine. 

B. K. Brown & Sons Co., Inc., market, 
Remsen, N. Y.; two 12-ton refrigerating 
machines. 

S. R. Norris, butcher, Sierra Madre, 
Cal.; one 2-ton self-contained refrigerating 
machine. 

Borning, Winters & Gehrig, meat-mar- 
ket, Reedsburg, Wis.; one 5-ton refriger- 
ating machine. 

W. J. Laudermilch, meat market, Her- 
shey, Pa.; one 2-ton refrigerating machine. 

B. & B. Sausage Co., Rockford, Ill.; one 
5-ton refrigerating machine. 

William Waddington, meat market, Chi- 
cago Heights, Ill.; one 3-ton refrigerating 
machine. 

Charles P. Sindlinger, meat market, 
Shelbyville, Ind.; one 3-ton refrigerating 
machine. 

Louis R. Roth, meat market, Indian- 
apolis, Ind.; one 2-ton refrigerating ma- 
chine. 

S. J. Neimeyer, meat market, Neoga, 
Ill.; one 2-ton refrigerating machine. 

A. U. Mattson, meat market, Nome, N. 
Dak.; a 1%-ton refrigerating machine. 

Charles G. Frett, meat market, Aurora, 
Ill.; one 3-ton refrigerating machine. 

Foley Meat Market, Foley, Minn.; one 
3-ton refrigerating machine. 

E. G. Shinner, meat market, Sterling, 
Ill.; one 3-ton refrigerating machine. 

Fred Muralt & Co., meat market, La 
Moure, N. Dak.; one 3-ton refrigerating 
machine. 

William Suchner & Sons, sausage manu- 
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facturers, Detroit, Mich.; one 15-ton and 
one 10-ton refrigerating machine. 

O. E. Corbin, meat market, Le Roy, IIL; 
one 3-ton refrigerating machine. 

Steidl Brothers, packers, Paris, Ill.; one 
15-ton refrigerating machine. 

T. D. Moriarty, meat market, Fitchburg, 
Mass.; one 2-ton self-contained refrigerat- 
ing machine and complete retrigerating 
system, 

Swiit & Company have equipped their 
branch at Charleston, S. C., with a 30-ton 
York refrigerating machine. 

W. K. Hutchinson, grocery and provis- 
ion markeis, Arlington Center, Mass.; a 
5-ton refrigerating machine. 

——— eee 
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NEWARK’S PUBLIC MARKET. 


One of the finest public markets in the 
country was opened recently in Newark, 
N. J. It is known as the Center Market, 
and cost $5,000,000 complete. 

There are 250 booths on the two stor- 
ies of the building. A refrigerating plant 
in the basement supplies refrigeration to 
all booths, as well as to a cold storage 
room in the basement. The booths are 
finished in white tile with white tile coun- 
ters, the effect being one of immaculate 
cleanliness. 


The old time measuring bin has been 
banned and quarts and pecks are now con- 
verted into pounds and ounces. This, of 
course, necessitates the installation of 
many scales in the Center Market. 

As may be seen in the picture, many of 
the booths are equipped with Chatillon 
scales. The fish market, separated from 
the rest of the markets by a glass parti- 
tion, is equipped throughout with Chatil- 
lon scales. These scales were installed by 
the Newark Butchers’ Supply Company. 
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CHATILLON SCALES IN NEWARK MARKET. 


ANOTHER PIONEER PASSES 

Charles Hutwelker, well known Brook- 
lyn packer, died at his home, 2003 Avenue 
J, Flatbush, on March 26th. Mr. Hutwel- 
ker was born in Mendota, IIl., and was in 
his 67th year. 

Mr. Hutwelker started in business at 
No. 80 Manhattan Avenue, Williamsburgh 
section of Brooklyn. Leaving there some 
twenty-one years ago, he started the busi- 
ness at 5th Avenue and 19th street, Brook- 
lyn, with his brother, the firm being 
known as Hutwelker Brothers. He found. 
ed the original Hutwelker & Briggs Co., 
in Hall street, Brooklyn, and at the time 
of his death was vice-president of the 
Fige & Hutwelker Company, pork packers 
and slaughterers, at 627 West 40th street, 
New York. 

He was a member of the New York 
Produce Exchange and was on its advis- 
ory committee. He was also a member 
of the Baltic Lodge, A. F. & A. M. Ma- 
sonic funeral services were held last Sat- 
urday evening. Mr. Hutwelker is survived 
by his widow. Mrs. Dorothea Hutwelker, 
three sons, Charles F.. Herbert E. and 
Walter W., and a daughter, Mrs. Sidney 
Watson. 

%. 


“BOSS” HASHERS AND WASHERS. 
That wide-awake packers are quick to 
recognize the superior merits of such com- 
binations of equipment as the “Boss” com- 
bination hasher and washer, as shown and 
fully described in THe NatIoNAL 
PROVISIONER, is proved by orders for 
four of these lately booked by The Cin- 
cinnati Butchers’ Supply Company. 











A section of the fish market in the new Center Market, Newark, N. J.. equipped with Chatillon scales. This market is one of 
the finest in the country, and was visited by 200,000 people the first 10 days it was open. 
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Chicago Section 


_E._C. Merritt, the Indianapolis Abattoir 
Co., Indianapolis, Ind., was in Chicago this 
week. 


Charles S. Hughes, of the Hughes-Curry 
Packing Co., Anderson, Ind., visited his 
Chicago friends during the week. 

E. S. Urwitz, of the Dryfus Packing & 
Provision Co., LaFayette, Ind., called on 
his Chicago friends this week. 

W. P. Matthews, of the Procter & Gam- 
ble Company, Cincinnati, Ohio, spent a 
few days in Chicago this week. 


P. A. Jacobson, president of the Inter- 
state Packing Co., Winona, Minn., was a 
Chicago visitor during the week. 


Vice-president Isaac Powers, of the 
Home Packing & Ice Co., Terre Haute, 
Ind., was a visitor in Chicago this week. 


C. A. Powell, secretary and treasurer 
of David M. Lea & Co., Inc., Richmond. 
Va., wooden box manufacturers, was in 
the city this week. 


Packers’ purchases of livestock at Chi- 
cago for the first four days of this week 
totaled 31,230 cattle, 14,878 calves, 79,750 
hogs and 35,622 sheep. 

F. H. Goodridge, of the well-known 
livestock commission firm of Goodridge 
& Mattingly, Louisville, Ky., was a visitor 
to Chicago last week. 


The Foell Packing Company is now 
located at its new address at 3117-3123 
West 47th street, Chicago, where it has 
a handsome new plant. 


Swift & Company’s sales of carcass beef 
in Chicago, for the week ending Satur- 
day, March 29, for shipment sold out, 
ranged from 7.00 to 20.00 cents per pound, 
averaged 13.08 cents per pound. 


C. B. Martin, of Sterne & Son Co., is 
handling train reservations for those who 
intend to go to the convention of the 
Interstate Cottonseed Crushers Associa- 
tion in New Orleans, La., next month. 
Mr. Martin hopes to get a large number 
to make the trip. 


BACK FROM WEST INDIES. 

T. W. Taliaferro, president of Ham- 
mond Standish & Co., Detroit, returned 
this week with Mrs. Taliaferro from an 
ccean voyage to the West Indies and 
South American ports. The hot climate 
prevents the people of these countries 
from being heavy meat eaters, conse- 
quently they buy little outside their own 
production. Mr. Taliaferro found both 
Cuba and Porto Rico prosperous, and 
was especially impressed with the latter 
island. The prosperity was quite in con- 
trast to conditions in islands belonging to 
other powers. The trip was enjoyable, but 
“once was enough” for this busy packer. 
He was glad to get back on the job again. 

1% 


— 
PACKERS EMPLOYEE INSURANCE. 


Nearly three hundred of the employes 
of F. G. Vogt and Sons, Inc., well-known 
meat packers of Philadelphia, have ac- 
guired additional insurance protection 
through an arrangement that concern has 
just made with the Metropolitan Life In- 
surance Company. 

This group of workers has, since De- 
cember of 1919, been protected through 
life insurance given to them by their em- 
ployers. Under the new arrangement this 
life insurance will be supplemented by a 
policy providing for the payment of week- 
ly benefits for any disability or injury due 
to sickness or accident not suffered in the 
course of employment. In the latter in- 
stance the workmen’s compensation law 
protects all wage earners. 

In the event of illness or accident not 
directly attributable to occupation the 
average worker is left unprotected, and it 
is to give its employees this assistance 
that the Vogt firm has provided for the 
new phase of the group plan. 

Employees whose weekly earnings 
average under thirty dollars a week will, 
by paying fifty cents a month, assure 
themselves of a weekly benefit of ten 
dollars which will begin on the eighth 
day of incapacity and extend through 
twenty-six weeks, if the period of con- 
valescence is that long. Those earning 
between thirty and fifty dollars a week 
will receive $20 a week by paying one 
dollar a month and those earning more 
than fifty dollars, by paying $1.50 a month 
will protect themselves to the extent of 
$30 a week over a similar period. 

All workers of the Vogt Company who 


have been employed six months or more 
are eligible to this new protection. It 
is pointed out that the insurance is on 
a contributory basis, the sum charged the 
employe being but part of the required 
premium and the company assuming the 
net balance. 
a 

CHICAGO PROVISION STOCKS. 

Stocks of provisions in Chicago at the 
close of business March 31, with compari- 
sons, are reported by the Chicago Board 


of Trade as follows: 
Mar, 31, ’24. Feb. 29, '24 Mar. 31, ‘24. 
Mess pork, new, 
made since Oct. 
— Yl 659 635 862 
Other kinds of 
barreled pork, 
| Ae ere 
Il. S. lard, made 
since Oct 1, 
1923, lbs. .... 26 933,391 15,799,318 
Other kinds of 
ee 
Short rib 
dles, 
since Oct. 1, 
1923, Ibs. ..... 
D. S. clear bel- 
lies, made _ since 
Oct. 1, 1328.... 
D. 8S. rib bellies, 
made since Oct. 
1, 1923 


33,598 24,713 


8,704,646 


7,108,455 6,252,395 4,790,850 


2,881,584 2,563,319 = 3,995,151 


26,695,165 19,168,874 
22,819,857 
6,228,991 


4,682,315 


D. S. rib bellies, 

made previous to 

ee ie SS ees 5,400 
Extra short clear 

middles, made 

since Oct. 

ee, sas. 181,566 186,729 642,320 
Short clear mid- 

@ies, ibs. .... 454,452 408,041 312,483 
Extra short rib 

middles, Ibs. ; 61.600 31,600 79, 6A4 
Dry salted short 

fat backs, Ibs... 4,125,446 3,346,986 5,852,971 
D.2 7 salted 

shoulders, Ibs.. 37,600 34,598 165,128 
Sweet pickled 

hams, ibs ..... 48,564,479 49,058,519 32,391,704 
Sweet pickled 

skinned hams, 

Ibs. ........... 22,728,956 25,709,731 24,596,940 
Sweet pickled 

bellies, Ibs. ... 20,441,952 19,496,551 9,220,540 
Sweet pickled 


California or 


picnic hams..... 14,334,840 


Sweet  pickicd (15,516,924 12,643,985 
Boston Bhoutd: | 
a ae 
Sweet pickled 
shoulders, Ibs... 287,907 243.737 124,974 
Other cuts 


of 
meats, Ibs. . 6,644,287 


12,031,887 
Total ceut 
meouts,. Tbs... .154,845,939 


149,441,218 124,877,630 





Cc. W. Riley. Jr. 
BROKER 
2109 Union Central Bldg., Cincinnati, 0. 
Provisions, Oils, Greases and Tallows 
Offerings Solicited 














Provision shipments from Chicago for H. C. GARDNER F. A. LINDBERG George F. Pine Walter L. Munnecke 
the week ending March 29, with com- GARDNER & LINDBERG Pine unneckKe Co. 
parisons, —— ee ce ENGINEERS ° PACKING HOUSE, & COLD STORAGE 

st week. Prev. week. Last year. Mechanical, Electrical, Architectural CONSTRUCTION; CO IN TIO! 
Canned meats, cases. eset tozee “ir ety | SPECIALTIES, Packing Plante, Cold Storage, OVER HEAD TRACK WORK. 
Fresh meats, Ibs. ..36,116.000 34,192'000 20,007,000 Manafacturing Plants, Power Install- 10 Marquette Phones: 
Pork, bbls. ............ 141.568 S«4 3084 ations, Investigations Bidg Detroit, Mich. Cherry 3750-3751 
Lard, Ibs. .......... 9,979,000 13,679,000 8,952,000 1134 Marquette Bldg. CHICAGO ‘a 
H. P. Henschien R. J. McLaren Mm. P. BURT & COMPANY 


HENSCHIEN & McLAREN 


Architects 
1637 Prairie Ave. Chicago, Ill. 


PACKING PLANTS AND COLD STORAGE 
CONSTRUCTION 


H.N. Jones Construction Co. 


Engineers 
San Antonio, Texas 
Designs and Builds 
Packing Houses 





30 Years Experience 


Engineers & Architects 
Packinghouse and Cold Storage Designing— 
Consultation on Power and Operating Costs, 
Curing, etc You Profit by Our 25 Years’ Ex- 

menee. Lower Construction Cost. Higher 
nmcy. 











206-7 Falls Bldg., MEMPHIS, TENN. 





Fred J. Anders 


Anders & Reimers 


Chas. H. Reimers 


ARCHITECTS 
ENGINEERS 
314 Erie Bidg. Packing House 
Cleveland, O. Specialists 











PACKERS ARCHITECTURAL & ENGINEERING CO. 


WILLIAM H. KNEHANS, Chief Engineer 


ABATTOIR PACKING AND COLD STORAGE PLANTS 
Manhattan Building, Chicago, III. 


Cable Address, Pacarco 
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CHICAGO RETAIL MEETING 
Five of the best-known men in the Chi- 
cago meat industry are to address a meet- ? 
ing of south side retail meat dealers and ene rotect 
grocers which is to be held at the Wood- . 
lawn Masonic Temple, University Avenue Yourselves with 
a & 64th Street, Wednesday evening, April 
on 9, at 8 p. m., according to an announce- cy ° 
the ment made by the Meat Council of Chi- t 1S ime unc 
ired cago, the organization which is sponsor- 
the . : ° 
ng the meeting. ; 2 
: PDA 8 aia gt ie Many a faithful employee, conscien- 
gear gre Ve eee tiously performing his duties, in connec- 

Armour and Company, John A. Hawkin- tion with heat-treating processes, has 

<4 . >] > f j y. - > . ° 

the son, pre sident of the Allied I ackers, Tuc:, had to stand the blame for heavy spoil- 

y John A. Kotal, secretary of the United age, in the past—simply because he 
ari- : ; sane ee ies 7 : 

aul Master Butchers’ Association, R. C.«Pol- couldn’t prove that he was on the job! 

= lock, managing director of the National : 

Live Stock and Meat Board, and R. H. In every manufacturing process call- 

, Gifford, of Swift & Company, will ad- : fi ing for temperature control you can now 

dress the meeting on problems of interest protect yourself against unjust repri- 
862 to meat dealers, with special emphasis on mand by means of the TIME PUNCH attachment of the Columbia Recording 
the “Ready-to-Serve” movement which is Thermometer, 

1,713 being taken up in many large cities. 

A committee of ——— “sas Side The Day and Night Chart furnishes a true record of temperature variations. 
ar pe Rag oor f ). O ee vc ng But the Time Punch, operating exactly like a time clock, registers the very minute 
“J ay - 4 yuS * ee " . . 

»,850 eC SEIS Fee —— See oe of your visit, showing beyond question that you watched the chart at stated inter- 
merman, J. L. Goldberg and Bismarck ae LOB ag te a eg Nl REE ta Mi Mg I oy ter nge 
Feilcheafeld, has been working on the vals. Your ~— does aes take your wor ; e little punch hole in 

,131 plans for the meeting and anticipates a the margin of the disc, made at the instant you press the button, backs you up in 
large attendance. your assertion that you kept your eye on the temperature. It proves that you 

Model window and counter displays are were faithful in the discharge of your duties. 

). 857 to be shown in the meeting hall to illus- f ‘ ‘ . 2 . 

trate the point brought out by some of As a matter of self-protection urge your Superintendent to install Columbia 
the speakers, the committtee announces. Recording Thermometers with Time Punch attachment. They cost no more than 
This is one of a series of meetings being ordinary recording thermometers without this valuable feature. 
held in different sections of Chicago for , 
the meat trade. The dealers are requested The Time Punch attachment is also supplied on Columbia Recording Gauges and 

320 to bring their shop assistants with them. Tachometers. 

483 [he entire meeting, including the refresh- Write today for Catalog H-49 

aa ments which are to follow the program, 

; is free. 

971 &. q ° S ’ 

rican Schaeffer & Budenberg Corporation 

pee CHICAGO LIVESTOCK. Mer ican sciaeller a Du alla 

7 RECEIPTS. Succeeding 

040 Cattle. Calves. Hogs. Sheep. The Schaeffer & Budenberg Mfg. Co. 

if Mon., Mar. 24......22.511 4,489 78,997 19.417 : : ’ 

Tues, Mar. 25...... 10,452 6.285 32,723 9,965 American — ae ng cto Mfg. Co 

540 Wed., Mar. 26...... 8,045 1,757 28,244 7,234 Hohmann-Nelson Company 
gga ica os. = cat ae General Offices: Berry and South Fifth Streets 
'Tl., MAP. 2G.cceee . S 00,10 O86 
Sat., Mar. 29 .... 881 379 4,857 5,708 BROOKLYN, N. Y. 

Totals last week...53,429 19,031 204,481 65,748 *Boston Cleveland Tulsa 
Previous week.. .57,865 18,571 206,022 70,766 Buffalo Detroit Philadelphia 

97. Year ago..... .51,274 20,626 197,188 76,188 *Chicago *Los Angeles *Pittsburgh 

‘974 Two years ago 47,245 20,019 133,540 65,776 *Stock carried at these branches 

887 SHIPMENTS. 

= Mon., Mar. 24...... 5,756 158 24,270 

a Tues., Mar. 25......-. 3.428 201 11,216 * 

- jWed., Mar. 26........ 3.730 92 7,442 
TOMe., SORE, Bee ccveers 3,490 154 8,004 

—_ Bil:, MARS QBs... 0. 1,939 36 14,451 
Sat., Mar. 20......... 176 ise OeeOD 

‘i Totals last week..... 18,519 641 
Previous week. . .. 18,570 66 e 
eC | .. .14,609 823 R d | h t 

, Two years ago....... 16,646 286 : ecor ing ermome ers 

Receipts at Chicago Stock Yards thus far this year eI ie 
to March 29, with comparative totals: th Pp h 
fron seen. wi I ime unc 

— Cattle 152,25 724,102 
Calves 194,408 186,683 

me Hogs | 18,184,438 2,739,973 

> — “rr ae pr Average Following is given the net supply of cattle, hogs 

; cgay 79'580 74.682 Number weight. Prices and sheep for packers at the Cnicago Stock Yurus 

. Bra ann Sous Sale sami nape tt received. lbs. Top. Averaye for week mentioned: 

Combined weekly hog receipts at eleven markets for *Week ending March 29.205,600 233 §$ 7.60 $ 7.35 
1924 to March 29, with comparisons: aa WOGK © ic. cviccal Sy HK Cattle. Hogs. Sheep. 
Week. Year to date. fe en ee ee 10.60 10.05 *Week ending March 29....35,105 135,200 45,900 
Week ending March 29...... 775,000 11,324,000 Previous week ........... 3S, f 128,492 44,377 

Previous week.. ; 757,000 wingasne W923 eee eee eee eee ee ee eens 36,665 8,653 51,522 

1 Wear nents co. ee. 805,000 1922 PTEETULER TERE - 380,599 105,811 46,368 
Corresponding week 1922...... 489.000 PP errrer rr erererere reer: 85,648 68,883 

—_ Corresponding week 1921..... 454,000 8 . 26 i 

_ Combined receipts at seven markets for Saturday, March 29, estimated. 

March 29, and the corresponding period for previous Chicago packers hogs slaughtered for the week 

‘fj years: ‘ - ~ ending March 29, 1924: 

*Cattle. ogs. eep. ; o ik “enn 610 7 e160 eh eg SOOO DOR C OCLOO CPC POEL Cre 10,700 

s Week ending March 20....171,000 85,000 161,000 A¥,, 19181028. ........ 123.00 ate ee caiing Anglo-American .........::.+s.0sc0cccuseuuees ‘= 
Previous week.....ececeees 183,000 627,000 189,000 0 «199 Fai ™ ance once out beeen aw ehaoeeeen: 14,900 

Sy 923 - . 5, March 29, 1924, unofficial. cs 4, 

“ed MS. sc a-e:ajeane te dis ain weal eave 174,000 688,000 208,000 $Railroad strike curtailed receipts SS REE pe tree Sete ne 7,300 
Le REP EP RE SS TER ORE SET! 150,000 380,000 163,000 a ; ee p72) A SG 8 RRS Ege Se eM Wet na guN 10,600 

or RS ee aa ee 142,000 360,000 216,000 oe eon Si) Te Not SS SRS il SRO IRCRE se amet sia 5 

| Combined receipts at seven points for the week WEEK AVERAGE PRICE OF LIVESTO . Boyd-Lunham esata LTRS Eee e eee e eee teen es 

° ending March 29, with comparisons: Cattle. Hogs. Sheep. Lambs. WRI EE A cicada kd set udeaed dec 

~ad Week ending March 29..$ 9.55 §$ 7.35 $10.00 $15.§ RUNDE MPEG 45.0.0 <5 0.44'0:s 0.04 s:ejad Nl ciel nea 

4 *Cattle. Hogs. Previous week 9.65 7.30 9.50 15.80 ME I ce vs cia dv.nn a cake weninnsebar<cle 
— ee an ae 2,310,000 9,447,000 WOZB ew seeseves 9.05 8.20 Independent Packing Co.. - Syecwet 
1 2,330,000 8,569, SET Te ee 7.75 = 10.05 Brennan Packing Co. ; 
174,000 , | Ce See nene ey 7 9.30 ee oo c0 od 6 acne 4. ca wlalgieee uote Man 
| a1 «6:0 iwieyeh ue De a See aE ese 15.20 SE EINE TOE, a. acs 4 080 O's 8 Coe acl end ep euan 
s —— WO ieee ue cessing hak E 19.90 Pe acces cuca sks'ca me Ohewnsdenesee eee ate 
*Calves at Omaha, St. Louis and St. Joseph are 2918 --------+-+++++++++: 18.75 17.40 44.300 
> , P a a I Se RIE og oe 75 15.45 PE ee ees Fre hr me Ee wend. 144,300 
© counted as cattle. So Ne Ie le oat ER 9:70 Se ee ae 142,100 
> P S We? Bh. > Se lew a 6.95 EMMI Se ono as atnda coda daeecusbrs woke ....163,100 
Chicago Stock Yards receipts average weight and 1914 ................... 8.89 i MEE cnc coals dail oR sade d 44 dui iudd ween 110,100 
> = — average prices for hogs for under-mentioned = ae NO RO ain rein oS dinshpsls wep'h tems vgs enh geet 85,300 
ecks: Av. 1914 to 1998....... $10.45 $12.10 $10.10 $13.40 (For Chicago livestock prices see page 44.) 
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Chicago Provision Markets 


Reported by THE NATIONAL PROVISIONER DAILY MARKET 
SERVICE 


CASH PRICES. 
Actual Cariot Trading, 
April 3, 1924, 


Green Meats. 


Based on Thursday, 


Regular Hams— 






g @14% 
av; a4 
2 rs @i4 
14-16 Ibs. its eSeew koe boctk>h ab naan hee @14 
16-18 Ibs, avg @14% 
ee Os PKs xnerenkes ho suunueeseeente 15 @15% 
Skinned Hams— 
oO Rn renee @16 


16-18 lbs. avg 


@15% 
18-20 lbs. avg. 


@155, 




















NG ie be ct ge i Ss ION @l4 
SS. Serre @13% 
ie Ci. Mase accscbensceeacs kewn ea @12% 
Se RNS eet SG ae aR @12 

Picnics— 
Rg SR RRP RES FG pee or mtr ge ry an @8s& 
2 Oe SS ree ane @ 7% 
SE Se ee ee @ 7% 
I es @ 7% 
te Mi Mi fc cca nbbtciwessewetasowee @i7 
Clear Bellies— 
i uch anbewnsebseardessaas’ @13% 
ee ey Mac esicnseseshssouerscaenss @11% 
Oe Se ee ree @li1 
SS ee a ene @il 
a oe Cae ee ee @10% 
Pickled Meats. 
Regular Hams— 
Sis shacssauee ra eb askenae 13% @14 
ti Mn ccbssss se eshwbebseewsabele 13%@14 
PM cdhuk« sens visdd yah ens ssae 13%2.@14 
i och sent snu see obo b eee khan 13%4,@14 
fe ees 14%4,@15 
Boiling Hams— 
CO tks scene sceebehenen eens @15% 
OO) FOS ane @16 
ee eee @16 
Skinned Hams— 
i, oo ce ce ee kee seman eee @15% 
Miran dons 25b0605sS8es0neseese @15% 
a eer ree @14% 
ee ee @13% 
cc iddc dl biseeh unin ebeas se @13 
i nT ci. Fe hab sbaines$ sh 0s>0>0% @12% 
Gls GS xo ob s5 bss nweh no oeenoecee @2 
Picnics— 
i Se c.6dbenaveseuib babassenees @ 8 
So SY SS ey errr @ 7% 
tsb bs seendwsneeen sehen eons @ 7% 
EE ST, 56.50Kbe000secebeeee sesso ss @ 7% 
Dc. icc ipabscakadesnbbos cua @ 7% 
ee ae ee @i7 
Bellies (square cut and seedless)— 
BB BR; BiBe ccc cccccsvescsvcccccccces @12% 
ff See ee D11% 
ME stad pbewevbeecnssscuesses> @10% 
rer rrr @10% 
EY Se Us Si sn tedonnscctovsdaccccece @10% 
Dry Salt Meats. 
Extra ribs, 35-45 @ 9% 
Extra clears, 35- @ 9% 
Regular plates, @ 7% 
Clear plates, 4-7 @ 8% 
TOW DULCE 2. ncccccccccccccccscccccsescces @ 6% 
Fat Backs— 
Se Ss Os see haven bob onsesen reese ee @ 8% 
BP-ED TB. BUBoc cc ccswccasssccccscscocscves @ &% 
BZ-24 TDS. BVB.. 2c cc ccccccsccvcccccsceses @ 8% 
i sigh» >ess'ss5 ens bus 06s sn bes @ 9% 
i Cn Mi n+p cso pobsosnsbeccbsece® @ 9% 
i coccsivetnnesbeee een esae® @104% 
PG RIES ck 0 65s 06 4004010 20 5006 040% @10% 
Clear Bellies— 
Cy ee re per 104 @10% 
errr rer ee 104% @10% 
20-25 lbs. avg 5 NAdateedee be eeb ose ee 101, @10% 
i 5S sch ess eb ees duane ad abenk 104% @10% 
i ene eis eee awe 10 @10% 
TY SE ban euhuse seta es nee eeeen 9%@10 
EE. coe ccuccbw kab bonhanete 9%@ 9% 


FUTURE PRICES. 
Official Board of Trade, Range of Prices. 











SATURDAY, MARCH 29, 1924. 

Open. High. Low. Close. 
LARD— 
ES See: 10.8714 10.87% 10.8214 10.8214 
May 6 11.02% 10.921 10.92% 
July 11.25 11.17% 11.17% 
CLEAR BELLIES— 
OE Sate GsUUbasnt> ahekay oosasss: -hdsuee 10.15 
MOV usthshessa teste: Mans. (secnee sine’ 10.32% 
SHORT RIBS— 

MERU. sutuaunswacea 9.55 9.55 9.55 9.55 
PU S95 sacsias Sees Beceem  sosese.) seduce 9.82% 
MONDAY, MARCH 31, 1924. 

Open. High. Low. Close. 
LARD— 
SNE, nc Webaees: hee 10.77'4 10.7744 10.70 10.70 
aS aa 10.85 10.85 10.77% 10.77b 
DS ankGciseaen be 11.05-07 11.07% 11.05 ax 
hE RTS we 11.25-22 2 11.25 b 
CLEAR BELLIES— 
DE casa capeeete? Sons Shexee ~ eaeees 10.15 n 
DN. ccckiuiesnanen!. Gees Shbbss: newdnw 10.27 b 
PN: Saasvnabheseness Baaee’~ Wenoes 10.60 
— RIBS— 

NS Ao POV E e 9.55 9.55 9.52% 9.52 ax 
July FON sh Se ONSS Ss) aeESEl Wee eeN, | babsee 9.82 ax 
TUESDAY, APRIL 1, 1924. 

Open. High. Low. Close. 
LARD— 
DE seuss bs buaee: acces Meat eeks be casot. i0.70 
er rrr Tr: 10.80-82 10.821 10.80 10.82 ax 
ME 444 sees senenus 11.05 11.07% 11.05 11.07 ax 
won cine 20h eee ee ae 11.271 11 % 11.27! 11.27 b 


10.27 
10.5714 10.57 











od Shem eeaebeses 10.60 10.60 b 
SHORT RIBS— 

Dt ila ret ees l akaks’ wheas-e theemee 9.55 b 
De. Geese asnksess “hetee. cSeoRG" “saeeue 9.85 b 
WEDNESDAY. APRIL 2, 1924. 

Open. High. Low. Close 
LARD— 
i 6 oshuss sae 10.67 n 
DM occcécunsnucee 10.77 
ne sa6cdsane ender 11.02 b 
a rr 11.25 b 
CLEAR erent 
Me -psasncsanawuse 10.20 10.20 
MES: os hcusukancnet 10.50 10.55 ax 
PES Sac on'k susmic eek 10.85 10.85 ax 
SHORT RIBS— 
i  conccssvnuses cesses, Sessee anesies 9.60 b 
PERG ss nswweceaasdion beegs wewene eescins 9.90 
APRIL 3, 1924. 
Open. High. Low. Close. 
LARD— ¥ 
RT Core a ee ee ee 10.75 
re a 10.80 10.87% 10.80 10.87 
ED. svesedeaseone we 11.00 11.10 11.00 11.10 b 
ee 11.25 11.35 11.25 11.35 b 
CLEAR BELLIES— 
iY sasscsevesseoe ness (ovaenm’ -aboees 10.20 n 
Dn wnehesesesadss 10.55 10.55 10.52%, 10.52 ax 
BE, celau asses: S8es 4 > Ueeeweh eames 10.85 
SHORT RIBS— 
i: itccetesbebt en teess>.a4eses” “Assn > 9.95 
PE ovccceweescbee's 9.95 9.95 9.95 9.95 
FRIDAY, APRIL 4, 1924. 
Open. High. Low. Close. 
eT ere 10.90 b 
11.00 10.92 11.00 b 
11.25 11.15 11.25 
11.45 11.40 11. 40 b 
10.22 ax 
10.55 
10.85 
SHOR T RIBS— 
. aaa 9.70 9.75 9.70 9.75 
ED coca tenet aes *e eee 10.00 b 
= 


What is the usual drainage allowance 
for meats coming directly out of pickle? 
Ask THE BLUE BOOK, the “Packer’s 
Encyclopedia.” 








AND CONTINUOUS PRESSES 





For Tankage, Blood, Bone 
Fertilizer, all Animal and 
Vegetable Matter. Installed 
in the largest packing-houses, 
fertilizer and fish reduction 
plants in the world. 

We handle waste and by- 
products. 


Send for Catalogue T.B. 
American Process Co. 


68 William St. - - - New York 
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CHICAGO HOG PURCHASES. 
Purchases of hogs by Chicago packers 











for the week ending Thursday, April 3, 
1924, with comparisons, follows: 
Week, Cor. 
ending Prey. week, 
April 3. week. 1923. 
Ce et Veer rrr 9,175 9,306 10,600 
Anglo-Amer, Pro. Co...... 5,746 4,690 4,700 
A ea es 9,842 10,440 13,800 
G. H. Hammond & Co.... 5,869 6,800 
I Fa ee 1 10,080 11,900 
ee eee 13,094 10,300 
Boyd-Lunham & Co....... 5,000 
Western Pkg. & Pro. Co... 11,900 
Roberts & ee, .coases 5,100 
| Fe 2 eae 4,600 
Independent Packing Co... 2,600 
Brennan Packing Co.. a 6,200 
William Davies Co... ee ee 2,900 
Agar Packing Co......... 400 100 hk 300 
DN acdnuthencaunhes sess 500 2,500 8,700 
SNE Seucsnobaabawsacce 101,888 104,350 109,400 








CHICAGO RETAIL FRESH 
MEATS 


Beef. 


No.1. No.2. No. 3. 
oe 








Rib roast, heavy end.... 30 15 
Rib roast, light end 45 35 20 
a ee ere 20 20 16 
a Se. eee 40 30 20 
Steaks, sirloin, first cut........ 48 40 25 
Steaks, porterhouse ............ 60 45 25 
i, Se wasn seseeces pansies 28 25 18 
TET, MEO » 0000000000 01,0 18 15 12% 
Corned briskets, boneless ....... 22 20 1 
PE MEE) coat cibsesdsaeeces 16 12 10 
Corned rumps, boneless.......... 25 22 18 
Lamb. 
Good. Com. 
esuacnes (cinseksussesanuake 38 25 
COSOn See edsonesevecseeseces 40 28 
ll saebeshesedossssesekasen 12% 18 
i SE ‘onsdenciedccesawe 20 
Chops, rib and Boin ...ccsescece 50 e 
Loins, whole, 8@10 avg........cssseeoees 22 @24 
Loins, whole, 10@12 avg.....ceccccceceees 20 @22 
SAE, WROD, TREDTE BYE. oc ccccccccccccecs 18 @20 
Tine, whole, 14 and OVE... .cccceseccscees 16 @18 
RANE. 0.0 WN 000 000% 000004800 secenecg sees eee 
SEED cee ccceccecececceceeceresceccecs 
EEE non 5 '0. 0600's be 00005040500 660000804 000-0 
DEED -cecccccveveccscscconcoeccocceess 
WOES cccccvcscsccccsvcccveveccsceseonces 


Hindquarters 
Forequarters 


Shoulders 
Cut!cts 





Rib end loin “chop 
Butchers’ Offal. 








Suet @ 4 
Shop t @ 2 
Bones, per 100 lbs @50 
SE GD ncb6eveseecccccessoscocseceests @18 
ee eee ee ee ee @15 
DE “Seawdnbsas beuecvAveWsl esaweneeees @12 
CURING MATERIALS. 
Bbls. Sacks. 
Double refined saltpetre, gran., L. C. L.. o 6% 
SES co ccncoscecenssecescccscecccsss 7% 1% 
Double refined nitrate of soda, f. 0. b. 

N. is MMR, cciccteveveses 44% 4% 
—. than carloads, sth a pekuaesws 4% Hid 
ORVSRIS 2 nccccccccccccccccccccccccsoces 5% 5 
— Moo@is6 ibs. * “Ie more, 

Boric acid, in carloads, powdered, in 

ME. pen chewsween seb aha 5 09 een ee S000 10 8% 
Crystal to powdered, in bbls., in 5-ton 

Se Wt RII 100 0 oc iu sk wis sds os S08 45 68 4 9% 
In bbls. in less than 5-ton lots........ 10% 10 

Borax, carloads, powdered, in bbls........ 5% 5% 
In ton lots, gran. or powdered, in bbls. 5% 5% 
Salt— 
Granulated, car lots, per ton f. o. b., Chi- 

DED: MEE sca ewphnunsessachinnsesecesapeae 8.80 
Medium, car lots, per ton, f. 0. b., Chicago 

WERK: Scena petevtsecen¥ odes eves acieacess eee . 
Rock, car lots, per ton, f. o. b., Chicago.. 7.60 

Suvar— 
rr ee: I GAME, 5s 5.510000: 0.0.6:890 6/9 @6.75 
eee en a ares @7.00 
Syrup, testing 63 to 65 combined sucrose 

BOE IRVGED ccc cc cccvvcdcsveceveveseccese @45 
Standard, granulated, f. o. b. refinery 
PE ssc wa whee ient hs aisdecee bas asenis <s @8.40 
Plantation, granulated, f. 0. b., New Or- 
leans (less 8 per Cent).......escsccreses @8.30 
ao clarified, f. 0. b. New Orleans 
PED swrdcnssdebed 040 00500 e0se sesh bees" 6 @8.25 


Yellow clarified, f. o. b., New Orleans 


(net) @8.15 








1924. 


ckers 
ril 3 


> 


Cor. 
week, 

1923. 
10,600 

4,700 
13,800 





we wre aea 


tele ee od 


Ter F&F 


Ss 
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CHICAGO MARKET PRICES 


WHOLESALE FRESH MEATS. 


BUTTERINE. 


1 to 6, natural color, solids, f. 0. b. Chicago 


DOMESTIC SAUSAGE. 
Fancy pork sausage, in 1-lb. cartons. 
Country style sausage 
Country style sausage, 
sausage, smoked... 


Nut Margarine, prints, 1 Ib 


DRY SALT MEATS. 
T'rime native steers PeMUOR SMEG SOSONER TS 508. os Sx: Soin ee dnc bk 


Short clear middles, 60-lb. avg 
Clear bellies, 14@16 lbs 


Frankfurts in pork 
Fraukfurts in sheep casings 
Bologna in beef bungs, 
Bologna in beef middles, 





Clear bellies, 25@30 lbs 





Liver sausage in hog bungs 
Liver sausage in beef rounds 


Rib bellies, 25@30 Ibs 
Fat backs, 10@12 Ibs 








Liberty Junecheon SPCCIALEP i ccctescesee ey | GEER ete ee BS Ses ect es cesien cence 


WHOLESALE SMOKED MEATs. 


Skinned hams, fancy, 16@18 Ibs. 
Standard regular hains, 12@16 lb 


Standard bacon, 8@12 lbs................. 17 


Steer Loin Ends (hips) 
g Reh isth inion Coan 9 5)0 12 
Cow BRGrt Biting. 6 vc icsssciccc cae 





DRY SAUSAGE. 


condition, in beef middles.. Standard bacon, 12@14 1b 


Standard bacon strips, 6@7 lbs 
Cooked hams, choice, skinned, 





ano Salami, choice, in hog bungs.. 


Steer Chucks, No. 


Geen ce tn wee WAMles..2. 2.20.5, Oa, omeked em eee Sa 
Picuies, skin on, surplus fat off, smoked.. 


ANIMAL OILS. 
i) ge CF Rs ain ee San D 
winter strained lard 4 
Meats ONGs ara G4 Fixe sib alah o:Sao nism cats ll 


Italian style hams 
Virginia style hams 


SAUSAGE IN OIL 


Bologna style sausage in b 
Small tins, 2 to crate... 
Large tins, 1 to crate...... 

Frankfurt style sausage in sh 

ra 





Strip Zolns, No. b....662..208 12 





Extra neatsfoot oil 
No. 1 neatsfoot oil 


FERTILIZERS. 


Unground and crushed blood 


Large tins, 1 to crate... 
Frankfurt style sausage in 
Small tins, 2 to crate 
Large tins, 1 to crate 
Smoked. link sausage in 
Small tins, 2 to crate 








SAUSAGE CASINGS. 
(F. 0. R. CHICAGO.) 
Beef rounds, domestic, 180 sets, per tierce, 


Ground tankage, 10 to 11% 
Ground tankage, 6 to 9% 
Crushed and unground tankage 


Beef rounds, export 
e Unground bone tankage 


HORNS, HOOFS AND 
No. 1 horns, 75 Ib. average 
No. 2 horns, 40 Ib. average 


Fresh Tripe, plain Beef middles, ‘110 sets, per tierce, ‘per ‘set. 
1, 400 pieces, per tierce, 
aahne wecbd bea a maid Meiees . "shee = "i or pet yrs . 
Beef weasands, No. 1 
No. 2, per piece..... 
Beef bladders, small, per doz..... 
Beef bladders, medium, per doz.. 
Beef bladders, large, per doz.............. 
casings, medium, f. o. s., DP 


Re wewaeiis ss 135.00@140.00 
lights and med.... i 
Flat shin bones, heavies 
Flat shin bones, lights and med 
Thigh bones, heavies 
Thigh bones, lights and med 
quotations apply to 
free from grease syrots and 
cracks. hard and clean, uniform as to cat and weight. 
Packed in double bags and carload lots. 
on unselected stock wil! be found in 
By-Products Markets’’ 


RG SO no ohn sn6 swage Waroe = 


@ 
Veal Product. 


1; oO @ 

middles, without cap, 
middles, with cap, per set.... 
bungs, export... .. which must be assorted, 





bungs, narrow, no demand. 
stomachs, per piece... 


VINEGAR PICKLED PRODUC 


Regular tripe, 200-Ib. bbl 
Honeycomb tripe, 200-Ib. bbl 
Pocket honeycomb tripe, 200-lb. bbl. . 
Pork feet, 200-Ib. bbl. 


reports on another page. 


LARD (Unrefined). 


Lamb Fries, per Ib steam cash tierces 


Lamb Kidneys, per lb 





LARD (Refined). 


Pure lard, kettle rendered, per lb 





Lamb tongues, long cut, 200-lb. bbl.... 
Lamb tongues, short cut, 200-Ib. bbl..... 


CANNED MEATS. 


OLEO OIL AND STEARINE. 


Sliced dried beef... 
Ox tongue, whole. 


Prime oleo stearine, edible 
N 


Fresh Pork, Ete. 


Hamburger steaks with 


Vienna style sausage... 
Veal loaf, medium size.. 
Chili con carne with, or 


TALLOWS AND GREASES. 





Mess pork, regular 
Family back pork, 20 
Family back pork, 35 
Clear back pork, 40 to 50 pieces... 


Choice white grease 






85 to 45 pieces.............. 19.75 


Brown grease, 40 f. f. 


VEGETABLE OILS. 


Cotton seed oil—White, deodorized, 


Hog Livers, per Ib 





Skinned Shoulders 


Pork Kidneys, per Ib... 





COOPERAGE. 


Ash pork barrels, black 
Oak pork barrels, black iron hoops.... 
Ash pork barrels, 
Red oak lard tierces.... 
White oak lard tierces 


Soap stock, bbls., concen., 654, 





Soya bean oil, seller tank, f. 0. 
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Retail Section 


Little Lessons in Meat Retailing 


Thoughts for 


the 


Boss Butcher 


and His Help — Things the Retail 


Dealer Should Know and Remember 


Lesson No. 


7.—The Road to Success 


By Emil Schwartz, Master Butcher, Detroit, Mich. 


The retailer must pave his own road 
to success. 


First of all, he must carry a line of 


products that his customer will buy. 
Give Them What They Want. 


lf beginning in a new location, the 


retailer must study his customers in 
order to ascertain their particular 
wants. Indeed, it is often necessary 
for the retailer, who has run one mar- 
ket for several years, to change his 
line of products, as most neighbor- 
hoods change from year to year. 


While this is true of most meat 
dealers throughout the country, it 


pertains more particularly to the re- 
tailer in the larger cities. 

The successful business man is the 
one who gives his customers a square 


deal. He sells them products which 
are in the most sanitary condition 
possible. 


Short-Weighting Is Poor Policy. 


It is very poor policy to “short- 
weight” a customer. The business 
man may gain a few pennies, and he 
also may lose a customer through 
such treatment. No retailer can 
afford to do this. Honesty is always 
the best policy. 

The retailer expects a square deal 
from the packer, and his customers 
have a perfect right to expect a 
square deal from him. In fact, if he 
does not practice the square deal he 
will soon find he will have to close his 
shop. 

Price should not be the retailers’ 
primary consideration. There shoul« 
be a certain selling basis, which will 
cover the overhead, and leave a fair 
surplus for the retailer. 


Don’t Let Them Get Away. 


As long as they are willing to pay 
for certain cuts, give the customers 
what they want. 

A customer should never be per- 
mitted to walk out without having 
made a purchase. A satisfied cus- 
tomer is the meat dealer’s best ad- 
vertisement. 

The reliable market is the place 
where folks like to trade. There is 
a feeling of safety, and the housewife 
does not hesitate to send her child to 
such a market. 

Always give the kiddies the best. 
This paves the way for more busi- 
ness. 


HATONAL PRON SNEK 





A woman he had never seen came 
into the writer’s market the other 
day. As she was leaving the writer 
remarked about it being the first time 
he had seen her, and asked her to 
come again. 

Children as Business Getters. 

She replied: “This is the first time 
I have been here, but my children 
found your market two years ago, and 
I have been sending them regularly. 
You serve the children so well, there 
is really no need of my coming.” 

Another woman said: “My chil- 
dren have told me about your market. 
This is the first time I’ve been here. 
The children bring me just what I 
want; it is not necessary for me to 
come.” 

It has been demonstrated that it 
does pay to run a reliable market. 


EDITOR’S NOTE—This is the seventh of 
a series of short talks by a successful retail 
butcher who worked his way up from a clerk 
to a place of leadership among the master 
butchers of his city of a million people. His 
experience and advice should be worth heed- 
ing. 

Other “Lessons in Meat Retailing’’ will ap- 
pear in future issues of THE NATIONAL 
PROVISIONER on this page. 


an 


HUDSON COUNTY BUTCHERS. 


Miss Gudrun Carlson, Director of the 
Bureau of Home Economics of the Insti- 
tute of American Meat Packers, was the 
chief speaker at the last meeting of the 


Hudson County Branch of the United 
Master Butchers Association in Jersey 
City. Miss Carlson is making a tour of 


the Eastern states and cities, lecturing be- 


fore home economics classes of colleges 
and institutions. 

John C. Cutting, secretary of the Hud- 
son County Meat Council, also spoke, and 
sketched briefly the activities of the Meat 


’ Council and the work of Miss Carlson’s 


bureau so far as it functioned directly 
with the Meat Councils. 
Miss Carlson told the butchers that 


many other industries had developed large 
staffs of demonstrators of their products 
who were working in the field among re- 
tailers and housewives. The Institute, she 
explained, was working slowly but thor- 
oughly along similar lines, and had met 
with appreciative response. 

A score card for judging various cuts 
of meat when cooked, Miss Carlson ex- 
plained, has met with ready favor among 
more than 400 teachers and dietitians in 
schools and colleges of the country. These 
requests for score cards came from forty 
of the forty-eight states. 

Miss Carlson told her audience that the 
time was not far distant when the butch- 
ers would have to consider the matter of 
cooked foods. This condition, she ex- 
plained, might be necessary because of the 
fact that the young wives usually had 
little experience in cooking, and when 
there were large families the present-day 
scarcity of servants made it imperative 
to have some easy methods of preparing 
meals. Miss Carlson told of a success- 
ful community kitchen now being oper- 
ated in Evanston, IIl., just outside of Chi- 
cago, where women could obtain cooked 
meats at reasonable prices. Butcher shops 
may come to this in the near future, she 
said. 

The meat cutting demonstrations given 
all around the country are very educa- 
tional to the housewives, said Miss Carl- 
son. “Women like to see the meat cut up 
before their eyes. They like to know from 
what part of the carcass the various re- 
tail cuts come from.” 

After her talk Miss Carlson asked fo1 
any questions from the retailers. One of 
the men present said he felt the butchers 
would appreciate it if some of the house- 
wives could be instructed in methods of 
preserving meats after being cooked. 


fe 


ROCHESTER GETS CONVENTION. 


For the purpose of deciding the date 
and place of holding the annual conven- 
tion of the New York State Association of 
United Master Butchers of America a 
special meeting of the executive com- 
mittee was called for last Sunday evening. 
Among those present were state president 
Moe Loeb, state secretary Charles F. 
Glatz of Rochester, state treasurer Charles 
Schuck, and Louis Bender, Joseph Eschel- 
bacher, Fred Hirsch, Rudolph Schumacher 
and David Van Gelder. At this meeting it 
was arranged to hold the annual conven- 
tion of the state association at Rochester, 
N. Y., on June 16, 1924. The change in the 
date was necessitated by the fact that the 
Powers Hotel, which is to be the head- 
quarters on account of its adaptability for 
convention proceedings, could not be se- 
cured before that time. Many New York- 
ers are looking forward to again visiting 
Rochester, not only on account of its 


well-known hospitality, but also because 
of the beauty of the city. 
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Meat Boosters’ Meetings 


(Continued from page 27.) 
of boiling-meat off the brisket another day 
in the week, it would enable the retailer 
to buy a straight body of beef, and he 
could then afford to sell porter-house 
steaks and prime rib roasts at a much 
lower price. 

Miss Carlson Cuts Beef. 

Miss Gudrun Carlson, director of the 
Bureau of Home Economics of the Insti- 
tute of American Meat Packers, cut a side 
of beef into its various parts, explaining 
the name and location as she went along. 

She told the women that a side of beef 
is divided into two parts, the fore quarter 
and the hind quarter. Good beef is mar- 
bled with suet. The suet of a young ani- 
mal is pale pink in color and as the ani- 
mal grows older the suet grows darker. 
Young animals give the best meat. Baby 
beef is about a year old and matured beef 
comes from an animal that is two or three 
years old. 

The fore quarter is divided into the 
neck, whole chuck, fore shank, brisket 
plate, and rib. The neck is used for mince 
meat and is sometimes ground up for 
hamburger. The neck has three or four 
pounds of meat on it and there is a lot 
of good meat on it that can be used. The 
neck is an economical cut to use. 


Value of the Chuck. 


The chuck has high value as solid meat 
and makes delicious pot roasts, stews, cas- 
serole dishes, and spiced beef. It also can 
be cut thin enough to be used as steak. 
The chuck is an economical cut to use. 
It consists of about two-thirds lean meat 
and has a delicious flavor. 

The fore shank can be used for soup, 
stews, and hamburg steak. It averages 
very high in protein. The shoulder clod 
can be used for roast. The brisket is used 
mostly for corned beef. It also can be 
used for soup, stew, and pot roast. 

The plate is suitable for soup, pot roast, 
and corned beef. The plate is divided into 
two parts, the navel, and the rib ends. The 
plate is a very delicious cut. Meat always 
tastes better when the bone is left in and 
cooked with it. If you want to get a good 
gravy be sure to leave the bone in. 

The rib makes excellent roasts but costs 
more than other fore-quarter cuts. 

This completes the cuts taken from the 
fore-quarter. These cuts are less expens- 
ive than the cuts from the hind quarter 
and the housewives should use these less 
expensive cuts more than they do. They 
are just as palatable and delicious as the 
cuts of the hind quarter. 


Points on Hind Quarter Beet. 

The hind quarter is divided into flank, 
loin, rump, round and hind shank. The 
flank is practically boneless and can be 
used with very little waste. Flank steak 
makes a good stuffed roll, or pot pie. 
Flank usually selis at an economical price. 

The loin is the part of the animal that 
is least exercised while alive and conse- 
quently hasn’t so many muscles as the 
other parts of the animal and is more 
tender. This part of the animal is more 
expensive than any other part of the ani- 
mal. This part of the animal contains the 
sirloin, pinbone, and porterhouse steaks. 

The rump consists of about one-half 
lean and one-third fat. It is used for 
steaks, corning, braising, and pot roast. 

The round is a juicy cut consisting of 
about two-thirds lean meat The top of 
the round is best utilized either chopped 
or for slow cooking. 

The hind shank is used for soup, stews, 
and hamburg steak. 

The heart, liver, brains, feet, kidney, and 
ox-tail can also be used. The heart can 
be used for pie and heart stew. The liver 
can be sliced up and braised and served 
with vegetables. The feet can be fried. 
Kidneys can be stewed. Ox tails can be 
braised. 
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LOCAL AND PERSONAL. 


Garfield Smith has sold his meat mar- 
ket in Warsaw, Ind., to Virgil L. Huber. 

Pianin Bros. & Bell meat market has 
been incorporated in New York City with 
a capital stock of $5,000, by B. and S. 
Pianin and H. Bell. 

C.. Bs Trinkle has bought the Kinney 
meat market in Rockport, Ind. 

Ed. Schneider has leased his meat mar- 
ket on Harrison St., Milwaukee, Wis., to 
Ed Langenkamp. 

The National Butchers Stores Aa ed 
has been incorporated in Orange, ig 
with a capital stock of $100,000 oS oy W. 
Perry. 

A new meat market has — opened in 
Grafton, W. Va., by J. B. Kearns. 

The Brooklyn Meat Merchants has been 
incorporated in Brooklyn, N. Y., with a 
capital stock of $50,000 by F. E. Nieber. 
F. Rath, Sr., and H. A. Hertzog. 

The meat market of Ezra Hower in 
Harrisburg, Pa., was recently destroyed 
by fire. 

Irvine Koningsburg has purchased the 
interest of his partner in the meat market 
firm of Weiss and Koningsburg, Sharon, 


C. M. Fillmore has sold his meat mar- 
ket in Marengo, IIl., to Howard Goddard 
ad Terry McCabe. 

S: Armstrong has sold the Hughes 
a market in Mason City, Ill., to W. O. 
Baker. 

Wm. Harbison and Fred Schipull have 
opened a new meat market in Garner, Ia. 

A new meat market and grocery has 
been opened in’ Pomona, Calif., by P. W. 
Smith and Ed Ralls. 

John Resinello has bought the ‘Palace 
Meat Market in San Leandro, Calif. 

Walter Dixon, proprietor of Dixon’s 
Market, Tulare, Calif., will no longer con- 
duct a slaughter house. 

Tom Wood has sold his meat market 
in Monterey, Calif., to Frank Gieger and 
Frank Wood. 

New space has been added to the Visalia 
Meat Company, Visalia, Calif. 

A new meat market has been opened in 
G'endale, Calif., by Sam Seelig. 

L. Ott has bought the Torrance Gro- 
cory Market in Torrance, Calif. 

A new meat market has been opened in 
Perry, Mo., by John LaFrance. 

William L. Jackson has opened a new 
meat market in Macon, Mo. 

The Jensen & Brewster meat market in 
Duluth, Minn., has been bought by Burt 
Horton. 

The meat market of J. C. Sill in Casso- 
polis, Mich., was recently damaged by fire. 

The Chicago Meat Market has opened 
another store in its chain in Paducah, Ky. 

W. A. Fillinger has sold his meat market 
and grocery in Conneaut. Ohio, to Paul 
Hazeltine. 

A. M. Farley has sold out his meat 
business in Mt. Vernon, Wash., to Sher- 
man Anderson. 

Ben and A. E. Johnson have engaged in 
the meat and grocery business at 3400 
Rainier Ave., Seattle, Wash. 

Roy Harford has onened a meat market 
in Pomona, Kas. His brother, Jesse, is 
in charge. 

The Dunn Mercantile Co., is preparing 
to open a stock of meats and groceries on 
S. Lawrence Ave., Wichita, Kans. 

F. H. Bailey and J. A. Garrison have 
purchased the South Avenue Grocery & 
Market, Ponca City, Okla. 

Wm. McCrate is putting in a meat mar- 
ket in the Oates store, Shattuck, Okla. 

Marcus Weigel has opened a butcher 
shop in the Goetz building, Gorham, Kans. 

Harry Gallagher has purchased the 
butcher shop of Gaudreau Bros., Con- 
cordia, Kans. 

C. L. Allen has. sold out his meat busi- 
ness in Trenton, Neb., to C. W. Mc- 
Donald. 

W. R. Kildow has been succeeded in 
the meat business in Giltner, Neb., by 
Harold C. Beishline. 
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Paul Trimble has opened a new meat 
market in Albia, Ia. 

J. F. Carter is about to move his Sani- 
tary Meat Market to new quarters, in 
Lodge Pole, Neb. 

W. M. Tyler is about to engage in the 
meat and = grocery business in Rock 
Springs, Wyo. 

O. G. McCoy has succeeded to the meat 
business of C. H. Kelly, Haigler, Neb. 

Reuben Johnson has purchased the 
Central Meat Market in Gothenburg, Neb., 
from A. Keiser & Co. 

Adam Skwarek has purchased the meat 
market of Z. Ochylski, 4253 Russel St., 
Detroit, Mich. 

J. Tatlow has sold out his meat and 
grocery business in Selma, Cal., to O. F. 
Childers. 

W. F. Ross, of Geyser, has purchased 
the Cash Meat Market in Great Falls, 
Mont. 

— 

GIRLS SEE KILLING PLANTS. 

Twenty pretty maidens from Pratt In- 
stitute, Brooklyn, stormed the plants of 
the United Dressed Beef Company and the 
New York Veal & Mutton Company last 
Monday morning. Asked their purpose by 
an officer of the New York Meat Council 
they chorused: “We've heard that meat 
is good to eat, but we want to see where 
it comes from.” 

President Walter Blumenthal of the 
United was interrupted in his reveries, 
which upon this occasion seemed to be 
tracing the word “volume” all over his 
desk blotter. He hearkened to the girls’ 
pleas, summoned Louis Stern, Messrs, 
Schmidlein and Mayer, and the tour was 
on. Louis charged ice box after ice box, 
displayed hinds and ribs, prime forequar- 
ters and aged beef. One girl said she 
never realized pussy-willows grew on 
steers. 

The girls became so interested in the 
dressed beef that half of them begged to 
go up and slide on the killing floor. This 
they did, midst the curious glances of 
those who cleave and skin and cut. They 
watched a score of prime steers meet their 
doom and start on their journey toward 
dressed beef and by-products. Leaving 
the United plant they besieged Mr. Sand- 
ers of the New York Veal and Mutton 
Company to see “just a few sheep and 
calves killed.” 

The young ladies are taking serious 
nine-month courses in institutional man- 
agement at Pratt Institute, and the visits 
to the two plants Monday gave them a 
clear insight into the various wholesale 
cuts and grades of beef, lamb and veal. 
The girls, upon graduation, are qualified 
to hold down jobs as practical managers 
of institutions, dietitians in hospitals, tea 
room and restaurant stewardesses. 
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THE WM.G. BELL CO. 
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New York Section 


Henry Kohrs of the 
Company, Davenport, 
to the city this week. 


Kohrs Packing 
Iowa, was a visitor 


O. F. Lemieux, of the small stock de- 
partment, Wilson & Company, Chicago, 
was in New York during the week. 


_ H.W. Ross of the branch house provis- 
ion department, Swift & Company, Chi- 


cago, was a visitor to New York this 
week. 
A. E. Woolsey, produce department, 


New York, and j. C. Ferguson, manager 
of the Newark branch, Swift & Company, 
are spending the week in Chicago. 


George A. Casey, vice president of the 
Wilmington Provision Co., Wilmington, 
Del., manufacturers of the famous Tower 
brands, was a visitor to the city the latter 
part of last week. 


Edwin Schmelzer, active in master 
butcher association work, and a member 
of Washington Heights and West Har- 
lem Branch, United Master Butchers of 
\merica, celebrated a birthday recently. 


Prices realized on Swift & Company’s 
sales of carcass beef in New York City 
for week ending March 29 on shipments 
sold out, ranged from 8.50 cents to 20.00 
cents per pound, and averaged 15.71 cents 
per pound. 


Among the visitors from Armour and 
Company in New York are vice president 
V. H. Munnecke, head of the beef depart- 
ment; W. H. Raymond, Armour Soap 
Works, Chicago; A. H. Van Pelt and F 
W. Lyman of Boston. 


Rudy Arndt, who has been the demon- 
strator at a number of the meat cutting 
tests lately, celebrated a birthday on 
April first by attending the meeting of 
Ye Olde New York Branch, United Mas- 


ter Butchers of America. 


C. Shepard; William 
Diesing, of the beef department at 
Omaha; E. G. Havard, produce depart- 
ment; C. Fowler, branch house depart- 
ment; D. J. Donohue, sausage department; 
R. E. Yocum, branch house department; 
J. O’Connell, sausage department; R. 
Lawrence, automobile department, and F. 
JR Herath, auditing department, Cudahy 
Packing Company were visiting New 
York this week. 


Vice president G. 


About twenty members of the Ladies’ 
Auxiliary, United Master Butchers of 
Ame rica, attended what might be termed 
an “At home” last Wednesday afternoon, 
given by Mrs. Frank P. Burck of Brook- 
lyn. This was the first affair of its kind 
and proved a great success. Mrs. Burck 
on behalf of the members present was 
given a beautiful basket of flowers which 
she accepted in a neat little speech. A 
very fine luncheon was served in the usual 
Burck style, after which games and danc- 
ing were enjoyed. A silver berry spoon 
was presented to the winner, Mrs. Kramer 
and Mrs. Metzger tying, but the latter 
being victor in the finals. 


SUPPLY MEN’S MEETING. 


Taken from all standpoints—attendance, 
interest and enthusiasm—the meeting of 
the New York Group of the National 
Butchers’ & Packers’ Supply Association 
on last Monday evening was a wonderful 


success. It was probably one of the best 
meetings ever held by this group; every 
member concerned had at least one or two 
representatives present, and matters of 
special importance were so vitally pro- 
trayed as to hold the enthusiasm and in- 
terest of the assemblage long after the 
usual closing hour, and each member went 
home with the feeling that every minute 
has been well taken up. 

The dinner which preceded the meet- 
ing was unusually well attended. A re- 
markably fine address was made by M. 
Sheldon of the American Wire Form 
Company, his subject being “Relations of 
the Manufacturer to the Jobber”; National 
Secretary Harry L. Pfeiffer spoke on “The 
Progress of the Association and_ its 
Future Possibilities”; past president C. 
E. Wicke spoke on “Ethics”; chairman R. 
W. Neuburger on “General Aids of As- 
sociations to their Membership”; Alfred 
Brand on “Machinery”; Charles Dietz, of 
the Brecht Company, on “Current Condi- 
tions”; D. A. Schnebel on “Efficiency 
Systems,” and R. H. Forschner gave some 
of -his characteristic commonsense sound 
advice. 

Word was received from New Orleans, 
where Ed. C. Smith of John Chatillon & 
Sons is spending his honeymoon. Heart- 
iest congratulations of the group were ex- 
tended to Mr. and Mrs. Smith. 


<n 
YE OLDE NEW YORK BRANCH. 


Owing to the worst snow storm New 
York has witnessed this winter the at- 
tendance at the annual “old-time members’ 
meeting” of Ye Olde N. Y. Branch did 


not come up to expectations, and it was 
voted that this meeting should be post- 
poned until the next regular meeting of 
the branch, April Ist. Regardless of the 
weather, however, the “old faithfuls” were 
on the job and a lively meeting was held. 

State President Loeb reported that he 
had followed up closely the possibilities 
of the two Sunday-closing bills introduced 
into the assembly at Albany, and that he 
had received communications from sev- 
eral reliable sources on the matter, and he 
felt reasonably certain that these bills had 
little chance of passing. 

Five new members were proposed and 
elected to membership at this meeting. 

President George Kramer called atten- 
tion of the members to the educational 
placard he had mailed out with the last 
bulletin. This placard is the beginning 
of a campaign to educate the public to the 
various grades and classes of meat. These 
placards were favorably received by the 
members, and they are to be continued 
as a permanent campaign for the best 
good of the public and the trade. 


A representation from_ the Ladies 
Auxiliary was present, and their Presi- 
dent. Mrs. George Kramer, presented the 


members with a handsome ballot box on 
behalf of the Auxiliary. 

L. Goldschmidt, honorary chairman of 
the evening, received the beautiful gift 
with an appropriate speech, characteristic 
of his usual wit and humor in behalf of 
the Branch members. The ballot box is 
so old that none of the old members pres- 
ent could recall when the branch came 
into its possession. It is to be kept as 
a relic of old times. 


Brooklyn Butchers Rally 


On Thursday night, March 27th, the 
Brooklyn Branch, United Master Butchers 
held a meat rally under the auspices of 
the New York Meat Council. The meet- 
ing was held at the branch meeting rooms, 
the Merchants’ Meat Institute, Atlantic 
Ave. and Elliot Place. The meeting pulled 
a large gathering of Brooklyn retailers, as 
well as a good representation from ‘the 
other New York locals. 

The first speaker of the evening was 
John C. Cutting, assistanct secretary of 
the New York Meat Council. Mr. Cut- 
ting spoke on the “Ready-to-Eat” meats 
and the possibilities they offered to retail 
meat dealers in handling them. Mr. Cut- 
ting showed the profits of delicatessen 
dealers, according to his estimate and sur- 
vey, to be as high is 125 per cent or more. 
Mr. Cutting also outlined in detail the 
formation and activities of the meat coun- 
cils and the good work they are doing at 
the present time throughout the country. 

Mr. Cutting was followed by George 
Kramer, president of Ye Olde New York 
Branch, Master Butchers Association, who 
took issue with Mr. Cutting’s estimate on 
profits. Mr. Kramer contended that Mr. 
Cutting’s estimate on profits were greatly 
exaggerated for the reason that as ad- 
mitted by himself, his selling prices had 
been taken from the delicatessen store, 
and the cost prices of the products were 
from Western packers on low-price pro- 
ducts. 

Mr. Kramer said the great success of 
the delicatessen stores in selling bolognas 
and ready cooked meats was due to the 
fact that they dealt almost exclusively 
with local manufacturers of these 
products, buying the very best product 
procurable. 

Quality in Meat Froducts. 

Mr. Kramer expressed himself as 
heartily in favor of the retailer putting in 
a line of ‘sausages and bologna and such 
other produets as are salable in the mar- 
ket, but he pointed out with emphasis the 
absolute necessity of handling first-class 
products. 

Mr. Kramer spoke on the necessity of 
educating the public on the various classes 
and grades of meats. He said there were 
quite a lot of complaints brought to the 
Association relative to the five and ten- 
cert meat stores making the impression On 
the people that meat is a cheap and in- 
ferior food. Mr. Kramer distributed three 
hundred pamphlets showing the 35 differ- 
ent qualities of beef, and the various qual- 
ities of beef, and the various qualities of 
lamb and mutton, as submitted by the De- 
partment of Agriculture. Mr. Kramer 
urged that these pamphlets be posted con- 
spicuously in each shop, in order that 
customers might read them. 

Herman Kirschbaum, first vice-presi- 
dent of the New York State Association, 
also had a few remarks to make. He 
talked on the success of the State Asso- 
ciation and the coming convention in 
June. Mr. Kirschbaum urged every 
branch to do everything possible to build 

up its membership. 

Better Retail Methods. 

Albert Rosen of the Brooklyn Branch 
gave the men a most interesting talk. Mr. 
Rosen spoke on the possibilities of co- 
operative buying, and pointed out the tre- 
mendous success the grocers had enjoyed 
in buying on this plan, and the tremend- 
ous help it had rendered them in com- 
peting with chain store competition. He 
also spoke on the necessity of the re- 
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tailers keeping accurate accounts and be- 
coming better business men _ through 
knowing their business. He pointed out 
that this was an absolute necessity for‘a 
successful business in the face of the ever 
increasing competition entering the retail 
business today. Mr. Rosen said that it 
was only through the united effort of or- 
ganization work that this could be ac- 
complished. 

Louis Goldstein, general manager of the 
Butchers’ Mutual Casualty Company, ad- 
dressed the members on the benefits that 
will be derived from this project. 

Meat Cutting Demonstration. 

A meat cutting demonstration was then 
held, the meat and paraphernalia for the 
demonstration being supplied by Frank 
Burck. Rudolph Arndt, of Ye Olde N. Y. 
Branch, was appointed as butcher for the 
evening. 

A short chuck of beef was boned, cod 
fat inserted and cut up Philadelphia style. 

Then a side of lamb, good quality, was 
cut up into various cuts, which figured out 
as follows: 





MORNE orcas Mates ten Tala Hows 33% 
SER Se a eae nett Ger eree 15% 
MANE aah s 65.05 see eee 11% 
OS RAE er tee gee Ge ee peer 6% 
eS ee ee ae ee 34% 
MAINE Coie cain oes 1% 

GO. Giler eeharer rae aneee cer arma cts 100% 


The loin was then cut into chops and 
it was disclosed that there was 60 per 
cent chops and 40 per cent fat and flank 
on the loin. The cost value placed on the 
various cuts of the lamb was leg 28c, loin 
40c, rack 40c, breast 10c and chuck 20c. 
The side of lamb was valued at 27c a Ib. 

The meeting created intense interest 
and is merely the beginning of many more 
that will endeavor to arouse greater trade 
interest. 

a 
NEW YORK MEAT COUNCIL. 


An unusually well attended meeting of 
the New York Meat Council occurred on 
Wednesday afternoon, April 2, at which 
ways and means were discussed to induce 
the U. S. Department of Agriculture to 
carry on the simplified system of book- 
keeping for retail butchers in Greater 
New York. Chairman Kramer appointed 
Albert Rosen, David Van Gelder, G. T. 
Jee of Armour and Company, George J. 
Edwards of Swift and Company, and Pen- 
dleton Dudley of the Institute of Amer- 
ican Meat Packers on a committee to de- 
vise a method of financing the council. 
The chairman is an ex-officio member. 

John C. Cutting, Secretary, went to Bos- 
ton over the week-end to help Secretary 
Donahue of the Boston Meat Council 
draw up plans for a products campaign. 


ee 


Following is a report of the New York 
City Health Department of the number 
of meat, fish, poultry and game seized and 
destroyed in the City of New York dur- 
ing the week ending March 31, 1924: Meat 
—Manhattan, 1,557% lbs.; Brooklyn, 64 
Ibs.; Bronx, 15,045 Ibs.; total, 16,666 Ibs. 
Fish—Manhattan, 1,980 lbs.; Brooklyn, 
26 lbs.; Bronx, 20 lbs.; total, 2,026 Ibs. 
Poultry and Game—Manhattan, 900 Ibs. 





Jos. Himmelsbach, M. E. Otte 8. Schlich, 0. E. 


Himmelsbach & Schlich 
clalisieg in’ Secking "Mousen, Aeet- 

Sieais. teak andl of Sendettnd’ Taman 

Oil Refineries. 

136 Liberty Street NEW YORK 
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Increasing Sausage Sales 


with use of the 


Perfection Sausage Mold 


The Perfection Sausage Mold produces a sau- 
sage of uniform size and is stuffed with less 
labor. 

Let us show you how to add to your sales im- 
mediately by adopting this modern, novel and 
increasingly popular mold. 


Sausage Mold Corporation 
918 E. Main St. Louisville, Ky. 


Samples of molds, 
also products fur- 
nished on request 
without charge. 





The Mold The Product 








BEEF, HAM and SHEEP 


BAGS 


We Manufacture all kinds of Stockinette 
Cloth and Bags for Covering Meat 


WRITE US FOR INFORMATION AND PRICES 


Wynantskill Mfg. Company 
TROY, N. Y. 








Fred K. Higbie Supply Co., Representative, 1046 Conway Bldg., Chieago, Ill. 








A GREAT LOSS 


Is caused by the dirty, filthy, dangerous, disease-carrying fly. Flies are 
a menace to health and a nuisance to man aud other animals. 

The propagation of the skipper fly, as well as the house fly, can be pre- 
vented if the instructions issued by the Department of Agriculture in 
Bulletin No. 118, entitled, “Experiments in the Destruction of Fly Larvae 
in Horse Manure,” are followed. Borax should be applied in markets, 
packing houses, stables, barns, etc. The directions issued by the Depart- 
ment of Agriculture for treating manure with Borax to kill fly eggs and 
maggots are as follows: 

Apply 10 ounces of Borax to every 10 cubic feet of manure immediately 
upon its removal from the barn. Apply the Borax particularly around 
the outer edges of the pile with a flour sifter or any fine sieve, and 
sprinkle 2 or 3 gallons of water over the Borax-treated manure. Thé 
treatment should be repeated with each addition of fresh manure. Water 
should be added to garbage, street sweepings, etc., the same as in the 
case of tnanure. 


PACIFIC COAST BORAX CO. 


New York Chicago San Francisco 

















PATERSON PARCHMENT PAPER CO. 
PASSAIC, NEW JERSEY 














LIVE CATTLE. 
medium and light 9.40@ 9.85 
canners and cutters. ........c.c00 2.00@ 3.25 
bologna 4.50@ 5.50 


Steers, 
Cows, 
Bulls 


LIVE CALVES. 


per 100 Ibs.......... 13.50@14.00 
9.00@10.50 
7.50@ 8.50 


Calves, veal, prime, 
Celves, 


Calves, 


veal, common to medium 


weal, culin, pet B00 TS..6.00000508 


LIVE SHEEP AND LAMBS. 


Lambs, 100 Ibs... 
Sheep, 


Sheep, 


yearl’s unshorn, prime, 
prime, 100 Ibs 
common to good, 


@17.00 
ewes, 
ewes, 


100 Ibs.... 4.50@ 7.50 


LIVE HOGS. 


Hogs, 
Hogs, 
Hogs, 
Pigs, 


heavy 
medium 
140 libs.... 
under 70 lbs 


Roughs 


DRESSED BEEF. 


CITY DRESSED. 
Choice, native, heavy 
Choice, native, light... 
Native, common to fair 


@17 
WESTERN DRESSED BEEF. 
Native steers, 600@800 Ibs............... 16 
Native choice, yearlings, 400@600 lbs 
Western steers, 600@800 Ibs.............. 14 
Texas steers, 400@600 lbs 
Good to choice helfers. ........cccesccccecs 16 
Good to choice 


@17 
@19 
@16 
@13 
@17 
@14 
@12 
SDR Giekeicsicctteccatoen 8%4@8% 


Fresh bologna 


BEEF CUTS. 


Western. 

@23 21 
No. @18 18 
No. @14 15 
No. @27 28 
No. @20 24 
No. 3 ins @15 20 
No. 1 hinds and ribs @28 21 @25 
No. 2 hinds and ribs @24 1844 @20 
No. 3 hinds and ribs........ 19 @20 17 @18 
Ses, Be I sa sansecceses scat 14 15 @16 
No. 2 rounds @12 13 @14 
Ne re ere @12 
No. 1 chucks 14 @15 
No. 13 @13% 
No. 3 chucks 114%@12% 
Bolognas @10 
Rolls, reg., @23 
Rolls, reg., @18 
Tenderloins, 4@5 Ibs. @70 
Tenderloins, 5@6 lbs. @90 
Shoulder clods @l11 


City. 
@24 
@20 
@li 
@32 
@27 
@23 


No. 


6@8 Ibs. 
4@6 Ibs. 


Prime 
Chwice .. 
Good 
Medium 
Common 


Hogs, 
Hogs, 
Hogs, 
Hogs, 


Pigs, 


heavy 
180 Ibs 
160 Ibs 


a@i1y 
@10% 
@11% 
@11% 
@11% 


DRESSED SHEEP AND LAMBS. 


Lambs, 
Lambs, 
Sheep, 
Sheep, 
Sheep, 


choice 
poor 
choice 


spring. 28 @29 
grade @27 
@22 

@18 

@l1 


SMOKED MEATS. 


8@10 Ibs. avg 
Hams, 10@12 lbs. avg 
Hams, 12@14 lbs. avg 
Picnics, 4@6 Ibs. avg 
Picnics, G@8 lbe. avg 
Rollettes, 6@8 lbs. avg 
Beef tongue, light 
Beef tongue, heavy 
Bacon, boneless, 
Bacon, boneless, 


Pickled bellies, 10@12 lbs. avg 


Hams, @18% 
@18% 

18 @18% 

11% @12 
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NEW YORK MARKET PRICES 


FRESH PORK CUTS. 
Fresh pork loins, Western, 10-12 Ibs. avg. .16 
Fresh pork tenderloins ...............c000: 45 
Frozen pork loins, 10-12 lbs. avg 
Frozen pork tenderloins 
Shoulders, city, 10@12 Ibs. avg.......... ay | 
Shoulders, Western, 10@12 lbs. avg 
Butts, boneless, Western 
Butts, regular, Western 
Fresh hams, city, 8@10 Ibs. avg 
Fresh hams, Western, 10@12 Ibs. avg 
Fresh picnic hams, Western, 6@8 Ibs. avg.10 
Extra lean pork trimmings................ 10 
Regular pork trimmings, 50% lean 
a rn Sr 9 
Pe NE Po ko babasasncatbeodeteresanee 12 


@17 
@50 
@15 
@45 
@2 
@l11 
@16 
@14 
@19 
@17 
@11 
@11 
@ 8 
@10 
@13 


BONES, HOOFS AND HORNS. 


Round shin bones, avg. 48 to 50 Ibs., 
per 100 pes 

Flat shin bones, avg. 40 to 45 Ibs., per 
100 pes. 

Black hoofs, per ton 

Striped hoofs, per ton 

White hoofs, per ton 

Thigh bones, 85 te 90 
100 pes. 

Horns, avg. 7% oz. 

Horns, avg. 7% oz. 

Horns, avg. 7% oz. 


No. 1s. ..300.00 
No. 2s...250.00 
No. 3s. ..200.00 


FANCY MEATS. 


@30c 
@38c 
@65e 
@T5e 
@60c 
@16c 
@ &c 
@23c 
@16e 
@ 7c 
@20c 
@10c 


BUTCHER'S FAT. 


and over, 
and over, 
and over, 


Fresh steer tongues, untrimmed. 
Fresh steer tongues, L. C. trim’d 
Calves. heads. scalded 
Sweetbreads, veal 

Sweetbreads, beef 

Beef kidneys 

Mutton kidneys 

Livers, beef 

Oxtails 

Hearts, 

Beef hanging tendcrs 

Lamb fries 


Breast fat 
Edible suet 
Cond. 


Pepper, Sing., 
Pepper, Sing., 
Pepper, 
Allspice 
Cinnamon 
Coriander 


Ginger 
Mace 


CURING MATERIALS. 


of less than 25 bbls.: 
refined saltpetre, granulated 
refined saltpetre, small crystals.. 
Double refined nitrate soda, granulated... 
Double refined nitrate soda, crystals 
Tn 25 barrel lots: 
Double refined saltpetre, granulated....... 
Double refined saltpetre, small crystals. . 
Double refined nitrate soda, granulated.. 
Double refined nitrate soda, crystals.... 
Carload lots: 


In lots 
Double 
Double 


Bbls. 


Double refined nitrate of soda, granulated 4% 


Double refined nitrate of soda, crystals. 5 


GREEN CALFSKINS. 


Kip. 


T'rime No. 1 veals. 22 3.10 
Prime No. 2 veals. 360 
Buttermilk No. 1.. 2.50 
Buttermilk No. 2.. 2.25 
IBranded, grubby .. 

No. 3 


5-9 ~* oe 14 14-18 18 up. 
3. 


1.85 
At value. 


™% 
4% 


65% 
7% 
4% 
5% 5 


2.85 
2.75 
2.50 
2.10 


105.00@115.00 


@140.00 
@325.00 
@275.00 
@225.00 


a pou id 
a pound 
a piece 
a pair 
a pound 
a pound 
each 

a pound 
each 

a pound 
a pound 
a@ pair 


Bags, 

per Ib. 
6% 
75 
4% 
5% 


6% 


™ 
4% 


4% 
4% 


H kip. 


95 
- 4 


2:50 





DRESSED POULTRY. 
FRESH KILLED. 
Fowls—Fresh—dry packed, milk fed—12 to 

Western, 60 to 65 Ibs. to dozen, 
Western, 48 to 54 Ibs. to dozen, Ib 
Western, 48 to 47 Ibs. to dozen, lb 
Western, 36 to 42 Ibs. to dozen, Ib 
Western, 30 to 35 lbs. to dozen, 


box: 
@31 
@32 
@31 
@30 
@28 


Fowls—Fresh—dry packed, corn fed—12 to box: 


Western, 
Western, 


60 to 65 Ibs. to dozen, Ib 
48 to 54 Ibs. to dozen, Ib 29 


@30 
G31 
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Western, 43 to 47 
Western, 36 to 42 
Western, 30 to 35 


Ibs. to dozen, lb 
lbs. to dozen, lb 
lbs. to dozen, Ib...... 2 


@30 
@29 
@27 
Fowls—-Fresh—dry packed, corn pict Ea 
Western, dry packed, 5 lbs. and over, Ib. 
Western, dry packed, 4% Ibs. each, Ib. 
Western, dry packed, 3% lbs. each, Ib. .25 
Western, dry packed, boxes, 3 Ibs. and 
under if 24 


@28 
@29 
@27 


@26 
Old Cocks—dry packed—tboxes or bbls. 
Western, dry picked, 4% to 
“8 @25 
Western, sc @24 


Ducks— ins 
Western, fancy, DOxeS........ccccesessss08 QB 
Squahbs— 
White, 12 Ibs. to dozen, per dozen 
White, 10 libs. to dozen, per dozen:.. 


Culls, per dvuz. 
LIVE POULTRY. 


BR | a ere 
Old roosters, via freight 

SE, WER MEU, os Saka dbs teeennacheoee 30 
Turkeys, 
Geese, via 
Pigeons, per pair, 
Guineas, per pair, 


8.50@ 9.00 
6.50@ 7.50 


@31 
@45 
@20 
@55 


@i0 


WOR NE son Fs 0h 5 54a nb SSN SSa 35 
it | Pwr SS rrr rrr rer, rer rt 19 
via freight or express. . 

via freight or 


BUTTER. 


(92 score) 40% @41 
(90 to 91 score).......... 3914 @40 

; @38% 
@36% 


express. . 


extra 
firsts 
seconds 
ME MORO, 642i onda $a900% 36 


EGGS. 


gathered, extra, per doz............. 26 @27 
gathered, extra firsts............... 24 @25 
gathered, firsts 22%4@23% 
gathered, checks, fair to choice dry 21 @21% 


FERTILIZER MATERIALS. 
BASIS NEW YORK DELIVERY. 


Ammoniates. 
bulk, f. 0. b 
Mc csacosoteveves ‘ 
Ammonium sulphate. double bags, per 
Ibs., f. a. s., New k 
Blood, dried, 15-16% per unit 
Fish scrap, dried,119@%, ammonia, 150, 
B. P. L., bulk, f. 0. b. fish factory 
guano, foreign, 183@14Q%, 
10% B. P. L 


acidulated, 60, ammonia, 
. A., f. 0. b. fish factory. nominal 


in bags, 100 lbs., spot 2.51@ 2.55 
in bags, futures 2.53@ 2.56 
1UQ, ammonia, 157 

€ °° 2,75 and 10c 


2.25 and 10c 


Creamery, 
Creamery, 
Creamery, 
Creamery, 


Fresh 
Fresh 
Fresh 
Fresh 


Ammonium sulphate, 


works, per 100 1 @ 2.85 


@ 2.80 
@ 3.50 


nomina) 


Fish 
monia, 


Fixh scrap, 
% A. P 


am- 
nominal 


Soda Nitrate, 
Soda nitrate, 
Tankage, ground, 
B. P. L., bulk 
Tankage, unground, 9-10% ammonia. 
Phosphates. 
Bone meal, 
per ton 
Bone meal, 
per ton 
Acid Phosphate, bulk, f. o. b. Balt., 
Oe er Tr eee ene 
Potash, 
Kalnit, 12.40, bulk, per ton: 
Manure salt. 209, bulk, per ton.... 
Muriate in bags, basis 80% per ton 
Sulphate, in bags, basis 90%, per ton 


— 
BUTTER AT FOUR MARKETS. 


Wholesale prices of 92 score butter at 
Chicago, New York, Boston and Philadel- 
phia for week ending March 28, 1924: 

March. 
22 4 3 2% 2 3 
Chicago 3h 45 441% 4314 4314 42% 
New York . 4444 43% 48144 42% 
Boston 48 47 46 414%, 44% 438% 
Philadelphia 44144 4314 4314 42% 

Wholesale prices of carlot—fresh 
tralized butter—90 score at Chicago: 

46 44%-45 43 43 
Receipts of butter by cities (tubs): 


This Last Last —* Jan. 1— 
week. year 3. 
Chicago . 2,127 31,808 718 362 
New tgp . 35,673 2, 35,557 658,691 
Bosto 11,16 13,145 226,665 
P hiladelphia 12,783 i 951 10,028 204,844 


- 101,750 110,411 


steamed, 3 and 50 bags 
@30.00 


raw, 

@31.00 
@ 7.50 
@ 7.22 
@10.25 


@33.00 
@44.00 


cen- 


4214 


198, 

203,036 
"90,538 1,806,562 1.731344 
Cold storage movement (lbs.) March 29: 


Total 


Into Out of Onhand Cor. day of 
storage storage Mar. 29. week, 1923 
2,494 14,573 


123,220 44,008 
287504 
96,970 


Chicago 

New York ... 
Boston ... ’ 
P hiladelphia— 615,448 


3,327,985 


330, 017 
4,642,402 














